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An Armored Case | 


— for a 
The Soldier 
Sailor 
and Aviator 


A brand new idea that 
makes the wrist watch 
doubly practical. 
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Armored Protected Front, Watch Case 


Round and Cushion Shapes made in both 3/0 and 0 size. 
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The round shape is made in Montauk Quality, 
Sterling Silver, Oresilver. The cushion shape is 
made in Sterling Silver only. Sold only with 
Khaki Strap, as illustrated, in individual boxes. 








PINTO TU 


These cases are made to fit any standard move- 
ment of the sizes quoted. 
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Consult your jobber about the case that is selling on sight. 


Joseph Fahys & Co. 


Established 1857 
Boston NEW YORK Chicago 
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Some Jewelry Novelties of the Past 


By S. Speedman 
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HE jewelry trade has always been 
quick to seize upon current fads and 
foibles in the production of novelties for 
its counters. Not only is this the case in 
recent times, but also in remote periods, 
jewelry has reflected the reigning craze. 
It is related that when Napoleon returned 
from his successful campaign in Egypt the 
ladies of France conceived a frantic popular 
regard for Egyptian designs in jewelry; 
and in other periods notable events, popular 
literature and evanescent sentiment have 
given the jewelry producer the note for 
innumerable objects novel in themselves, 
or suggested to him a fresh name for re- 
vised fashions. 

The American market particularly has 
always readily responded to enterprise in 
this direction. When the Atlantic cable was 
laid Tiffany & Co., obtaining some pieces 
of it, converted them into objets dart of 
various kinds, and the popular excitement 
over the long deferred success on laying 
the cable afforded them a ready sale. 

Shortly after the Spanish-American War 
an enterprising New York watch case 
maker placed on the market a cheap gun- 
metal watch, accompanied by an enclosed 
guarantee that the case was composed of 
the metal from the wrecked battleship 
“Maine.” Although not differing intrinsic- 
ally from the commonplace article of the 
time, the sentiment of the period gave it 
a large sale. 

The rage for military and naval buttons 
during the same war, is no doubt easily 
recollected by jewelers in business at that 
time. These souvenirs were converted into 
cuff bottons, hatpins and various other 
ornaments in vast numbers, and worn with 
great pride by the belles of yesteryear. 

At about the same period an extended 
vogue for lucky charms made its appear- 
ance. The humble rabbit’s foot was 
mounted in gold or silver; the four leaf 
clover reposed snugly in a crystal locket or 
appeared in enamel, in brooches, scarfpins 
and buttons, and various other unpreten- 
tious propitiators of fortune were honored 
by the precious metals. It is curious to 
observe the ebb and flow for such trinkets. 

At least one “Best Seller” has been re- 
sponsible for an immense fad in jewelry. 
Many jewelers of today will remember the 
“Trilby” craze in the middle 90s. On every 
mercantile line from stockings to steam 
engines the name of Du Maurier’s heroine 
was rampant. In jewelry it was the label 
to a thousand and one gimcracks, but 
perhaps it will be best remembered as the 
irrelevant title to the. enormous lockets, 
tisually heart shaped;- but- sometimes -oval 


or round, which became the fashion. These 
were made in gold or silver frequently 
jeweled, and worn dangling on long guard 
chains exposed to all the injuries conse- 
quent on such usage. For a long time after 
the subsidence of the craze these battered 
relics constantly appeared in old gold ex- 
changes as reminders of that celebrates 
fin de siecle furore. Those quaint little 
gnomes the “Brownies” have also appeared 
in art metal and we have seen “Mr. Pick- 
wick”” beaming on a silver paper knife. 
Bracelets at various times have assumed 
such forms as to be classed as novelties. 
The bangle bracelet of the ‘80s with its 
profusion of coins jingling on the wrist 
is an Oriental fashion which refutes the 
dictum that 
“East will be East, and West will be W est, 
And never the twain shall meet.” 


for the occidental ‘female of the species,” 
exacting vast tribute of small change from 
friend and admirer tinkled in her move- 
ments like a Far Eastern water carrier. 
Akin to this was the subsequent fashion 
of wearing a number of bracelets of simple 
tubing or twisted wire, which attained an 
immense vogue, a pleasing variation . of 
these types was the flat band bracelet bear- 
ing an appropriate Shakespearian quotation. 

The chatelaine has been the forerunner 
of a vast succession of toilet knick knacks 
of which the latest manifestation is the 
vanity case; powder balls, cosmetic boxes, 
pencils carried in reticules and bags, or 
suspended from’ belts, hands, or wrists, 
have long been a great solace. to distressed 
femininity with perspiring noses, and they 
are a never failing object of the ingenuity 
of the novelty purveyor. 

Ladies’ garter buckles of a quarter century 
ago were elaborate and expensive affairs, 
and we may be sure that they almost in- 
variably clasped silk. Some were set with 
diamonds, others enamelled and bearing 
facetious comment, some with lockets for 
portraits, while many were of unpretentious 
silver serving the single purpose of clasps. 
Their glory has departed, and they have 
been superseded by other and simpler tackle 
in the mysteries of feminine apparel. 

At various times a craze for trinkets 
has obsessed the public, and there is the 
perennial seeker for miniature reproduction 
of the brute creation. Little pigs have al- 
ways been great favorites, and we know 
one lady whose collection of tiny elephants 
has—if we may be pardoned for putting 
it so—assumed elephantine proportions. 


About the time that electro deposit ware 
was first put on the market an ingenious 
Westerner conceived the -scheme of- sub- 


jecting rosebuds to a similar process, pre- 
serving the natural form of the flower 
under a rigid coating of silver. They were 
sold principally as hatpins, and for a short 
time enjoyed considerable favor, but being 
neither all art, nor all nature, they eventu- 
ally faded from view, and are now only 
a memory. 

The production of novelties is in the 
jeweler’s legitimate field and he should be 
alert to take advantage of whatever public 
tendency he may. observe favoring such 
production. Considerable ingenuity may 
be expended in the conception of these 
wares and it is desirable that they receive 
such artistic treatment as will insure their 
permanent retention in the regard of the 
purchaser and remain an agreeable souve- 
nir of that phase which they commemor- 
ate, and not—what too many have been— 
stupid and uninteresting litter. 








Jewelry Trade Active in England 





ONSUL E. Haldeman Dennison, Bir- 
mingham, England, commenting on the 
great activity in the Birmingham jewelry 
trade, in a recent issue of Commerce Re- 
ports, Says: 

“There is an increased activity reported 
on Government orders for electroplate ware 
to meet the requirements of canteens. The 
jewelry and allied trades continue to make 
a substantial contribution to the output of 
war material. The demand for a multiplic- 
ity of small parts in connection with aero- 
plane work is providing a large amount of 
employment for those whose equipment is 
adapted or adaptable to the exigencies of 
the time. It is difficult to get much new 
machinery,. but plants have been undergo- 
ing steady reinforcement for some time 
past. These additional resources will be 
applicable to the development of the normal 
trade when the time arrives, and arrange- 
ments are being systematically pursued for 
turning them to profitable account. 

“In connection with the Government’s 
scheme to assist the jewelry trade in the 
South American markets, as explained in 
a recent report from this Consulate, a vast 
variety of samples of jewelry, gold, silver 
and electroplate wares, have been gathered 
together at the headquarters of the Birm- 
ingham Jewelers’ Association for dispatch 
to South America by the commercial expe- 
dition that is going out under Government 
auspices in January. Seventy-one Birming- 
ham, 40 Sheffield, and 17 London manu- 
facturers have now taken advantage of the 
enterprise to send specimens of their pro- 
ductions out by the Board of Trade agent. 
The callection of samples from the Birm- 
ingham and London manufacturers has been 
organized by the local trade associations, 
while Sheffield has. arranged its own share 
in-the scheme.” «.... 
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WHERE QUALITY COUNTS 


No. 6494 


Made with 
Amethyst, Topaz, Garnet 
and Tourmaline 


Pac. Coast Rep. 

A. I. HALL & SON, Inc. 
Jewelers’ Bldg. 
Post Street 
San Francisco, Cal. 





LARTER & SONS 
23 Maiden Lane, New York ecg sa 


A ring receives more con- 
stant wear than any other 
article of jewelry, and it 
only requires a short period 
of service to expose its true 
quality; therefore when 
buying gold rings for your 
stock, never allow a small 
difference in cost to ob- 
scure the great difference 
in quality. 


In our factory, the alloying 
and melting of gold for 
Larier Rings is a process 
that is executed with ex- 
treme care, and as a test of 
accuracy, periodical assays 
are made by the United 
States Assay Office of rings 
selected from various parts 
of our stock. 


Every Larter Ring, be it 
for man, woman or child, 
bears its respective quality 
mark and our U.S. Regis- 
tered Trade-Mark, a posi- 
tive assurance to you and 
your customer that the gold 
is exactly as represented. 
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The Greatest Good of the Greatest 
Number 





HE ‘greatest good for the greatest 
4 T number has long been held to be the 
highest aim of government and govern- 
ment action. There has never been a 
more perfect instrument of government 
for achieving this ideal than United 
States Liberty Bonds. By their very 
nature they give to every citizen of the 
United States a chance to serve his coun- 
try by serving himself; and it one serves 
himself and by the same act. promotes 
the welfare of all his fellow citizens, he 
certainly is serving the greatest good for 
the greatest number. | 

In buying a Liberty Bond one serves 
oneself first by discharging to that ex- 
tent his paramount duty of patriotism in 
these days of his country’s greatest war. 
He serves himself also in a direct, mater- 
jal sense by investing his money in an 
absolutely safe manner and at lucrative 
interest. Further, he serves himself by 
helping to win a war whose sole purpose 
is to make not only his own country, but 
his whole world, a safer, happier and 
saner place to live in, both for himself 
and for his posterity. Directly and in- 
directly that means, also, that he is con- 
serving the value of his own property, 
for personal ownership of property would 
mean little in a world or a nation ridden 
either by domineering autocracy or 
destructive anarchy. Both of those con- 
ditions are inherent possibilities in Ger- 
man success. The imposition of German 
rule on free-spirited nations would both 
destroy individual freedom on the one 
hand and promote the anarchy of dis- 
content and seditious revolt against op- 
pression on the other. 

In a world in a state of unrest and un- 
certainty, property values would always 
be at low ebb. Even though the United 
States should retain its national entity 
and its sovereignty within its own bord- 
ers, autocratic supremacy of Germany in 
Europe would inevitably impose on this 
country the necessity of becoming per- 
petually a militaristic nation in self de- 
fense, maintaining burdensome army and 
navy establishments that would have to 
be paid for out of the pockets of the 
people. In other words, the citizen is 
confronted with this alternative: Lend 
your money to your government now to 
win the war, or else give it to your coun- 
try later in the form of taxation to de- 
fend itself. In the first case your money 
will come back to you after having earned 
you more money; in the second case it 
hever would earn you a cent and never 
would come back, for it would be dead 
loss, consumed by necessary militarism. 
This is the hour for the citizen to choose 
between these two alternatives, and Liberty 
Bonds are the instrument through which 
he can make his choice effective. 

Having thus served himself by buying 
Liberty Bonds, the citizen by the same 
deed serves all his fellow citizens. He 
does. so without additional cost or effort 
to himself, for in making the world safer, 
saner'-and happier to live in for himself 
arnd‘*his sons, he.also makes it a better 
plate for everyone else. Each of the 





broader aspects of the great good of 
Liberty Bond investment that benefits 
the purchaser himself means an equal 
largeness of welfare for his fellow citi- 
zens. Therefore the purchase of a 
Liberty Bond is an act of altruism that 
is perfect in its efficiency, for it requires 
no undue sacrifice on the part of the in- 
dividual for the public good, but results 
in the maximum of public welfare. 

Finally in serving himself by buying 
a Liberty Bond the citizen serves his 
country, giving it the use of his money to 
fight the war, giving it his personal sup- 
port and participation in its national 
solidarity of action and placing him un- 
flinchingly in the ranks of patriotism, to 
stand four-square in the fight to uphold 
his country’s glorious traditions of the 
past, to maintain its honor in the present 
and to make secure its safety in the 
future. 








Gems in Queensland 





66 GREAT improvement,” says the 

Queensland Minister for Mining in 
his annual report, “has taken place in the 
gem-buying business during the year, and 
this has caused a market revival in sapphire 
mining on the Anakie field. Markets have 
been established in England and France, 
and all classes of stone produced. on the 
field—parcel blues, small blues, and ma- 
chine stones—-find a ready sale. Large 
corundum, consisting of pieces of one ounce 
or over, is greatly in demand, and small 
corundum is the only product that is not 
now, nor has been for several years, mar- 
ketable. The prices obtained on the Lon- 
don and Parisian markets have enabled 
buyers to give practically the same price on 
the field as before the war, in spite of the 
great risk to shipping, that causes much 
higher freights and insurance rates. A 
significant fact is that the loss of the Ger- 
man markets and the prohibition of the ex- 
portation of sapphires to neutral countries 
have not brought down the price of the 
gems on the field.” There are at present 
three regular and four occasional buyers 
operating on the field. 

J. S. Nisbet, Secretary of the local prog- 
ress association, supplies the following esti- 
mate of the value of the output of stone in 
1916: Gem stones (from figures supplied 
by the gem buyers), £12,377; machine stone 
and corundum, £1,886; private sales, £250; 
sold directly and indirectly through Bris- 
bane Exhibition, £220; making a total of 
£14,755. Regarding cut stone, the local 
lapidary states that he cuts about 50 carats 
per working week, of the value of 12s. 6d. 
per carat; and, deducting holidays and 
broken weeks, £1,500 is estimated as the 
value of the stone cut during the year. A 
fair proportion is cut for people not resi- 
dent on the field. 

Opal mining in Queensland last year was 
almost non-existent. Except in one locality 
for a short time in the early part of the 
year, the season was all that could be de- 
sired for prospecting, there being plenty of 
grass and water; but, as usual on such oc- 
casions, this state of things increased the 
demand for labor on the western stations. 
Many of the younger men have enlisted, 
and, with the higher wages prevailing in 
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the ordinary pastoral industry, there was 
no inducement for men to follow the pre- 
carious occupation of searching for or min- 


ing opal—London, Watchmaker. 
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Steady Demand for South African 
Diamonds 








N extract from Cape 7imes, forwarded by 
Vice Consul Charles H. Heisler, Cape 
Town to the Department of Foreign and 
Domestic. Commerce, Washington, D. C., in 
discussing the demand for South African 
diamonds says Nov. 19. 

“The report of the directors of the De 
Beers, Consolidated Mines shows that dia- 
monds sold during the year, plus increase 
of .stocks- taken at cost, amounted to 
£4,629,771, the total revenue being £6,153,239 
and the expenditure £1,904,078, leaving a 
balance of £4,249,161, which, after paying 
dividends, etc., of £2,398,300, leaves a balance 
unappropriated and carried forward -of 
$1,850,861. : 

“The stock of blue and lumps on: the 
floors at June 30, 1917, was 8,291,722 loads. 
The mining, expenditure, productive and 
nonproductive, amounted to £1,296,045 17s. 
ld. Charges, expenditure on farms, landed 
property, and tramways amounted to 
£138,853 8s. 6d. The interest on capital of 
leased companies and the interest and sink- 
ing fund on debentures amounted to 
£244,246 7s. 4d. Donations totaled £132,472 
3s. 1ld., including £72,461 18s. 6d. to war 
funds and £25,000 to the University of 
Stellenbosch for the erection of a labora- 
tory of chemistry. 

“The general reserve fund. stands at 
£1,701,765, and the fund to redeem the De 
Beers 4% per cent exploration debentures 
has been increased to £421,193 2s 2d., the 
two funds being represented by securities 
which have been taken into the accounts at 
the market prices on June 30, 1917. The 
board states: 


A steady though limited demand for diamonds 
has continued during the year. The profit earned 
enabled the company to pay off all arrears of div- 
idends due preference shareholders at December 
31, 1916, and the usual dividend of 10s. per share 
was paid to preference shareholders for the half 
year ended June 30, 1917. After providing for 
these preference dividends there remained a sub- 
stantial balance of profit, and your directors de- 
clared a dividend of 20s. per share to deferred 
shareholders at June 30, 1917, which, it is felt 
sure, was appreciated by them, as they had not 
received any dividends for three years. 

The chairman, in his address to shareholders, 
has on several occasions spoken on the vital im- 
portance of controlling the production of diamonds 
so as to limit it to the world’s requirements, and 
to attain this end the company has in the past 
spent large sums in the purchase ef diamond mines 
and diamond-mining interests. Your directors 
have now to report that, following the same policy, 
the company acquired in January last a controlling 
interest in the Premier (Transvaal) Diamond Min- 
ing Co. (Ltd.). This acquisition was essential 
for the proper and efficient control of the prodtc- 
tion and sale of diamonds, and it has already 
enabled prices to be substantially increased, which 
will greatly benefit this company and all other 
producers of diamonds as well. 








T. A. Williamson, Sylacauga, Ala., is‘ re- 
ported to be in bankruptcy. The assets 
are said to be approximately $2,500, with 
liabilities of $3,000. It is understood, how- 
ever. that the debtor will claim exemptions 
of $1,000 under the law which decreases the 
available assets by at least 40 per cent. 
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OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 


10 Tulp Straat, Amsterdam 


CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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Reports from the European Diamond Markets 


“Génditions in the Diamond Centers of London, Amsterdam and Paris Re- 
he viewed by Correspondents of The Jewelers’ Circular. 














AmsTERDAM, Jan. 12 (Delayed in the 
Mail).—Since our last letter was sub- 
mitted, the difficulties which to a great 
extent hampered the exportation of dia- 
monds during the last two months, have 
been partially eliminated. This is due in 
part to the easier exchange of rates and 
also to the facilities for doing business by 
telegraph, which through the ‘mstrumen- 


tality of our Committee for the. Importa-. 
tion and Exportation of Diamonds has‘ 
been greatly facilitated through co-opera- . 


tion with the British Government, a fact 
highly appreciated in the trade circles here. 
Each telegram has to be submitted for ap- 
proval to the Diamond Committee in Lon- 


don. 


what brisker as compared with last month: «. 


There is, however, at present a scarcity of 
rough material as the London Diamond 
Syndicate has not brought in very much 
rough lately. This condition has natur- 
ally affected the employment of diamond 
workers here, although at present there 
are about 6,000 employed here. 

Prices of diamonds have increased again 
during the last few weeks, due in part to 
an increase in the cost of rough material. 
There has also been a slight increase in 
the wages of diamond polishers, especially 
those polishing small sizes, and this has had 
an effect on prices. There has been a 
fair demand during the past few weeks for 
small sizes, in many cases the demand ex- 


ceeding the supply. 


Lonpon, Jan. 18 (Delayed in the Mail). 
—During the first week of the new year, 
business in this market was generally re- 
ported to be quiet as few were able to buy 
gems because of the scarcity of suitable 
goods in the market. Gradually, however, 
the situation has improved during the 
course of the month, as imports from the 


Amsterdam and from the Paris market 
have increased. This has had a tendency 
to stimulate business here. Naturally 


dealers in this center are somewhat exer- 
cised because of the high prices of all 
classes of diamonds. It can be stated that 
there is at present an increase of from 40 
to 50 per cent in diamonds as compared 
with the corresponding period of last year. 
There is a fair demand at present for me- 
dium small brilliants, ranging from 20 to 
40 to the carat. These are for exportation 
to the colonial markets and are difficult to 
obtain as cutters in London do not supply 
sufficient quantities weekly to satisfy the 
demand. As a consequence of this condi- 
tion the supply depends chiefly on the im- 
portation from the Amsterdam market. 
At that market dealers have to submit 
their importation to our colonies through 
the London Diamond Committee for in- 
spection. Business in mounted diamond 
jewelry remains very good, and in fact 
has shown a considerable increase, accord- 
ing to reports of dealers in Hatton Garden. 
Recently dealers have been buying mounted 
articles which have, by the way, because of 


These conditions make trade some- =: 8! 
‘shown a decided tendency to in¢rease of 


the advancing market, shown a good profit. 

It is with regret that the death of L. 
Hennig, chief partner of the well known 
firm of I. Hennig & Co., diamond brokers, 
is announced. Mr. Hennig was well along 
in years, and was highly respected by all 
who knew him. 


Paris, Jan. 12 (Delayed in the Mail).— 
A brief review of conditions in this mar- 
ket indicate$*that dealets here are working 
under the same disadvantages that are 
found in other centérs. Export dealers 
have been finding it difficult to find the 
proper grades. of diamonds at the prices 
which it is felt can be paid, and it may be 
said that prices on afl grades of gems-have 





late. There is at present. in the export 
branch a fair demand for second quality 
melés, and a demand is also noted for 
the medium sizes, ranging from 20 to the 
carat and smaller. In the smaller sizes 
the 16 facets are preferred as ‘they evi- 
dently work out cheaper. The same is the 
case with “roses.” Some of our export 
firms have received inquiries of late for 
medium quality “roses” in the medium 
sizes, which, according to reports, have 
not been very easily obtainable. The price 
of this class of merchandise has increased 
from 10 to 15 per cent., due to the de- 
mand of cutters for increased wages. 
Many of our colonial customers are de- 
clining to pay the increased price, and this 
has caused a loss of some business. Of 
late, there has been a fair amount of busi- 
ness transacted among pearl dealers. 

The industrial diamond trade is well 
maintained and prices for these goods are 
very firm, as these diamonds are very 
dificult to obtain. 








Section -183 of the New York tax law, 
exempting manufacturing corporations to 
the extent of the capital actually employed 
by them in the state from the franchise tax 
imposed by section 182 of the law, provides 
that such a corporation shall not be ex- 
empted from the payment of such tax 
unless at least 40 per cent. of the capitai 
stock of such corporation is invested in 
property in the state used by it in its busi- 
ness therein. The Appellate Division of 
the New York Supreme Court for the 
Third Department held, in the case of Peo- 
ple ex rel. Standard Oil Co. of New York 
vs. Saxe et al., that under this provision a 
manufacturing corporation is not so ex- 
empt unless at least 40 per cent. of the 
actual value of its property is invested or 
used in business in the state. The court 
said that it is the actual, not the par, value 
of the capital stock of a corporation em- 
ployed within the state which forms the 
basis for computing the franchise tax, and 
that the term “capital stock” as used in the 
final sentence of the section first mentioned 
means not.share stock or issued capital 
stock, but the property of the corporation; 
this is, its gross assets. 
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JEWELRY IN CUBA 





Suggestions to Manufacturers Contained in: 
‘Letter to Special Agent» Who Will In- 
vestigate Latin-American Markets. 


WASHINGTON, D. C., Feb. 11.—The fol- 
lowing suggestions for carrying on 2 
jewelry business with Cuban firms are con- 
tained in a letter from a prominent Havana 
firm, addressed to Special Agent S. W. 
Rosenthal, who is now engaged in inves- 
tigating Latin-American markets for jewel- 
ry in behalf of the United’ States Bureau 
of Foreign and Domestic Commerce: 


“In connection with your visit to Ha- 
vana for the United States Department of 
Commerce to investigate markets for jewel- 
ry and kindred lines, may we take the 


liberty of making the following suggestions 


to your manufacturers: ! 


“Merchandise sent through the mails or 
by freight should be accompanied by a con- 
sular invoice. Should there be no Cuban 
Consul in the city where the goods are 
shipped, the manufacturer can substitute a 
commercial invoice, properly signed, certi- 
fying that the merchandise is the product 
of the soil or industry of the United States. 
This will result in our paying a lower rate 
of duty. Please make it plain to the man- 
ufacturers that invoices that are not signed 
and those written in pencil are not. recog- 
nized. Invoices must show the gross and 
net weights of each class of merchandise. 


“Strong, but light wooden boxes should 
be used in sending jewelry through the 
mails, as our experience has clearly shown 
that ordinary cardboard boxes are not 
strong enough to withstand the rough han- 
dling which they receive. 

“An important factor that has helped the 
European firms in dealing with Cuban 
houses has been the satisfactory terms of 
payment. They have granted us long terms 
and this has aided in building up our 
trade. 

“Your manufacturers would do well to 
use more care in complying with their 
promises by delivering merchandise on 
time, especially where large orders are 
placed for partial deliveries. It often hap- 
pens that through neglect in this respect, 
we run completely out of certain articles. 

“Eighteen karat gold is the standard of 
Cuba, and is the quality usually preferred. 
However, articles such as charms, neck 
chains and Waldemars that are entirely 
without precious stones can often be made 
of a lower grade of gold. 

“Platinum is also used in articles set 
with precious stones; but may I call your 
attention’ to the fact that the styles are 
European, and the amount of metal used 
is reduced to a minimum—yjust a sufficient 
amount to make the article strong enough 
for ordinary use. In general, the idea is 
to show as little metal as possible, and to 
feature the stones to the best possible ad- 
vantage. 

“Since it takes quite a while to get mér- 
chandise out of the custom house, manu- 
facturers should. give us a_ reasonable 
length of time to make our payments. 
The manufacturers. should therefore be 
more. liberal with their foreign  ctistom- 
ers.” 
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Re Diamonds-— 


Mr: Dealer:— 


Do YOU know the satisfaction 
that comes from being able to place 
an important order with a reliable 


House, AND THEN FORGET IT?— 
certain that it will be filled Promptly 





Accurately and Right Financially. 


That’s the way YOU can deal 
with US. 


“Ibert‘Lorsch & Co. 


LORSCH BVILDING. 3 MAIDEN LANE 
v v7TvT*? 


* Wrew Yor 
151 WASHINGTON STREET 
<T) P 
r ein. Ip 
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Regent Pearls 


FOR YOUR CONVENIENT REMEMBRANCE: 


The «REGENT PEARL” Line of Necklaces in- 
cludes the 

“INDESTRUCTIBLE QUALITIES”, — Orchid 
(Oriental), Lotos (Brilliant), and Dahlia 
(Lustrous); 

and the 

Blue Ribbon, Iris, Orient Extra, Orient and 
Superior Qualities. 

Rose, Cream or White, Special Mountings and 
Genuine Leather Cases. 


Cheer up; keep your stocks complete; this is 
going to be a GOOD BUSINESS YEAR in spite 


of the pessimists. 


“Tbert.I_ors ch & G. 
<— ss Inc 
as Lensgn Noo eee en 


151 WASMINGTON 


STREET 
ProvidenceR |p 
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Boston Jewelers’ Club Holds “Hooverized” Banquet 








*), patriotic Spirit Prevails at Dinner Marked by Many Innovations—Corporal 
Street, of the First Canadian Contingent, Tells of His Experiences 
in the Trenches. 

















Boston, Mass., Feb ¢.—Thirty years of 
social activity, begimming like the proverbial 
acorn, but today assuming the proportions 
and grandeur of the oak, were rounded out 
by the Boston Jewelers’ Club at the Copley- 
Plaza Hotel last night. It was the original 
intention of the directors to make the event 
the crowning feature in. the club’s long 
career. But realizing the exigencies of war 
and the need of “Hooverizing” the mem- 
bers by a postal card plebiscite voted to hold 
a less sumptuous function, more in keeping 
with the spirit of food conservation which 
is sweeping the country. 

Naturally, therefore, the environments 
which usually have characterized former 





BROWN, PRESIDENT. 


COL, HARRY L. 


banquets were to a large extent missing. 
The lack of table delights, however, was 
more than compensated for by the musical 
entertainment and a rousing address by 
Corporal Street of the First Canadian Con- 
tingent, who in picturesque and forceful 
language told of his experiences in the 
trenches and of the atrocities and savage 
methods of the Hun. 


Usually the banquet proceeds far into the 
night, but on this occasion, owing to the 
orders of the Fuel Administration, the time 
had to be cut short to save heat and light. 
Despite these deterrent factors, there was 
no diminution in attendance, about 175 
guests and members being present. A dis- 
tinguishing feature was the presence of sev- 
eral past presidents at the head table. The 
touch of informality which characterized 
this gathering was accentuated by the ap- 
pearance of the great majority of the mem- 
bers in business clothes. 


The foyer at the Copley-Plaza makes an 
ideal place for assembling. Here the mem- 
bers gathered and exchanged greetings and 


renewed acquaintanceship.. Near by was a 
popular resort guaranteed to give a keen 
edge to the appetite and an impetus to the 
tongue. 


Shortly before 7 o’clock a bugle rang out, 
which found a ready response, the guests 
and members filing into the grillroom, not 
exactly at the “double,” but in quick order, 
the orchestra and hunger giving verve to 
the step. While the accommodation in the 


-grillroom is not so extensive as in the regu- 


lar banqueting hall, still it must not be con- 
cluded that the merrymakers were limited 
for elbow room. On the contrary, the 
tabies, numbering 25, were so disposed as to 
allow ample space for maneuvers, promis- 
cuous dancing, visits to other sections of the 
lines, and the movements of the waiters, 
who were able to serve without crowding. 

Of course, it was not to be expected that 
the members should restrain their mirth and 
joviality simply because. the supply of pala- 
table edibles, 
liquids, was limited. If anything, the con- 
viviality was more pronounced than on any 
previous occasion, which shows that. the 
jeweler is not at all dependent upon things 
material to maintain his courage and nat- 
ural bonhomie at high level. 

Reflecting the spirit of the times, the head 
table was canopied with the flags of. the 
Allies, while on each of the tables on the 
floor there were displayed three small silk 
flags—the Stars and Stripes, the Union 
Jack and the Tricolor. These were soon at 
a premium, as each diner promptly annexed 
one or the other. In former years it had 
been the custom for the guests and members 
to find at his place a handsome souvenir 
(silver-handled umbrella, hair brushes or 
other articles), but on this occasion this was 
absent. Instead, a capacious box of smokes, 
cigars, cigarettes and matches, in white with 
an embossed shield, bearing the American 
colors, was provided. 

How simple was the fare is shown by the 
menu, which follows: 


MENU 


Cape Cod Oysters 
Celery Salted Almonds 
Bisque of Lobster au Croutons 
Tenderloin Grille, Bearnaise 
Pommes Sautee String Beans with Bacon 
Heart of Romaine, French Dressing 
Assorted Cheese 
Cafe 
sronx Cocktails 
Cigars 
Natural Cigarettes 


Col. Harry L. Brown, treasurer of the 
Waltham Watch Co., and president of the 
club, occupied the main chair, with former 
presidents and guests on either side. In his 
usual facetious and happy vein he opened 
with the customary toast, “The Boston 
Jewelers’ Club: May It Live Long and 
Prosper.” He then announced that as the 
the dinner was informal there would be no 
forma] speeches. On previous occasions 
speakers of national reputation figured 


and even more delectable 
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prominently, while State and city officials 
also attended. This feature .was ‘abandoned 
to conform with the desire of the member- 
ship to make the affair a simple one. Floral 
decorations, usually so’ profuse, also were 
conspicuous by their absence. 

During the dinner ‘the orchestra played 
several popular airs, the ‘favorites being 
“Over There,” and “It’s a Long, Long 
Trail.” Appropriate glee songs were rend- 
ered by the Standish Quartet, while Miss 
Hazei Childs, dressed as Columbia and 
waving a large American flag, sang “The 
Star Spangled Banner,” the members spring- 
ing to their feet and joining in the national 
anthem and cheering at the conclusion. Miss 
Childs’ contributions made a great hit. She 
appeared in stunning and striking costumes 
typifying the songs. On one occasion the 
distribution of kisses (not of the osculatory 
style, but of candy) caused many .members 
to attempt to catch a “fly,” but ir most in- 
stances they missed the ball. 

There were several other items, not off- 
cially on the program, which broadened 





A. R. KERR, SECRETARY. 


smiles into’ wide-open laughs. Amos Black- 
ington’s one-man performance on the stage. 
in which his aldermanic form approached 
perilously near the edge of the platform in 
his eagerness to rival Charlie Chaplin, 
aroused great admiration, while the dansant 
by Ed Cole and George Rice as partners 
won loud applause. 

Corpcral Street, as Colonel Brown stated 
in introducing him, served two years at the 
front. He was wounded three times, was in 
many of the most important battles, includ- 
ing the Somme, where he received the 
wound that rendered him unfit for service. 
His address was one of the most inspiring 
stories of war heard in this neighborhood. 
His reference to “Tommy Atkins,” Canada’s 
share and the vast and decisive part that 
the soldiers of America are to play in the 
coming struggle evoked wildest enthusiasm. 
He narrated incidents of German atrocities 
coming under his own personal observation 
which caused a shudder in the audience. He 
extolled the last ditch fight the Canadians 
made at the first battle of Ypres, and de- 
scribed the horrors of the gas attacks. His 
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LaTausc” 


vase PEARLS 


-INDESTRUCTIBLES 


‘The mark of Supremacy 


Keer be welcome every test that may be ap- 
plied to a pearl reproduction. They stand 
approved by the severest board of examination 
that can try the merit of any article—the 
thousands of discriminating women who have 
worn them for years. 


Ceylon, for instance—one of ten La Tausca 
indestructibles—a staple today in the stocks of 
American jewelers. 


Eight years of continuous sales have proven its 
worth. The trade mark name La Tausca and 
the guarantee of the makers, have accompanied 
each necklace, making returns easy in case of 
dissatisfaction. Yet of the thousands sold, the 
first is yet to come back. 


Such merchandise you are proud to sell and 
glad to guarantee. The confidence of your 
customer, thus gained, makes future sales easy. 
‘Twenty-two other La Tausca qualities equally 
dependable, give you a pearl department of 
actual beauty of display, positive value to your 
customers, and sales stimulation, procurable in 
no other way. 


Your Wholesaler’s Representative 


Shows the Line 
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His stocks are complete for your choosing. 
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ormal, but all the more eloquent 


s inf 
talk wa ke from his heart rather than 


because he spo 


his head. . 
Praise is due to Secretary Albert R. Kerr 


and the directors for the smooth and eff- 
cient manner in which events were carried 


out. 
The list of those present follows: 
The Members and Guests 


FE. E. Hardy, Frank F. Day, W. A. H. 
Robinson, Nathan Alberts, S. H. Ashe, C. 
D. Smith, Oscar C. Lane, John W. Sher- 
wood, H. J. Straker, J. C. McCourt, W. J. 
Marshall, Frederick E. Harwood, Lester 
Russell, A. S. Blackinton, Robert 5. Stuart, 
H. Blakney, James Parks, Alec C. Chase, 
Henry E. Heywood, H. F. Fowler, S. W. 
Sharmat, H. Freiman, Max Alberts, Mr. 
Gilmore, Julius Lanton, George Rice, C. 
Henius, Alpin Chisholm, David Nemser, 
Edw. D. Cole, Roswell Blackinton, C. Syd- 
nev Cook, Jr., C. A. Whiting, Edward W. 
Stone, Harold R. Page, Frank J. Ryder, J. 
A. Malcomb, W. M. Johnson, Colonel Stevens, 
Munroe, William L. Wolf, Charles G. Beck- 
with, J. Arthur Clem, H. S. Tanner, Edw. 
F. Franks, M. Karpeles, Walter L. Rice, 
A. L. Clark, Henry Arnold, Edw. W. Free- 
man, Byran S. Gardner, R. B. Coates, John 
A. Malcomb, W. M. Johnson, Col. Stevens, 
W. E. Taylor, F. B. Berdine, J. M. Kipp, R. 
C. Stevens, H. W. Patterson, Peter Ratz- 
koff, E. H. Colby, John J. Ronnd, Newton 
B. Eltinge, Edgar W. Martin, Walter C. 
Harris, Harry Wright, Ben Wyman, How- 
ard Wright, Mr. Rutan, Mr. Walsh, Jacob 
Ratzkoff, Frank Carson, E. C. Fitch, W. A. 
Kinsman, H. E. Nock, W. Sweatland, 
Sidney D. Humphrey, W. E. Everson, John 
H. Derby, R. W. Bolles, Frank H. Elliott, 
Arthur C. Brann, W. L. Stone, W. J. Har- 
ber, Charles Kaufman, E. J. Qvarnstrom, 
Frank T. Cram, H. E. Pitcher, J. Alberts, 
F. E. Folsom, S. F. Low, A. W. Kennard, 
Mr. Houghton, Mr Norstedt, Mr. Graham, 
Harry L. Coburn, George W. Saunders, 
Louis Cass, W. D. Ratty, A. E. Allsopp, J. 
E. Pryor, Max Moser, Mr. Schoolhouse, 
Mr. Housman, Mr. Prest, Charles H. Single- 
ton, Myles B. Preston, Arthur H. Pray, Mr. 
Buxton, Harry A. Brown, E. A. Bigelow, 
Mark Gattle, Stanley A. Lynch, George H. 
Morrill, Benjamin F. Griscom, Alton H. 
Riley, Frederick C. Koff, F. S. Sherry, J. 
H. Stever, H. K. Ingraham, Fred’k Wid- 
mer, Elmer Knight, Mr. Lilley, Ives L. 
Lake, Mr. Currin, Mr. Bogert, Phillip H. 
Stevens, E. Cooper Stone, George Young, J. 
C. Bachelder, Edwin S. Simmons, Albert H. 
Holton, S. H. MacPherson, James King- 
man, C. P. Fernno, Arthur S. Kelley, Al- 
bert R. Kerr, F. H. Fallen, James S. Blake, 
Charles L. Power, P. H. Savory, J. O. 
Nye, George Whitehouse, David F. Inger- 
soll, Louis Kaufman, E. H. Ensign. 


Notes of the Banquet 


A banquet without Blackinton would be like a 
bung without a barrel. 
-s on * 

Frank Sherry visited every table to see that all 
was well. No complaints. 
« * 

The dance by Ed Cole and George Rice made an 
excellent and amusing diversion. 

* _ oo 


, Secretary Ratzkoff, of the Boston Manufacturers’ 
Association, was as ubiquitous as the proverbial 


pea in the pitcher. 
# - 


THE 


JEWELERS’ 


muster included R. H. Houghton, W. A. Bonton, 
F, T,. Cram, George Morrill, Samuel Macpherson. 
- a aa 


Secretary Kerr certainly deserves the Legion of 
Honor for the able manner in which he manipu- 
iated his army of diners. Efficiency and hustle 
are his two forts. 

7” 7 a 

There was one Stone worth his weight in gold. 
He is known to all New England as to the repre- 
sentative of the Gorham Co. “Nuff sed,” as Bill 
Nye would remark. 

: _ 

Sergeant-at-arms Hollister had very little to do 
in his official capacity, every member knowing that 
to offend the majesty of the law means instant ejec- 
tion. And Jack is no bantam weight. 

* 2 i 


Tohn Sherwood, of Solidarity fame, says the 
dinner was one of the best on record. He knows 
for he is a veteran, and has been through a great 
many engagements with the knife and fork. 

* + - 


Henry Arnold had a quiet time. He shook hands 
only 1,152 times and left his chair 110 times to 


greet friends and associates. This was a mild 
performance for Henry, compared with former 
“stunts.” 

+ * * 


The Smith-Patterson contingent were all on the 
firing step: Carl Smith, Henry W. Patterson, 
Aubrey Gilmore, Harry Pitcher, Frank H, Elliott, 
James Kingman, J. W. Saunders, Joseph C. Batch- 
elder and F., E. Chick. No casualties. 


M. B. Preston was there with his well-known 
affability and_ sociability. He had the gilad- 
hand performance Myles ahead of Roosevelt. As 
a cheer-leader he is “over the top.” Witness the 
three cheers and the ‘Tiger’? for Corporal Street. 

* 2 * 


‘“‘Newt.”’ Eltinge, president of the Philadelphia 
Jewelers’ Club, came specially to take part. It is 
dificult to conceive of a Boston Jewelers’ banquet 
minus ‘‘Newt.” Old friends are best friends in 
surshine or rain, or snow. Every one was glad to 
see him once again. 

° * * 

Ralph E. Coates, secretary of the Philadelphia 
whelesale Jewelers’ Association, is looking forward 
to February, 1919, when the next banquet is to be 
held. Distance is no object when one can meet 
such jolly good fellows as the Bostcn Jewelers are, 
says R. E. Thank you, sir, same to you, sir. 





NEW COUNSEL CHOSEN 


National Jewelers Board of Trade Retains 
Greenbaum, Wolf & Ernst as General 
Counsel, and Firm Will Handle 
Collection Business of 
Members 


The directors of the National Jewelers 
Board of Trade have just made arrange- 
ments with the law firm of Greenbaum, Wolf 
& Ernst, 2 Rector St., New York, by which 
the latter become general counsel for the 
organization and in addition will run a col- 
lection business, specializing in the jewelry 
trade. Greenbaum, Wolf & Ernst are at 
present counsel for the Retail Jewelers’ 
Association of Greater New York and 
Vicinity, the Jewelers’ Vigilance Committee 
and a number of individual concerns in the 
trade. Mr. Ernst of this firm has also 
acted in the capacity of counsel for the 
Good and Welfare Committee of the Board 
and has conducted a number of important 
proceedings for the board in the past. 

The selection of this firm, therefore, as 
general counsel for the organization has 
been the subject of a great deal of favorable 
comment among the members of the organ- 
ization and especially so was the arrange- 
ment made with the concern to run a col- 
lection business. The collection department 
which the law firm will start will have its 
quarters right adjoining those of the Na- 
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Maiden Lane and under arrangement with 
the Board the information from this collec- 
tion business will be turned over for the 
benefit of the rating and reference depart- 
ments of the Board, wherever the clients of 
the law firm will permit this to be done. 
Members of the Board using the firm have 
been requested to fill out a blank form 
authorizing the use of this information for 
the purpose of the Board. 

The National Jewelers Board of Trade 
for sometime has not collected claims for 
its members, this being done by an outside 
service. Under the new arrangement with 
its counsel the Board will now have the 
information that a collection department of 
its own could give, while its members’ 
claims and its own affairs will be looked 
after by the same set of attorneys. 

Announcement of the arrangement was 
sent out last week by DeWitt A. Davidson, 
president of the organization, which reads: 


New York, Feb. 8, 1918. 
To the Members of the National Jewelers Board 
of Trade: 

Gentlemen: We beg to advise you that the Na- 
tional Tewelers Board of Trade has been fortunate 
enough to procure as general counsel for the Board 
of Trade, the firm of Greenbaum, Wolff & Ernst. 
This firm, as you know, has represented the Board 
in many matters during the past few years, and 
has also acted as counsel for the Jewelers’ Vigi- 
lance Committee, Inc., and the Retail Jewelers’ 
Association of Greater New York and Vicinity, as 
well as individual firms in the jewelry industry. 

As you know, the Board of Trade has not col- 
lected claims for its members for several years 
past, and Greenbaum, Wolff & Ernst have opeend 
a special office at 15 Maiden Lane, New York city, 
which shall be devoted to the collection of claims 
for the members of the jewelry industry, so that 
special service may be rendered to members of 
the trade. The Board has arranged with Green- 
baum, Wolff & Ernst for the submission to it ef 
reports as to all claims submitted to them for 
collection against jewelers, provided the clients 
consent to such transmission. 

It is only possible for Messrs, Greenbaum, Wolff 
& Ernst to submit these reports to us where their 
individual clients have consented to the giving of 
this information. In order to further develop our 
present comprehensive records concerning the 
standing of jewelers, we request that when you 
personally retain Greenbaum, Wolff & Ernst as 
your counsel in any commercial matter affecting 
the jewelry trade, you file with them a blanket 
consent permitting them to transfer the informa- 
tion regarding such claim to the National Jewelers 
Board of Trade. In order to facilitate the trans- 
mission of such reports, we enclose herewith a 
form of consent which we request that you sign 
and return to us. We will then be in a position 
to get information from Greenbaum, Wolff & 
Ernst, as to the matters which you may place in 
their hands, and the Board of Trade will be im- 
measurably strengthened thereby. This in the final 
analysis means better service to you as a member 
in the matter of up-to-date credit information. 

Yours very truly, 
NATIONAL JEWELERS Boarp OF TRADE, 
By Dewitt A. Davidson, President. 





The attention of exporters is invited by 
the War Trade Board to the fact that 
regulations recently promulgated provide 
that after Feb. 1, all shipments for ex- 
portation from the United States to any 
foreign country, including Canada, New- 
foundand and Mexico, require four copies 
of the Shippers’ Export Declaration. The 
Board announces that in order to avoid 
serious delay and congestion it is of the 
utmost importance that exporters comply 
with these regulations. Transportation 
companies, it .is- declared, will hereafter 
refuse to accept shipments for exportation 
unless they are accompanied by the four 


‘Chatham ws ee Ri —_— aia " . enemies — apes , o~gpeg~ o—£ —— — ee ~ ~_ : 
The A. Stowell Co. was well represented. The tional Jeweters” Board of Trade at 15 —- copres~of the Export ~Deelaration———-— 
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Important Point Under Jewelry Tax Cleared Up 





Installment Sales and “Memorandums” Subject to New and Clear Decision by 
Commissioner Roper—Sales Taxable as of Date Title Passes to Customer 
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Commissioner of Internal Revenue, Dan- 
‘el C. Roper, has finally settled in a clear 
cut decision the status of memorandum 
goods and installment sales as far as the 
jewelry tax is concerned. Owing to the 
different answers to questions and rulings 
made by deputies of the department, a 
considerable amount of confusion had ex- 
isted over the question of when an install- 
ment sale wae to be returned for taxation 
and also when a memorandum transaction 
was to be reported. 

According to some of the answers that 
had been given by the department, col- 
lectors were led to believe that installment 
sales were in some cases_to be charged as 
of the time of the passing of the physical 
possession of the article, and in others of 
the time of the last installment paid. But 
as a result of the work of the Jewelers’ 
Vigilance Committee, a clear decision has 
been obtained from Commissioner Ro- 
per himself on all of the points involved. 

In brief, the commissioner’s decision 
follows the theory advanced by the jewelry 
trade’s War Revenue Committee that when 
the sale takes place, and the return to 
be made as of the date of the passing of 
the title of the article, irrespective of the 
time of delivery or the time that payment 
was made. Commissioner Roper revokes 
all previous rulings that are in any way in 
conflict with this decision. 

The ruling came in the form of a letter 
to Chairman Rothschild of the War Rev- 
enue Committee after Mr. Rothschild had 
repeatedly urged a clear decision upon the 
points in question be rendered. The let- 
ter reads: 


TREASURY DEPARTMENT 
Office of 


Commissioner of Internal Revenue. 
WasHINGTON, Feb. 5, 1918. 
Mr. Meyer D. Rothschild, 
New York, N. Y. 
Sir: 

Replying to your several communications 
of recent date, you are advised that this 
office now holds where jewelry is sold by 
@ manufacturer upon the installment plan, 
title remaining in the vendor until pay- 
ment of the purchase price, the tax twm- 
posed by section 600 (e) of the Act of 
October 3, 1917, is due only upon the pass- 
ing of title. 

Under the forms of agreement submitted 
by you, no tax is due on account of deliv- 
ery of an article until the title to it passes 
to the buyer. At that time, the full amount 
of the sale price of the article is subject 
to the tax. 


This ruling does not apply to ordinary 
sales of articles upon credit where title to 
the article passes to the buyer upon their 
delivery. 

The tax on goods delivered on “memor- 
andum” or “approval” does not attach un- 
hil title passes to the buyer. In this case 


your attention is invited to T. D. 2547, para- 
graph 3, under sub-head “Sales.” 
Rulings previously issued in conflict 
with the above, are hereby revoked. 
Respectfully, 
(Signed) DANIEL C. Roper, 
Commissioner. 


The War Revenue Tax Committee of the 
Jewelers’ Vigilance Committee, Inc., has 
been working steadily since Nov. 14, 1917, 
on the question of installment sales. The 
chairman and other members had a number 
of conferences with the officials of the In- 
ternal Revenue department in Washington, 
and after an adverse opinion by the Solici- 
tor of the Internal Revenue department, a 
brief was filed by the committee covering 
the law and facts of jewelry installment 
sales, with the request that the commis- 
sioner decide that such sales shall count as 
of the day of the final passing of title. This 
he has now done in the decision quoted 
above. 

It will be seen from this that installment 
dealers will have to pay a tax on all those 
sales, where the contract was made prior 
to Oct. 3, but where title did not pass un- 
til after that date. In some cases this 
may bring up for taxation sales made one 
and two years ago where installments were 
paid until Oct. 3 or later and bill of sale not 
rendered until then. In others it will pre- 
vent taxation of contracts entered into by 
the buyer but later given up and the sale 
not consummated. 


As far as memorandum goods are con- 
cerned, the date of the memorandum has 
nothing to do with the date the goods cov- 
ered are returned for taxation; it is the 
date which the transaction is changed from 
a memorandum to a sale that marks the 
time of taxation. 

Commissioner Roper’s decision is much 
welcomed just at this time in view of the 
tangle that his department was getting in 
through the different ideas of his subordi- 
nates on the installment and memorandum 
questions due to the fact that the condi- 
tions in the jewelry trade were not thor- 
oughly understood by them. 





That the Internal Revenue Department 
will stick strictly to the classification of 
jewelry as enunciated in the first deci- 
sions obtained by the Jewelers’ Vigilance 
Committee was made clear last week in a 
letter. from Deputy Commissioner B. C. 
Keith to a New York house that asked 
for a ruling on hat pins, which it contended 
were millinery oranments and were not 
technically jewelry. Commissioner Keith, 
however, decided that whether or not con- 
sidered jewelry in the trade, the hat pins 
were within the jewelry classification of the 
tariff act inasmuch as’ they sold for more 
than 20 cents a dozen, and consequently 
were taxable as jewelry under the War 
Revenue Law. His letter reads: 

Replying to your letter of Jan. 19, 1918, 
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you are advised that this office has ruled 
that all articles which have been spectf- 
cally classified as jewelry by the Board of 
General Appraisers shall be taxed as jew- 
elry under the present Act. : 
The Board classifies as jewelry hat pins 
selling for more than 20 cents a dozen. 
Therefore, hat pins which you manufac- 
ture, similar to samples submitted, selling 
for over 20 cents. a dozen, are taxable un- 
der Section 600 (e) of the Act of Oct. 3, 
1917. 
Respectfully, 

(Signed) B. C. Keitu, 

Deputy Commissioner. 


In answering questions of Linz Bros., 
Dallas, Tex., Deputy Commissioner Keith 
recently wrote: 

“A jeweler setting a new stone in a 
mounting furnished by a customer must 
account for the tax on the selling price of 
such new stone. 

“Where you purchase emblem goods, and 
afterwards have some of them mounted 
unth precious or imitation precious stones, 
you are liable to the tax on the selling 
price of the finished or completed articles. 
If, however, the firm supplying these em- 
blems has already paid the tax and in- 
cluded such tax on its invoices to You, 
no further tax will be due from you upon 
that portion already tax-paid, but you will 
then be held accountable for the tax on 
the increased value of the articles in which 
you have set stones. 

B. C. KeEItH, 
Deputy Commissioner. 





Jewelers’ Vigilance Committee Preparing to 
Issue Another War Tax Primer in 
Question and Answer 
Form 


The Jewelers’ Vigilance Committee has 
been receiving hearty congratulations in 
regard to the “War Tax Primer’ which 
was recently sent out by the jewelry trade 
containing the various decisions that had 
been handed down by the Commissioner of 
Internal Revenue under the War Revenue 
Bill. | 

However, for the benefit of the jewelers 
who have not studied the tax thoroughly it 
has been thought wise to prepare a primer 
in the form of questions and answers that 
would answer practically every question 
that could arise under the jewelry tax. The 
committee is now collecting for this pur- 
pose the decisions and rulings of all kinds 
that have been rendered as well as the vari- 
ous questions that have been submitted and 
the questions in the minds of the retail 
jewelers. 

A circular letter has been sent out 
by Chairman M. D. Rothschild, of the War 
Tax Committee, to the various collectors 
of the country and others who have re- 
ceived questions in regard to the war tax, 
explaining the object of the primer to be 
issued and calling attention to the fact that 
it is to be eventually offered to the In- 
ternal Revenue Commissioner for revision 
in the hope that it may become a sort of 
semi-official text book on the war tax. 








United States Consular advices from 
Japan give the jewelry exports at $62,724 


in 1915 and $226,646 in 1916. 
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Buffalo Retail Jewelers Hold Annual Dinner 





Members of Local Association Enjoy Banquet and Honor Alfred O. Bald 














BurraLo, N. Y., Feb. 8.—Plenty of good- 
fellowship, delightful entertainment and 
dancing and an excellent repast marked the 
annual dinner of the Buffalo Retail Jewel- 
ers’ Association at Weyand’s private dining 
hall Tuesday evening.. As a fitting intro- 
duction to the event, the jewelers, their 
wives and sweethearts rose and enthusi- 
astically sang “America.” An orchestra fur- 
nished the accompaniment. The banquet 
committee was composed of William F. 
Ehmann, Eugene Tanke, John J. Diebold, 
Louis Striker and Gustav A. Frisch. Their 
successful preparations were favorably com- 
mented upon by everybody present. They 
announced that there would he no set 





FRED J. DORN, PRESIDENT. 


speeches, but that the evening would be 
given up to social enjoyment. 


At the conclusion of the dinner William ‘ 


F. Ehmann acted as master of ceremonies 
and played his part admirably. He ex- 
plained that this year the association had 
decided to dispense with an elaborate ban- 
quet such as had been held in the past, and 
to hold, instead, an informal, get-together 
dinner, at which speechmaking would be 
tabooed. 

Fred J. Dorn, president of the association, 
then arose and amusingly demurred against 
the elimination of speech-making. He said 
he never let a banquet go by without mak- 
ing a few remarks, and that on this occasion 
there would be no exception to the rule. 
Mr. Dorn then paid a neat tribute to Alfred 
O. Bald, secretary of the New York State 
Retail Jewelers’ Association. As already 
announced, Mr. Bald is leaving Buffalo to 
make his home in Mt. Vernon. Mr. Bald 
was then presented with a beautiful copper 
plaque. On the gift appears these appro- 
priate words in raised letters of sterling 
Silver: “Life Membership: Presented to 
Our Brother Jeweler, Alfred O. Bald, in 
Appreciation and with Best Wishes, Jan. 10, 


1918.” 


Mr. Bald responded in an appropriate 
manner. He thanked the members for the 
beautiful remembrance and the many ex- 
pressions of their good wishes, and invited 





WILLIAM F. EHMANN, MASTER OF 


CEREMONIES. 


them to visit him in Mt. Vernon. He said 
his business and social relations with the 
jewelers of Buffalo would always be cher- 
ished as happy memories. He explained 
that the reason he was assuming his new 


4 

















ALFRED O. BALD, THE GUEST OF HONOR. 


duties was that they meant a marked ad- 
vancement in his business career. 
Chairman Ehmann and his banquet com- 
mittee omitted no details in providing first- 
class entertainment for the guests. Two 
young ladies in Spanish costume sang and 
danced their way into the hearts of the 
banqueters. Then there was a professional 
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singer, whose repertoire included patriotic, 
sentimental and humorous. selections. . He 
had to respond to several encores. A 
string orchestra played generously between 
the courses and supplied music for the 
dancers. The informality and good-fellow- 
ship of the dinner appealed to everybody. 

Those who attended included Mr. and 
Mrs. Henry Nise, Mr. and Mrs. John Die- 
bold, Gustav Frisch, Mr. and Mrs. William 
KF. Ehmann, Mr. and Mrs. Alfred O. Bald, 
Eugene Tanke, Mr. and Mrs. Louis Schutt, 
Mr. and. Mrs. Fred Petersen, Mr. and Mrs. 
George Kreutz, Mr. and Mrs. Herman 
Reinhardt, Mr. and Mrs. A. H. Hoyler, Mr, 
and Mrs. Fred J. Dorn, Mr. and Mrs. John 
Schaefer, Mr. and Mrs. Albert Zilliox, Mr. 
Vandervoort, Mr. and Mrs. Jerome 
Scherer, Mr. and Mrs. Frank Ehrenfried, 
and Mr. and Mrs. Em! Dettling. 








LAST RESPECTS PAID 


Funeral Services of Late Joseph T. Bailey 
Attended by Members of Many 
Organizations 

PHILADELPHIA, Pa., Feb. 9—The funeral 
services over the body of the late Joseph 
Trowbridge Bailey, president of the Bailey, 
3anks & Biddle Co., who died early Sunday 
morning, Feb. 3, were held Tuesday after- 
noon, Feb. 5, from the residence of his son, 
Charles Weaver Bailey, 2100 Delancey St. 

The Bailey, Banks & Biddle Co. store 
was closed during Tuesday, and the funeral 
was attended by practically the entire store 
family. Members of the Union League, 
Manufacturers’ Club, Art Club, New Eng- 
land Society, Pennsylvania Society Sons of 
the Revolution, Colonial Governors’ Society 
and the Society of Patriots, with all of 
whom he was affiliated, were also in at- 
tendance. 

At the services, which were held at 1.30 
o’clock in the afternoon, was also a delega- 
tion from the Philadelphia Training Camps 
Association, an organization which he 
helped to form. Interment was private in 
West Laurel Hill cemetery. 








DEATH OF G. H. HOWETH 


Syracuse, N. Y., Jeweler Passes 
Away Suddenly 


Syracuse, N. Y., Feb. 6—George H. 
Howeth, 75, a pioneer jeweler and wedding 
ring manufacturer, died last Friday eve- 
ning at his home, 357 Seymour St., after 
an illness of only one day. 

Mr. Howeth was a native of England and 
came to this country with his parents when 
he was two years of age. At 16 he started 
to learn the jewelry trade. Nine years 
later he started in business for himself and 
conducted it to the time of his death. His 
shop was at 353 Seymour St. In his career 
of 60 years in the jewelry business, he made 
thousands of wedding rings. 

Surviving are his widow, two daughters, 
Mrs. A. QO. Pabst and Mrs. F. A. Sixbury; 
two sons, George T. and Albert M. Howeth, 
and a sister, Mrs. M. A. Kittams of Iowa. 


Pioneer 








Louis Shreibman, Elmira, N. Y., is now 
conducting business under the style of L. 
Shreibman & Son. 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Pearls, Diamonds and other Precious Stones 





We have in stock a splendid collection of Pearls, Pearl Necklaces, 
Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 


orders you may send us. 
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NEW YORK PROVIDENCE OF BLOT Tete 
jRome\ /i-liel-t20m -tal= Union Trust Co. Bidg. 31N. State St. 


HENIUS & CO. 


}Successors to Bruhl Bros. & Henius Co. 
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AMSTERDAM PARIS LONDON 
of Mi iel-tau-t- be 51, Rue de Chateaudun 123 Audrey House 
Ely Place 
NORTH FROM ALL POINTS EAST 
NOTABLE AMERICAN MANUFACTURERS , 
are sending their requirements large or small in 





Precious and Imitation Stones 


T7O 
H. NORDLIN GER’S SONS 
J Are YOU one of the NOTABLE ones? i — 
It will pay you to get in line. wes 


Providence, 63 Washington St. 
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New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire 
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CONVENTION PLANS 


Rochester Retail Jewelers Hold Special 
Meeting and Appoint Committees for 
Next Empire State Convention 
Rocuester, N. Y., Feb. 9.—A special 

meeting of the Rochester Retail Jewelers 

Association was held last evening at the 

Rochester hotel. President E. J. Scheer 

called the meeting to order after a dinner 

served in a private dining room. 

Secretary Charles F. Vanderpool stated 

the object of the meeting was to arrange 

plans for the convention of the New York 

State Retail Jewelers Association, which 

will be held in this city on Monday, Tues- 

day and Wednesday, July. l, 2, 3... Hotel 
headquarters and various committees were 
decided on. 

An executive committee meeting »will be 
held in conjunction with the regular month- 
ly meeting on Thursday, Feb. 21, at the 
Hotel Seneca. An invitation is extended 
to the jewelers in western New York to 
attend this meeting. An executive com- 
mittee meeting will be held Thursday after- 
noon and the members of the committee 
will be guests of the local association 
afterwards. : 

Reports were received from Charles E, 
Sunderlin on the committees, and from 
S. D. Burritt and A. J. Swezy on hotels 
for accommodations. After considering 
the advantages offered by the leading 
hotels it was decided to have the conven- 
tion headquarters at the Hotel Seneca. 

Members of the various committees are 
as follows: 

General Committee—C. FE. Sunderlin, 
general chairman; E. J. Scheer, vice-chair- 
man; C. F. Vanderpool, secretary; James 
J. Ernisse, treasurer. 

Programme Committee—E. J. Scheer, 
George P. Klee, A. J. Swezy, James Giv- 
ern, John H. Humburch, Edward Marsh. 

Entertainment Committee—S. D. Burritt, 
Charles Dygert, Edward Schroedel, George 
Schaeffer, Frank Tarrant, Charles Allison. 

Hotel Committee—A. J. Swezy, Carl A. 
Beyer, W. W. Bellows, W. A. Kennedy, 
and H. S. Torrey. 

Registration Committee—Ellery§ A. 
Handy, C. F. Vanderpool, George Hunt, 
Charles W. Richarts, Charles Rausch, and 
John O’Kiefe. 

Reception Committee—George P. Klee, 
W. H. Jackson, L. M. Campbell, Joseph 
Klem and G. H. Van Winkle. 

Banquet Committee—James J. Ernisse, 
Emil Block, F. A. Kennedy, C. E. Shep- 
ard and F, W. McGahan. 

A letter from President Edward Huf- 
nagel of the State association, was received 
which stated that he would be pleased to 
assist in any arrangements for the success 
of the convention. The outlook is for the 
largest convention of jewelers ever held in 
western New York. 

A letter from Alfred O. Bold, secretary 
of the State association, advised that he 
intends to be here for the special execu- 
tive committee meeting on Feb. 21. 

Charles Allison was elected to member- 
ship of the local association. George An- 
drus and J. A. Darrow were elected honor- 
ary members. Russel] Scheer, in Uncle 
Sam’s uniform, honored the meeting with 
his presence. He leaves for France soon. 
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Imports of Clocks, Watches, Jewelry and Gems Into. Canada. 





Toronto, Can., Feb. 7.—The monthly report of the Canadian Department of Trade 
and Commerce for September gives the value of imports for home consumption in the 


jewelry and allied trades as follows: 


Clocks, time recorders, clock and watch | 


keys, clock movements and clock cases...United Kingdom. . 
United States ... 
ae 
Other countries... 


TOG cceds 


 ctencidpeenneeebenequeeeewe United Kingdom.. 
United States .... 
a a i 
Switzerland ..... 
Other countries. . 


We aicnet 

Watch cases and parts thereof, finished or 
SIS 6 0. 4.6:60006006600K0e00 00060008 United Kingdom.. 
United States .... 
Switzerland ..... 


Other countries.. 


Bee 0 6 tens 
Watch actions and movements and parts 
thereof, finished or unfinished, including 
winding bars and sleeves...........00+. United Kingdom.. 
United States .... 
PU kb cee tees 
Switzerland ..... 


Totals 


Ce en ee eer United Kingdom.. 
United States .... 
PURO. £40020 
Switzerland ..... 
Other countries... 


Totals 


Gold and silver, electro-plated ware and gilt 


WATE; ROD. cccciccceveccnccecscooveres United Kingdom.. 
United States .... 
Other countries... 


Totals 


Gold, silver and Dutch or schlag metal leaf.United Kingdom. . 
United States .... 


Moith of September 


— 
1916. 





















































Other countries... ...... 


Totals 


Sterling or other silverware, n.o.p......... United Kingdom. . 
United States ... 
Other countries... 


Totals 


Other manufactures of gold and _ silver, 


n.o.p. 
United States .... 
Other countries. . 
Totals 
Diamonds, unsetS....ccccccccccccces eeeeeUnited Kingdom.. 
United States ... 
ee 
Netherlands .... 
Other countries. . 
Totals 
Precious stones and imitations thereof, not 
mounted or set, and pearls and imitations 
thereof, pierced, split, strung or not, but ; 
not set or mounted......ccccescccceses -United Kingdom. . 
United States .... 
ie canines 


Other countries... 


Totals -c:cegdic 


6660066008660 Coe edeesnooeseeeeena United Kingdom.. 








































































































1917, 
Dollars. Dollars. 
100 102 
41,269 41,052 
78 13 
209 180 
41,666 41,347 
3,236 444 
580 640 
8528 6.779 
12,344 7,863 
251 67 
4,276 9.544 
14,261 3,262 
18,788 12,873 
6,701 2,225 
53,521 68,940 
<n 7.658 
76,137 45,044 
. 136,359 . 123,867 
10,654 3,105 
71,659 63,494 
915 603 
14 36 
578 271 
. 83,820 67,509 
11,813 7,071 
11,093 7.057 
360 14 
23,266 14,142 
2,066 348 
1,217 1,639 
3,283 1,987 
5,309 4,472 
3,433 2.878 
5 1 
8.747 7,351 
626 18 
2,128 765 
2,754 783 
97,334 89,786 
97,334 89,786 
10,289 349 
10,646 4,035 
1,053 1,714 
3,399 307 
25,387 6,405 


Six Months 
Ending September 
= ow 

tf ae 

1916. 1917. 
Dollars. Dollars. 
4,421 883 
260,706 294,209 
781 140 
365 5,813 
266,273 301,045 
10,983 7,578 
7,059 3,705 
1,010 190 
38,355 40,976 
57,407 52,451 
3,674 1,240 
31,490 47,401 
41,031 23,989 
275 sscatatuiie 
76,470 72,630 
34,273 18,600 
410,847 386,700 
3,732 13,792 
311,720 257,302 
760,572 676,394 
53,837 27,483 
379,455 364,923 
7,405 4,246 
599 843 
1,350 2,184 
442,646 399,679 
66,905 27,895 
80,587 43,525 
1,629 1,408 
149,121 72,828 
8,869 4,772 
10,538 10,223 
436 226 
19,843 15,221 
34,788 32,876 
24,974 25,371 
247 91 
60,009 58,338 
2,153 511 
6,344 5,930 
475 33 
8,972 6,474 
671,300 487,294 
234 6 oeeeus 
671,534 487,294 
36,270 18,440 
30,344 22,861 
18,736 24,864 
12,046 9,689 
97,396 75,854 
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Those who have left their high-water mark of quality and have gone down to 
meet increased prices with interior goods will be caught in the turn of the tide. 
Conditions must change. Things will become normal again and we believe 
that holding fast to the highest standards of quality is the only way even 
under present difficulties. 


Wheeler jewelry, therefore, remains the last word in quality. Our prices have 
not increased in the same ratio as raw materials and labor. We are still offer- 
ing exceptional quality and “you pay no more than you would for the ordinary 


kind.” 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane H New York 





Factory, Brooklyn 
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Robt. B. Steele 


39 WEST 38th STREET 


DIAMOND MOUNTINGS | 


Specialty: BOX BRACELETS 
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SECURITY ALLIANCE MEETS 





Transfers Made and Rewards Ordered Paid 
at Regular Monthly Meeting of the 
Executive Committee 


The regular meeting of the executive 
committee of the Jewelers’ Security Al- 
fiance was held last Friday at the organi- 
zation’s headquarters, 15 Maiden Lane. 
The following members were present: 
Chairman Butts, President Sloan, Vice- 
Presidents Bowden and Champenois, Treas- 
urer Karsch, Secretary Noyes, and Messrs. 
Abbott, Brown, Gough, Stern and Wormser. 

The following five applications in Class 
A were accepted: A. V. Schvab, Beeville, 
Tex., H. M. Floyd, Lake Charles, La.; 
Nelson & Sons, Marion, Ohio; James M. 
Fisaman, Youngwood, Pa.; Lee-Dodd Co., 
Newark, N. J. 

The following 21 applications in Class 
BR were accepted: Eric Jacobsen, Port Ar- 
thur, Tex.; Uncle Sam Loan Co., Port 
Arthur, Tex.; J. F. Horkan, Beaumont, 
Tex.; Foty Jewelry Co., Tulsa, Okla.; W. 
T. Culpeper, Crowley, La.; H. L. Cohen- 
our, Orange, Tex.; Kushner Bros., Lake 
Charles, La.; Iberia Jewelry Co., Ltd., New 
Iberia, La.; Joseph Coci, Grunewald Bros., 
D. R. Miller & Sons, and Richard M. 
Tusch, New Orleans, La.; Karl Fasold, 
Gulfport, Miss.; Emil Kraft, Mobile, Ala. ; 
J. Traverse, New Orleans, La.; E. Wald- 
meier, Gulfport, Miss.; Flettrich & New- 
houser, New Orleans, La.; William Geiger, 
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Jersey City, N. J.; Edward W. Freeman, 
Lowell, Mass.; Adolph Block & Co., Buf- 
falo, N. Y.; D. Ed. Kennedy Co., Cordele, 
Ga. 

Forty members were transferred from 
Class A to Class B. They follow: Frank 
J. Butler Co., Pontiac, Ill., to Armstrong 
& Seymour; Harry E. Richardson, Cald- 
well, Kans., to Caldwell Jewelry Co.; G. 
R. Calhoun & Co., Nashville, Tenn., to 
Calhoun Jewelry Co.; Lehne & Escher, 
Fostoria, Ohio, to I. S. Dresbach; Leon 
Chanaud, Union Hill, N. J., to Herman 
Slote. 


The following transfers in Class B were 
granted: Hubert Zimmer, Poughkeepsie, 
N. Y., to Hubert Zimmer Co.; Sol Bergman 
Jewelry Co., Omaha, Nebr., to Sol Berg- 
man & Co.; Olson & Wangnild, Denver, 
Colo., to Edward Wangnild; L. W. Otto, 
Crawfordsville, Ind., to L. W. Otto Co.; 
Leon Cohen, Sharon, Pa., to S. Cohen; 
3arnes Jewelry Co., Alliance, Nebr., to 
Harry Thiele; Douglas & Hamill, Lockport, 
N. Y., to Harry Hamill; Rudman & Gott- 
berg, Cripple Creek, Colo., to Pocatello, 
Ida.; J. J. Hayes, Austin, Minn., to J. J. 
Hayes & Son; Rankin & Co., McKeesport, 
Pa., to H. A. Reineman. 

This makes the total in Class A 2,709 
and in Class B 3,157, making a grand total 
of 5,866. 

The statistics for the month of January 
showed that three non-members had safe 
burglaries with losses of $3,500. 

There were 19 store burglaries with losses 
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National Import and Export Statistics. 





WasuincTon, D. C., Feb. 7—The records of the Treasury Department contain 
the following comparative statistics of interest to the jewelry trade for November, 
1917, and for the 11 months ended November, 1916, and 1917: 


IMPORTS, 


November, 


SOE A Ee Pee ee 
Watches, materials and movements.............. 
Diamonds, uncut, dutiable.................ceeees 
Diamonds, cut but not set, dutiable.............. 
Glaziers’ and engravers’; unset and miners’, free.. 
Pearls and parts of, not strung or set, dutiable... 
Other precious stones, uncut, dutiable............ 
Other precious and semi-precious stones, cut but 

i I, ona, ipctenigeagsinin aie eben «oes qheceinn Orbea 
Imitation precious stones, dutiable............... 
Bort, dutiable 


EOE, STECIONS SLOMES, CIC... 2 ccccccccesces $1.5 


be i 


Gold and silver, manufactures of...............-. 
Jewelry 
, Platinum, manufactured and unmanufactured,.... 
“Gold and silver sweepings,’ free..............4+- 
Statuary, regalia, gems, etc., for religious or edu- 
CN  ubbecte nee eweeeeee 
Beads and bead ornaments, dutiable.............. 
‘Bronze, manufactures of, dutiable............--.. 
Dials, enameled for watches, etc., dutiable........ 
Lenses and all optical instruments (including spec- 

a oe ee ee wie 
Iridium, osmium, osmiridium, palladium, rhodium, 

ruthenium, and native combinations thereof with 

platinum, etc.,' oz. troy, free.....-...-.-eeeeee 


EXPORTS OF 

EE STS TE! TENS FO EG RTT 

Watches and Dai hea cen tias bhk dn ded ehh ae Re Re 
Jewelry 

. Manufactures of gold and silver..............+++ 
_ Jewelers’ ashes and sweepings..........-2.-++++:: 
Plated ware (except cutlery and jewelry)........ 
Gold plated 
’ Silver plated 
Platinum, manufactured? 

Platinum, unmanufactured! 


—— 
7 — 


wee C@SECC CeCe eaegeswqeecspewgeeneoseeeaseaersvseoegesereeereeeces 


eeeeeveseeeneeeeeeeoeeseeeeeeeeeeeereeeeet ee ®@ 
eeevoaeeeecoeoeveeeeaesetwtoevoewsgeeseeeeeeoeeree@ 
Ceo ueuVe SeseeeoeVveece ee Fe 80 OR 8g 


Eleven Months Ending 


-_- ow Se 





ies ‘ 
November, November, November, 











1916, 1917. 1916. 1917. 
$8,464 $6,429 $100,643 $56,853 
352,246 964,259 3,883,483 6,470,978 
452.741 1,260,636 10,419,961 12,109,182 
104,226 39,354 834,694 918,254 
372,593 407,658 10,706,216 4,760,335 
23.742 88,346 243,799 440,935 
194-398 189,311 1,986,048 1,642,960 
38,124 78,531 724,785 1,044,254 
23.742 88.345 243,799 440,935 
590,276 $3,122,870 $29,143,428 $27,884,286 
$224,851 $194,278 $2,616,612 $2,256,478 
17,368 21,652 278,369 230,583 
19,284 1,795 585,472 312,321 
33,052 43,588 275,644 403,205 
9.550 9,605 157,180 98,503 
89,679 161,137 1,034,667 1,791,626 
46,184 27,222 331,762 459,007 
7,509 11,270 143,887 109,656 
$9,348 127,374 522,937 529,962 

DOMESTIC MERCHANDISE. 

$225,309 $137,901 $2,422,649 $2,015,237 
146,983 197,559 1,651,559 1,623,392 
134,429 103,213 1,219,935 1,030,057 
709,979 73,765 523,502 435,565 
caer verre e 617,717 seoeoe’ 
83,464 157,942 408,612 1,402,045 
1°0,189 101,996 416,650 824,424 
1,493 "3,575 "96,130 224,069 
9,416 2,465 78,542 54,727 


~IIncluded in “‘All-other articles” -prior to-Jan.:3,.-1916. 
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of $18,864, nine of which were at the stores 
of members. who lost $5,956. In two of 
these cases arrests have been made and 
goods recovered. 

There were 28 window smashings with 
losses of $10,041, 15 of which were at the 
stores of members who lost $6,071. In 
three of these cases arrests have been made 
and goods recovered. 

Fourteen sneak thefts were _ reported, 
with losses of $7,529, nine of which were 
at the stores of members who lost $7,093, 
but in five cases arrests were made and 
goods recovered. 

There were nine holdups with losses of 
$219,100, four of which were at the stores 
of members, who lost $77,000. In one case 


arrests have been made and goods re- 
covered. 

The following rewards were ordered 
paid: 


To Detectives Joseph F. Dougherty and Robert 
Porter for the arrest and conviction of George E. 
Simmons, alias George Emerson, alias Edward 
Whalen, alias “Boston Frank,’’ a noted sneak thief 
with a record of 11 previous convictions, who stole 
a $15 locket at the store of J. W. Mealy & Sons 
Co., Baltimore, Md., on Jan. 9, which was recov- 
ered and the thief sentenced to three years in the 
penitentiary, About $400 worth of other jewelry 
was found in his possession, including a $75 locket 
stolen from S. & N. Katz, Baltimore, and on the 
way to the station house he offered the detective 
$100 to ‘“‘lose”’ him. 

To the Fort Wayne Police Pension Fund and 
The Emporium Loan Co. for the arrest and con- 
viction of George Miller, who broke the show win- 
dow at the store of Carl Rost, Indianapolis, Ind., 
on Dec. 27, 1917, and stole about $600 worth of 
watches, all of which were recovered and the thief 
sent to State prison for from one to 14 years. 








DEATH OF EDWARD FOX 


Oldest Jeweler of Union Hill, N. J., Suc- 
cumbs to Attack of Pneumonia 
After a Week’s Illness 


Union Hii, N. J., Feb. 7.—The oldest 
jeweler of this town died last Saturday, 
when Edward Fox, 121 Bergenline Ave., 
this city, passed away. Death was due 
to pneumonia, after a week’s illness. 

At the time of his death, Mr. Fox was 
55 vears of age. His place of business was 
at the corner of Bloom St. and Bergenline 
Ave., where he had been established for 
over 35 years. He was originally employed 
and started in business in Union Hill in 
1883, as a member of the firm of Fox & 
Spoerhase. This firm was dissolved 10 
years later, and Mr. Fox has since continued 
alone. 

He was well known throughout North 
Hudson County, and was a member of 
Garfield Council, No. 56, Jr. O. U. A. M. 
Funeral services were held at his late 
home, 308 Bloom St., at 8 o'clock last. 
Tuesday evening. Interment took place 
last Wednesday morning in Grove Church 
Cemetery,. Rev. William Mager officiating 
at the funeral services. 

Deceased is survived by a widow, Cath- 
erine Fox; a daughter, Edwinnie, and a 
son, William. | 








S. A. Perkins & Co., wholesale jewelers 
in the Pacific Block, Seattle, Wash., have 
announced their removal to larger and more 
commodious quarters in the Commercial 
building at Second Ave. and Madison St., 
in the same city. 
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Automatic Holder for ear ra = “pins, 
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Nature’s Masterpiece a. 

A riotous mass of colors blending harmoni- For SAE TY CATCH 
ously together, producing cloud effects, sunsets, oan where pi a 
wonderful lights and shadows, and innumer- ==) = 
able color combinations which set these gems : Ps 

: . Closed. “= 
apart as examples of Nature’s finest handiwork. ”” enestetion Checsienon Aenaitedinen oo 

Black Opals are getting scarce and they will pee 
probably go the way of Hungarian, Queens- ti. URVING WASHBURN, 108 Fulton Stres:, Ny 
land and White Cliff Opals. hm 

The supply of these varieties seemed at one Lapidaries Importers 
time to be inexhaustible—to-day they are ESPOSITER, VARNI CO., Inc. 
counted among rare precious stones. 45 John Street 

Black Opals cost no more than White Opals New York 





of the same quality. 
q y A beautiful Instructive Booklet 


““A Guide to G ve 
BUY FROM THE CUTTERS A ite to Con ge 


Special Cuttings on ee Stones 
Precious and 














A . (; & P | C Semi-Precious Stones Individual eastieenente 
m e r l Cc a n e m e a r 0 m p a n y AML 
14-16 Church St., New York | » ATTENTION MANUFACTURERS! 
LONDON PARIS Onyx Ring Stones Furnished for any sis 
26 Holborn Viaduct 39, Rue de Chateaudun Black Onyx, ont aan — Jewelry. 





ONYX BEADS— CAMEOS 


AMBER BEADS 
Memo. Orders ee done on 
Coral, Jet and Onyx. 


NOUBRAVA & C0., 61 Maiden Lane, N. Y. 


45 John St., New York 
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EMS in Unique Cuttings 
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; Retailers’ Hosts at “Get Together” Dinner in New York 








All branches of the Jewelry Trade Represented at Gathering at Cafe Boulevard 
—O. G. Fessenden, Chairman of Jewelers’ War Service Committee, 
Outlines Aims of That Body—War Tax on Jewelry Ably Discussed 

















The meeting held last Wednesday eve- 
ning at the Cafe Boulevard, 4lst St. and 
Broadway, New York, at which members 
of the Retail Jewelers’ Association of Great- 
er New York and vicinity acted as hosts 
to members of the wholesale and manufac- 
turing trade, not only in New York, but 
from other jewelry centers as well, was 
one of the most interesting, profitable and 
altogether enjoyable gatherings that has 
heen held in the jewelry trade in some 
time. The meeting reflected strongly the de- 
sire of the members of the jewelry trade 
to co-operate with the Government in every 
way possible in helping to win the war. 
The evening was given over to a number 
of addresses by men prominent in the 
‘ewelry trade, the speaking being preceded 
by a dinner. 

“Emil Kohn, president of the city society, 
called the meeting to order at 8:40 P. M., 
following the dinner. He first asked 
everybody to rise and drink a toast to 
President Wilson, pledging support to the 
Government during these dark days of war. 
He voiced a few words of welcome to the 
jewelers and expressed his pleasure at the 
excellent attendance. He next read ex- 
tracts from two letters sent out by the 
Vigilance Committee and then presented 
O. G. Fessenden, the newly chosen chair- 
man of the Jewelers’ War Service Commit- 
tee, and the guest of honor of the evening 
as the first speaker. 

Mr. Fessenden prefaced his address by 
saying that when he learned that he was 
to be asked to speak he decided to inves- 
tigate the best authorities on speech mak- 
ing and secured a book which gave him 
explicit information. _The books said that 
he should first write out his speech and 
then commit it to memory. He wrote out 
the speech, he said, but when he came to 
commit it to memory that was another 
question, so he would ask the indulgence 
of the jewelers while he read it. 7 

His address was a masterly exposition 
of the aims of the Jewelers’ War Service 
Committee, and was as follows: 


Address of O. G. Fessenden 


Mr. President and Gentlemen: 

On Dec. 12, M. D. Rothchild on behalf of the 
jewelers was present at a conference of War 
Service Chairmen called at Washington by the 
Chamber of Commerce of the United States with a 
view of organizing committees in every trade to 
act aS war service committees. 

At this conference there were representatives 
of every important industry of the country. The 
consensus of opinion was that each trade of the 
United States should be represented by a single 
committee whose duty should be to get in touch 
with the proper Government officials on all matters 
in which that trade and the Government were 
particularly interested. 

Carrying out the desire of that meeting, H. C. 
Larter of the Jewelers’ Vigilance Committee called 
a general meeting of our trade, which was held 
Jan. 7—Ilast. 

This meeting was largely attended by individuals 
as well as by representatives of organizations of 
our industry. The meeting appointed a committee 
of 1S chasen from the various branches: of ‘our 





trade, to be known as the Jewelers’ War Service 
Committee. This committee at thesfirst meeting 
did me the very great honor of appointing me its 
chairman, which accounts for my being here this 
evening to tell you of what, in the short time the 
committee has been in existence, has been done 
and what it hopes to do. My conception of the 
duty and the objects of the Jewelers’ War Service 
Committee may differ from that cf others, so I 
want you to understand that what I say tonight 
is 2n expression of my own views. 

It goes without saying that the first privilege, as 
well as the duty of every citizen of the United 
States, is to do all he can for his country in the 
great war struggle in which we are engaged. That 
the jewelers have responded not only in man 





EMIL W. KOHN, PRESIDENT. 


service, but in every other material way, is a 
satisfaction to us all. That we, too, stand ready 
to make in the future, any and every sacrifice we 
may be called upon to make is a foregone con- 
clusion. It would ill-become us to boast of what 
the jewelry trade has done. We can, however, 
say that we are indeed proud of the response we 
have made to the calls of the Government and 
the appeals of the patriotic societies of the nation. 
And yet, gentlemen, it seems to me the jewelry 
trade has borne the brunt of criticism, and that, 
too, by men who ought to know better; wholly 
unjustifiable on economic principles, and in view 
of what we have done to carry out not only in 
spirit, but in active co-operation, every suggestion 
made to us by the authorities at Washington. I 
want to pay tribute to the Vigilance Committee, 
which, beyond the shadow of a doubt, has per- 
formed yeomen service for our trade. I shall not 
enter into details, for you are to listen to the 
chairman of that committee, who will tell you 
what it has accomplished. Suffice it to say that 
the entire jewelry. trade of the United States owe 
a debt of gratitude to the Vigilance Committee 
and its chairman, H. C. Larter, as well as:‘to the 
vice-chairman, M. D. Rothchild, in smoothing out 
controverted points, which from time to time have 
arisen between the authorities at Washington and 
we jewelers, as well as overcoming the effect of 
the ill-advised propaganda started by Mr. Vander- 
lip, and echoed by his satellites, that the purchasing 
of jewelry by the public should cease. Far be it 
from me to enter the lists with so profound a 
scholar of economics and so great a banker as 
Mr. Vanderlip, but I just want to tell you that I 
have my own opinion of this gentleman, which, if 
expressed, would not sound. good in print. 
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However, when this cruel. war is over, and we 
can all calmly sift out the, good. and the bad, I 
am sure the: good will assay 98, ‘which “gughit- to 
satisfy any jeweler. : 

Harking back to the War Servicé’ Committee, it 
is to be remembered that the committee has’ only 
been in existence a shorf*time, there seems to be 
among certain branches of the trade a wrong. idea 


‘of the purpose for which the committee was 


formed, and I want to take this opportunity of 
clearly defining the position of the committee as I 
personally see it. 

We have in our trade a number of organiza- 
tions, each doing its special work and successfully, 
No man living could have foreseen the momentous 
change in our body politic; in industries of the 
country, in our very life, brought about by our 
entrance into the war. The established organiza- 
tions of our trade could not handle all the grave 
questions arising in which we .as jewelers are in- 
terested, and so from time to time special. com- 
mittees have been formed to take up special mat- 
ters as they have arisen: As I understand it, the 
War Service Committee has its special work to 
perform. Loyally supporting the Government in 
carrying out to the best of our ability every order 
it may deem proper to make, but believing no 
order should be made which vitally affects the 
jewelry trade, in which some 30,000 men have 
their capital invested, as well as thousands of 
other men dependent on the successful carrying 
on of the business by the 30,000, without we 
jewelers have something to say as to the wisdom 
and effect of the proposed order, the War Service 
Committee was appointed to help the Government, 
and this is just what the officials at Washington 
want. It is physically impossible for any official 
to listen to and act upon suggestions made by this 
man and that man and another covering the same 
subject, and so Washington, in asking for the 
formation of War Service committees, hopes to 
have the united help of each industry in solving 
the many problems which almost daily arise in 
the industrial phase of the war. What can the 
jewelry trade do to help win the war? Has ‘it 
factories equipped, or which can be equipped 
Shortly, to turn out any part of the immense 
quantity of material used in the construction of 
munitions or instruments the Government needs? 
How many men, how many boys and girls do our 
factories employ? How much fuel do we use? 
etc., are all of interest to the Government, and 
this information is only a small part of what is 
expected the War Service Committee will give to 
the authorities. In brief, the War Service Com- 
mittee holds itself ready to respond promptly to 
every request of the Government, and, bear this 
in mind, the committee is just as ready to respond 
to the request of jewelers to bring to the atten- 
tion of the Government any matter which they be- 
lieve the trade is interested in. 


The committee is at present engaged in obtain- 
ing certain. information from our trade, which has 
been requested by the Government. officials and 
which we hope shortly to get. Whether the ma- 
jority of our factories are equipped to do Govern- 
ment work, I personally doubt, but I am sure the 
factories that are, or. can be equipped, will cheer- 
fully place themselves at the disposal of the Gov- 
ernment. There is another and a very important 
function of the War Service Committee as I view 
it. You all know that much more can be ac- 
complished by men sitting down and talking over 
a matter in dispute or misunderstood, than in any 
other way, providing the men having the talk are 
reasonable. This is just what a sub-committee of 
the War Service Committee did last Monday 
when it went to Washington to talk with Mr. 
Baruch of the Council of National Defense, Mr. 
Crane of the Bureau of Exports of the War Trade 
Board, Col. Tripp of the Ordnance, and others. 


While I am not at liberty to state all of what 
was said at these conferences, I can tell you this: 
As you know the platinum situation has been and 
is a very grave one. Many rumors were current 
in our trade as to what disposition the Govern- 
ment would make of the platinum in the hands 
of jewelers. I can assure you that if it becomes 
necessary (and it may) for the Government to 
commandeer for its own use platinum, manufac- 
turers and retailers will be permitted to sell with- 
out governmental interference, any finished article 
of jewelry they may have, of which platinum is a 
part. As to unmanufactured platinum in_ the 
hands of manufacturers and retailers, I believe 
the quantity is so small that the Government 
would not commandeer it unless as a last resort. 
Our ‘committee, at the request of Mr. Baruch, 


began today to take.a census as of Feb, 1, of 
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manufactured platinum now in the hands of 
We are assured by Mr. 
necessary to of- 


all : 
manufacturing jewelers. 
Baruch that should it become 
ficially commandeer platinum, the public notice 
would distinctly state the order would not affect 
the purchase and the sale of merchandise contain- 
ing platinum already made up. And, besides this, 
we have the promise that in all matters distinctly 
ef interest to our trade, no action will be taken 
without advising with the W ar Service Committee. 
Some of our trade interested in exporting jewelry 
helieved from correspondence with the Bureau of 
that no jewelry containing gold could 


Exports 
An explanatory talk with Mr. Crane 


be exported. 


shortly smoothed out the matter, and jewelry, SO 
long as it contains no platinum, and is not con- 
. enemy, can, under proper restric- 


signed to an 
tions, still be exported. 

While the War Service Committee is not to be 
considered a nublicity committee, I helieve it is 
well within its province, to take every step possible 
to prevent attacks against our business by people 
who know nothing about it, and who in their zeal 
to be considered leaders of the conservation move- 


ment, lose sight of what would become of an 
honorable industry if their advice were strictly 
followed. In all that the War Service Board has 





PR eS PN TS MS 


. FESSENDEN, CHAIRMAN, JEWELERS’ WAR 
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done, and all that it hopes to do, the retail jeweler 
is as much interested as the manufacturer of 
jewelry, silverware, watches, etc., or wholesale 
dealer thereof, for what affects the one, affects 
the other. 

John Hancock said to his fellows when he was 
urging them to break away from the government 
of England: “If we don’t hang together we shall 
all hang separately.”’ Let us “thang together” to 
assist our Government, and stand shoulder to 
shoulder in the defense of our country and the 
old flag we all love so well. 

Following Mr. Fessenden’s address Pres- 
ident Kohn asked Secretary Joyce to read 
letters received from George H. Wilcox, 
president of the International Silver Co., 
and vice-chairman of the Jewelers’ War 
Service Committee, and from F. A. Bal- 
lou, of B. A. Ballou & Co., who could not 
attend the gathering. 

Vice-president H. A. Smith, of the city 
association, who was among the delegates 
to visit Washington recently, relative to 
securing a change in the tax ruling favor- 
able to the retail jewelers, submitted the 
following report of the trip: 


Report of Henry A. Smith 
I had the good fortune within the last two weeks 
to witness, or I might rather say, to participate 
in, one of the finest examples of the value of co- 
operation in the jewelry trade. I saw manufac- 
turers and wholesalers, regardless of time or ex- 


pense, fighting the battle of the retail jeweler and 
winning it. The Jewelers’ Vigilance Committee, 
composed as vou all know of representatives of 
all branches of the jewelry trade, sent a delega- 
tion to Washington to interview Mr. Roper of the 
United States Tax Commission and endeavor to 
persuade him to revise a recent ruling of his de- 
partment that would have caused hardship and 
finercial loss to every individual retail jeweler in 
the country. This ruling provided that the retailer 
would have to pay three per cent. tax on the retail 
price wher sold, on all merchandise produced by 
him regardless of when produced. The delegation 
succeeded in obtaining a modification of the ruling 
exempting from tax all jewelry sold during the 
months from October to February if said 
jewelry was produced prior to Oct. 4, 1917. How: 
ever, all jewelry produced by the retailer, sold on 
and after Feb. 1, 1918, is subject to the 3 per cent. 
tax irrespective of the date of production. 

While you, of course, will be gratified to learn 
of the outcome of the committee’s endeavors, you 
should be equally gratified to know that the credit 
belongs entirely to Mever D. Rothschild, whose clear, 
logical and forcible exposition of facts 
determined Commissioner Roper to his decision. 
Mr. Rothschild is not a retailer, Mr. 
the Platinumsmiths’ Association, is not a retailer, 
nor is Mr. Dickinson, of the Vigilance Committee, 
Mr. Backus of the National Jewelers Board of 
Trade, or Mr. Koch, of Jonas Koch, yet all these 
men were at Washington protecting the interests 
of the retailer. The delegation further numbered Ed- 
ward H. Hufnagel, president of the New York State 
Retail Jewelers’ Association; Jean R. Tack, vice- 
president of the American National Retail Jewel- 
ers’ Association; W. A. Streeter, of Bailey. Banks 
& Biddle Co., Philadelphia; W. J. Buffington, of 
Peacock & Co., Chicago: Prentice Luckey, of Wm. 
Wise & Son, Brooklyn, N, Y.; F. O. Robinson, of 
Dreicer & Co.; Harry Lissauer, of Lambert Bros., 
and myself, 

With the concrete evidence of the immense gain 
afforded by co-operation to each one of us as ex- 
ampled by this achievement of the Jewelers’ Vigi- 
lance Committee, I should feel that we were lack- 
ing in appreciation if we did not individually con- 
tribute to the financial support of this committee. 
They have put money in our pockets and if for 
no other reason than as an investment let us assist 
them financially. 

Someone has said that in every association there 
are two classes of men, “lifters” and ‘“‘leaners.”’ 
Your own conscience will tell you to what class 
you belong. Contribute to the Jewelers’ Vigilance 
Committee and see that your neighbor does like- 
wise. 

1 thank you. 

President Kohn in introducing M. D. 
Rothschild, as the next speaker, said that 
the trade owed Mr. Rothschild a deep debt 
of gratitude for the excellent work which 
he had done in relation to the tax situation 
as affecting the jewelry trade. 


Address of M. D. Rothschild 

Mr. Rothschild spoke for a short time 
on the work and aims of the Vigilance 
Committee and took up during the course 
of his address a number of salient points, 
relative to the latest ruling obtained at 
Washington, as affecting the tax on jew- 
elry. He explained that he understood 
that retailers who had paid taxes on sales 
of goods manufactured, imported or pro- 
duced prior to Oct. 4, during October, 
November, December and January, would 
be entitled to refund under the compromise 
agreement reached with the Government 
authorities. From Feb. 1, 1918, the retail 
jewelers, he said, faced the necessity of 
paying the three per cent tax regardless 
of when they had manufactured, imported 
or produced the article. 

He spoke of the “Tax Primer,” which 
is now in process of compilation, and which 
will cover a wide range of questions rela- 
tive to the application of the tax law. He 
explained that this “Primer” would be pre- 
sented to the Government authorities for 
their official approval, and that the. Gov- 
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Steele, of 
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ernment was co-operating with the jewel- 
ers in getting out the “Primer,” as arrange- 
ments had already been made to get let- 
ters which had been received by the Gov- 
ernment authorities from jewelers, raising 
points as to the application of the new law. 
He said that all could help in making the 
“Primer” as ‘complete as possible, by send- 
ing in any ‘questions relative to the law, 
which were not clearly understood. He 
promised that the questions would be care- 
fully answered, and if deemed of sufficient 
importance would be incorporated in the 
Primer.” 

He then spoke briefly of the work con- 
fronting the War Service Committee of 
the jewelry trade, and told the jewelers 
that they owe a debt of gratitude to O. G. 
Fessenden for taking the chairmanship of 
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M. D. ROTHSCHILD, CHAIRMAN, WAR REVENUE 
TAX COMMITTEE, 


a committee which requires so much time 
and work. 


Address of Harry C. Larter 


The next speaker of the evening was 
Harry C. Larter, who after speaking in a 
light vein for a few moments, took up a 
discussion on the work of the Vigilance 
Committee. He made the declaration that 
retail jewelers had been saved from $250,- 
000 to $500,000 by the ruling which was 
obtained during the recent visit of the Vig- 
ilance Committee to Washington. This re- 
cent ruling was to the effect, generally, 
that jewelry sold by the retailer prior to 
Feb. 1 will not pay a tax, whether or not 
the retailer was the producer, but for 
jewelry sold after Feb. 1 he will pay the 
three per cent., whether the goods have been 
produced by the seller, either prior or sub- 
sequent to Oct. 4. 

He .urged that no one take individual 
action on questions arising as to the tax 
law, but suggested that all questions of this 
sort be referred to the chairman of the 
Jewelers’ War Service Committee. 

He spoke of the work which the Vigil- 
ance Committee had done in preventing 
the publication of publicity data which had 
been prepared to help float the third Lib- 
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Why Is 


This is not a foolish question—for the ma- 
jority of people appreciate just what advertis- 
ing means. 

But there are a few who ask if the world 
would not be gust as well off without advertis- 
ing. There are others who vaguely believe in 
advertising but who do not know exactly why. 

“Why is advertising?” is a mighty big 
question. Scores of books have been written 
about it—hundreds of addresses delivered. 

Yet advertising is as old as time. It is not 
a modern discovery. It is the development of 
the ages of selling. In the British Museum is a 
3,000-year-old papyrus on which an Egyptian 
land owner advertised for his runaway slave. 
In all the ancient, buried cities archaeologists 
have unearthed advertisements. 


An Ancient Art 


Those were the golden days when people 
could read. Later, in less literate days town 
criers were used for publicity. Paris once had 
400. Then again, with the dawning of more 
general education, printed advertisements 
came into use. To-day, with the many news- 
papers, cheap magazines and rapid transporta- 
tion, advertising has become a necessity of 
progress. 

Who is not influenced by advertising? 

Take yourself, sir! 

Probably your clothes are a well-known ad- 
vertised brand. What about your watch? 
Your collar? Your hat? Your cigars? 
Your shoes? Your breakfast food? Your 
shaving soap? Your breakfast coffee? 

And what of your family and friends? 


The Greatest Force in 
Business 


It is advertising that influences all of us. 
It is continually selling us something. It causes 
us to take long trips—to select certain schools 
for our children—to sleep on mattresses un- 
known a hundred years ago—to buy insurance 
—to even pray—jior nowadays churches are 
advertising. Just think how advertising affects 
the daily lives of the people. 

Advertising—in its various forms—is the 
greatest sales influence in the world. People 
often read advertising when they don’t read 
“heavier” articles. Hear Mr. Dooley when 
he says: “What I object to is whin I pay tin or 
fifteen cints f’r a magazine expectin’ to-spind 
me avenin’ improvin’ me mind with the latest 





dvertising ? 





thoughts in advertisin’, to find more thin a quar- 
ter av th’ whole book devoted to lithrachoor.” 

There’s more truth than fiction in that. 
People do want to read interesting advertising. 
For this is a News Era, when “cereal adver- 
tising is often more interesting than serial 
stories.” 

Advertising runs big factories and is the 
backbone of American industry. It gives em- 
ployment to millions of men. It keeps rail- 
roads busy. It makes trade for merchants. 
What would happen if advertising suddenly 
stopped for five years? The whole world 
would suffer. 

The $600,000,000 spent annually for adver- 
tising generates the entire commercial ma- 
chinery of the country. 

What does advertising do for you, Mr. 
Dealer? Concentrate all that has been said 
above in your own town—apply it to your 
own regular customers and prospective cus- 
tomers. Think it out for yourself. You will 
find your store is founded on advertising in 
some form or other. On advertising depends 
your livelihood—as well as the peace and 
happiness of your family. 

Were you to have your stock hidden in an 
unlighted cellar—were you to go to and from 
the store at night—were you unknown—what 
would happen? 

Your location, your windows, your show 
cases, your goods, your clerks, your very per- 
sonality, is all advertising—yjust as your news- 
paper publicity and your magazine announce- 
ments are advertising. 


Follow the Tide 


“Advertising,” says a famous economist, 
‘‘makes for better homes, better dressed people, 
purer foods, better health, greater comfort.” 

What man dares face the demands of this 
ereat world force? 

Oh, there are a few “brave” souls, strug- 
eling against fate—tying their own hands— 
robbing their own cash registers. 

But the “real fellers’—those who use their 
heads—those who recognize conditions—sail 
with the tide. 

The course is clear—the Port of Profit 


A. B. Warner 


W-W-W Rings. 
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erty Loan. This publicity matter he — 
was detrimental to the jewelry trade. Af- 
ter the matter had been taken up, the copy 
which had been prepared was recalled and 
never appeared in print. He declared that 
the jewelers stood very well with the Gov- 
ernment officials, because of the business- 
like way in which they had taken up ques- 
tions pertaining to their trade. | 

He then called attention to an article 
which had appeared in a Washington pa- 
per relative to the organization of a wom- 
en’s national league tor the conservation 
of platinum. The article in question was 
filled with inaccuracies and misstatements, 
and Mr. Larter said that the matter would 
be taken up by the Vigilance Committee. 
In closing his address he told the jewel- 
ers that now is the time for them to show 
their manhood in supporting the Govern- 
ment. 

President Kohn next stated that W. A. 
Streeter, of Philadelphia, was unable to 
attend the gathering because of the death 
of J. T. Bailey, venerable head of the 
Bailey, Banks & Biddle Co., of that city. 
He then asked the jewelers to arise, out 
of respect to the late Mr. Bailey. 

Edward H. Hufnagel, president of the 
New York State Retail Jewelers’ Asso- 
ciation, who was a member of the delega- 
tion that made the trip to Washington, 
recently, was asked to say a few words. 
He spoke incidentally of the trip to Wash- 
ington and paid a glowing tribute to Mr. 
Rothschild for the work he had done. 

Dewitt A. Davidson, president of the 
National Jewelers Board of Trade, who 
was the next speaker, spoke briefly of the 
work done in connection with tariff mat- 
ters, and added his commendation in praise 
of the manner in which the situation had 
been handled. 

David Belais, president of the National 
Federation of Manufacturing Jewelers, 
made an appeal for the co-operation of the 
entire trade in lending its financial support 
to the War Service Committee. 

David Kaiser, the next speaker, lauded 
the work done by Mr. Rothschild and Mr. 
Larter, and told the jewelers that they 
chose perhaps better than they knew, 
when they selected O. G. Fessenden, as 
chairman of the War Service Committee 
of the Jewelry Trade. He said that he 
had known Mr. Fessenden for a great many 
years and that he is one of the men who 
never seemed to be able to do too much. 

He declared that after the war manu- 
facturers will have difficulty in getting la- 
bor, and that one solution of this prob- 
lem is the employment of women. This, 
he said, was shown at the time of the Chi- 
cago strike. Another solution of the prob- 
lem was the education of the children in 
the public school to become jewelry work- 
ers, 

Telegrams from Editor Frost, of the 
Manufacturing Jeweler, and Bartley J. 
Doyle, Philadelphia, were read, and Mor- 
ris L. Ernst, counsel of the city society, 
was introduced as the next speaker of the 
evening. 

Address of Morris L. Ernst 

Mr. Ernst gave a very interesting ad- 
dress in which he dwelt briefly upon his 
work in connection with the labor suita- 
don in this country to-day. He declared 
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that there is no shortage of labor in the 
ship building yards or in uniform making 
establishments at the present time. He de- 
clared that it is better to convert plants 
which have a good organization than to 
build gigantic plants and then try to find 
men who will do the work. This he said 
had been proven in England, and he de- 
clared that this country should profit by the 


‘lesson learned there. 


The guests of the evening were A. L 
Brown, David Belais, H. H. Butts, Dewitt 
A. Davidson, Harry P. Dickinson, Milton 
L. Ernst, Morris L. Ernst, Herbert L. 
Farrow, Oliver G. Fessenden, Laurence 
Gardner, William T. Gough, Charles E. 
Hancock, Charles R. Jung, Jonas Koch, 
David Kaiser, Harry C. Larter, Rolland 
G. Monroe, Lee Reichman, M. D. Roths- 





HARRY LARTER, CHAIRMAN JEWELERS VIGI- 
LANCE COMMITTEE 


child, Robert B. Steele, Col. J. L. Shep- 
herd, John R. Tack and J. S. Van Wezel. 








HELD FOR GRAND JURY 





Woman Arrested in Celina, Ohio, Jewelry 
Store on Charge of Attempted 
Shoplifting 
CELINA, O., Feb. 7—A woman, who de- 
scribed herself as “Mrs. Johnson,” and who 
gave her home as “Somewhere in Pennsyl- 
vania” was arraigned last Tuesday before 
Justice of the Peace C. D. Rice on a 
charge of attempted shoplifting. “Mrs. 
Johnson” is suspected of attempting to get 
away with a diamond brooch from the Mrs. 
H. I. Shunck jewelry store, 111 W. Fayette 
St., this: city, last Tuesday. She waived 
examination and was bound over to the 
Court of Common Pleas, under a bond of 
$500. As she was unable to give bond, she 

was placed in the County Jail. 

A neatly dressed young woman entered 
the jewelry store last Tuesday and asked 
to be shown some diamond brooches. Mr. 
McNair waited upon her. She looked at 
brooches and La Vallieres, and asked Mr. 
McNair if it was possible to save two of 
them until 1 o’clock that day, when she 
would be in and decide upon one of them. 
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It is alleged that she tried to detract his 
attention in an effort to slip a diamond 
brooch into her muff. In putting the tray 
back into the show case, it was discovered 
that one of the brooches was missing. Mr. 
McNair demanded that the woman be 
searched. A search of her muff revealed 
no brooch, but it is alleged by Mr. McNair 
that while being searched she edged up to 
the case and laid down the pin. After the 
brooch, which was valued at $35, was found, 
it is alleged that she confessed and begged 
that the police not be called. 

The woman will be held until April when 
the Grand Jury convenes. 








APPEAL FILED 





Question as to Duty on Certain Watch 
Bracelets to Be Decided by United 
States Court of Customs Appeals 


An appeal has been filed with the United 
States Court of Customs Appeals, in Wash- 
ington, from a recent decision by the Board 
of United States General Appraisers, re- 
ducing the duty on certain watch brace- 
lets, imported by the A. Wittnauer Co. of 
New York. These bracelets, composed of 
either leather or silk and with a gold or 
silver plated buckle attached, were classi- 
fied under the provision for “jewelry” in 
Par. 356 of the Tariff Act of 1913, and 
duty was collected at the rate of 60 per 
cent ad valorem. 

The importers filed a protest with the 
general appraisers and the issue was tried 
at a hearing in New York. Following this 
hearing, the Board rendered an opinion 
fixing duty at the rate of 50 per cent ad 
valorem, under Par. 167, Act of 1913, as 
manufactures of metal, plated with gold 
or silver, as claimed by the importers. The 
Assistant Attorney General, in charge of 
customs cases, not satisfied with this ruling, 
suggested to the Treasury Department that 
an appeal be taken. 

The department agreed and an applica- 
tion for a review of the board’s findings 
by the higher tribunal, has. just been filed. 
The issue is of interest to all trades. 








The United States Circuit Court of Ap- 
peals for the Second Circuit held, in the 
matter of Zeis, that where the object of an 
execution is merely to obtain better security 
for a debt, the writ is fraudulent as against 
subsequent purchasers or incumbrancers, 
but that the lien is not vitiated as against 
every one by an instruction not to sell prop- 
erty levied on, and that a trustee in bank- 
ruptcy is not a bona fide purchaser, but oc- 
cupies the position of a creditor with an 
execution issued and levied upon the date 
of the filing of the petition in bankruptcy 
and not earlier. In the case before the 
court, where several judgment creditors 
had consented to various postponements of 
the execution sale in the hope that bank- 
ruptcy proceedings might be avoided, the 
court ruled that the instruction of one of 
them to sell the property levied on, given 
prior to the filing of a petition in bank- 
ruptcy, revived the judgment creditors’ 
priority of lien, and that the trustee in 
bankruptcy took the property of the bank- 
rupt which had been levied upon subject 
to such lien. 
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Trade Marks of the Jewelry and Kindred Trades 
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WAR SERVICE WORK 





Jewelers’ Committee Gets Important Infor- 
mation from Officials at Washington 


The members of the Jewelers’ War Serv- 
ice Committee are Now making an effort to 
systematize their work in regard to aiding 
the Government and protect the jewelry 
trade in connection with the negotiations 
that will have to be carried on with the 
Government departments by the members 
of our industry, both for war work, war 
contracts and conservation regulations. 
The task before the committee is a large 
one and the work will have many ramifica- 


tions. 

Already, as noted in THE JEWELERS’ Cir- 
cuLaR, the question of negotiating with the 
Government on the subject of platinum 
and platinum regulations has been turned 
over to this committee by the old platinum 
committee that was appointed some months 
ago. It was in connection with the 
platinum matters as well as war contracts 
and export regulations that a special com- 
mittee recently went to Washington, as 
noted in the last issue of THE JEWELERS’ 
CIRCULAR. 

In speaking of the work done on the 
Washington trip, the secretary of the «>m- 
mittee, Laurence Gardner, said Saturday: 


“Upon the occasion of the visit to Wash- 
ington of the special committee of the 
Jewelers’ War Service Committee on Feb. 
4 (mentioned in the last issue of THE Cir- 
CULAR), several interesting conferences were 
held with Government officials. 

“The committee conferred with represen- 
tatives of the department of George N. 
Peake of the Council of National Defense 
in relation to the production of certain in- 
struments, which, it was believed, could be 
manufactured by some of the concerns in 
the jewelry trade. Samples of these instru- 
ments have been forwarded to members 
of the committee who will take up the ques- 
tion of their production with the manufac- 
turers. 3 

“The committee also met Colonel Guy E. 
Tripp of the Ordnance Department, who 
promised to investigate the Government’s 
needs, which could perhaps be supplied by 
the jewelry trade. It is hoped that Col. 
Tripp’s investigation will lead to several 
things in which the jewelers can be of 
real service to the Government. 

The question of an embargo by the Gov- 
ernment upon the exportation of gold and 
platinum jewelry was taken up in confer- 
ence with W. E. Crane of the Bureau of 
Exports of the War Trade Board, by the 
committee. Mr. Crane stated that the whole 
question resolves itself into the following 
two points: first that no platinum in any 
form whatsoever would be allowed to be 
exported, and second that the Government 
Was taking every precaution to prevent any 
kind of merchandise reaching any enemy 
aliens or their representatives or people 
affliated with them in any way. 

“Mr. Crane, in speaking of the possibility 
of the jewelers making exportations of 
gold jewelrv, said that if the above men- 
tioned conditions could be met by guar- 
antees. In all probability licenses -for 


€xportations would be granted, but the fol- 
lowing must be shown clearly in connection 
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with each application for an export license: 
First, the percentage of gold or other metals 
in the merchandise to be exported; second, 
the percentage of profit, labor and over- 
head expense in the merchandise. These 
last mentioned items, Mr. Crane said, 
could be bulked in one ‘item. He also 
emphasized the point that a license must be 
obtained for each shipment. 








HOLD ENJOYABLE MEETING 


Members of Milwaukee Jewelers’ Club At- 
tend Midwinter “Indoor Outing” 
and Enjoy Bowling Contest 


MILWAUKEE, Wis., Feb. 8—The Milwau- 
kee Jewelers’ Club held its usual mid-Win- 
ter “indoor outing” in place of its regular 
monthly meeting last Wednesday evening, 
and devoted most of the evening to the 
famous sport of bowling at a resort at 25th 
and Vliet Sts. 

A short business session was held, during 
which plans were made for a representative 
attendance at the 13th annual meeting of the 
Wisconsin Retail Jewelers’ Association in 
Madison, Wis., on Feb. 11 and 12. It was 
decided to make a vigorous effort to land 
the 1919 convention for Milwaukee, where 
the first 12 meetings of the State associa- 
tion were held without interruption. 

At the 1917 convention, the Milwaukee 
club yielded to the Madison members with 
respect to entertaining the 1918 meeting, 
but due notice was given that Milwaukee 
would fight for the 14th convention. 
Nearly 30 members were present on 
Wednesday evening. 

After the business session, those present 
were divided into five-man bowling teams 
and for more than two hours the pins were 
whacked with surprising accuracy. Some 
of the scores were so good that they ought 
to be published, but in deference to those 
who failed to reach the coveted 100-mark 
per game, no individual mention is made. 

A buffet lunch followed the bowling 
matches. The next regular monthly meet- 
ing will be held at the Hotel Blatz on 
Wednesday evening, March 13. As usual, 
the business meeting will be preceded by a 
dinner. 











SAID TO HAVE CONFESSED 





Men Arrested in Connection With Omaha 
Jewelry Store Robbery May Be 
Ones Wanted in Minne- 
apolis 
MINNEAPOLIS, Minn., Feb. 7—Word has 
been received here that the three men cap- 
tured in Omaha in the robbery of a jewelry 
store there had confessed to the robbery of 

the Harry H. Green store. 

The Green hold-up occurred several 
weeks ago, and no clues had been discov- 
ered in connection with it. Mr. Green and 
one of the clerks, who was in the Green 
store at the time of the robbery, left for 
Omaha last night where they will attempt 
to identify the men held there. 








The firm of Oney I. Crawford, Marion, 
Ind., has been incorporated as the O. I. 
Crawford Co, 
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PROPOSED GOLD LAW 


Additions Legislation Intro- 
duced in Massachusetts Legislature 
Without Opposition 


ATTLEBORO, Mass., Feb. 7.—A bill relative 
to the stamping of jewelry is pending be- 
fore the legislature. It is upon petition of 
one George Sears and is before the com- 
mittee on mercantile affairs. The hearing 
is already closed without any opposition 
appearing. The bill reads as follows: 

Section I. Any new jewelry or any solder 
offered for sale and advertised or described 
as containing gold, shall have the true 
carat or fineness of such gold stamped 
thereon, and contained in any advertise- 
ment or description thereof. 

Section 2. Violations of the provisions 
of thts act shall be punished by a fine not 
exceeding $100. 





to Stamping 








PUT INTO BANKRUPTCY 





Creditors of Goldsmith-Epstein Co., Chicago, 
File Involuntary Petition After Con- 
cern Gives Deed of Trust 


Cuicaco, Feb. 8—The affairs of the 
Goldsmith-Epstein Co., wholesale jewelers 
at 220 S. State St., will not be allowed to 
be worked out by the creditors outside of 
the courts, an involuntary position asking 
that the concern be declared bankrupt hav- 
ing been filed in the United States Court 
here. The concern technically committed 
an act of bankruptcy when (as told in the 
last issue of THE JEWELERS’ CIRCULAR) it 
gave a deed of trust to Frank M. Hickok, 
so there is no defense to the petition. 

A motion was made Thursday by the at- 
torney for the creditors filing the bank- 
ruptcy proceedings asking that the court 
appoint a receiver. Judge Carrington post- 
poned the hearing on this motion and in 
the meantime Mr. Hickok remains in pos- 
session as trustee. 

In an examination Thursday afternoon 
the officers of the company were called as 
witnesses and the testimony developed the 
fact that the trustee after taking posses- 
sion of the assets had decided to continue 
the business, pending an expression of the 
opinion of creditors. All of the officers 
and employees had been bonded, adequate 
insurance had been taken out and certified 
accountants had been employed to audit 
the books and discover all the assets possi- 
ble. 

According to the testimony elicited at the 
hearing, about $71,000 of the accounts re- 
ceivable were rendered practically worthless 
because of a “stop order” entered by the 
Government against this concern using the 
mails in conducting a “punch board” busi- 
ness. It is reported now that the concern 
will offer creditors a composition settle- 
ment, but it is thought that owing to the 
bankruptcy proceedings and the questions 
involved thereby, the offer will not be as 
large as might have been made if the busi- 
ness had been continued under the trustee- 
ship. 








The Holmes Jewelry Co., 
Mo., has been burned out. 
reported to be $9,000. 


Maryville, 
The loss is 
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Second Exhibit at Metropolitan Museum of Art 





Modern Manufactured Products Produced from Study of Museum Treasures 
Attracting Much Attention. 














The second exhibit of modern manufac- 
tured objects was opened to the public last 
week in Class Room “B” of the Metro- 
politan Museum of Art, New York. This 
exhibition shows objects produced from de- 
signs and treasures in the Museum. The 
idea of the exhibition was conceived last 
March in an effort to arouse the interest 
of designers in the great possibilities for in- 
spiration in the Metropolitan Museum of 
Art. Manufacturers were invited to dis- 
play their products and an invitation was 
especially tendered to those whose artists 
had received inspiration from the museum 
collection of art works. This year’s ex- 
hibit was thrown open to the public on 
Feb. 4 and will continue until March 3. 

The exhibition was undertaken in an ef- 
fort to prove that American artistic repro- 
ductions deserve a place equal to those of 
other nations famed for the excellence of 
artistic wares. Several well-known firms in 
the trade have responded to the museum’s 
invitation and have loaned articles of jew- 
elry, silver and gold work. These firms 
include Tiffany & Co., Theo. A. Kohn & 
Son, and the Gorham Co. 

The products displayed by these concerns 
are the work of skilled craftsmen and 
craftswomen as a result of study of the 
treasures of the museum. 

Perhaps the most interesting collection is 
that of silverware loaned by Tiffany & Co. 
All the pieces in this collection, with the ex- 
ception of the gold bowl and the silver 
kylix have been made with the deliberate 
purpose of reproducing with as much care 
as is reasonably possible, some of the more 
important pieces in the Clearwater collec- 
tion of old American silver. Through the 
permission kindly extended by Judge Clear- 
water and the co-operation of the officers 
of the museum it was possible to make these 
reproductions. 

The ornamental engraving of these pieces 
has been copied from the original, but the 
marks indicating ownership have been omit-: 
ted. The pieces have been executed in 
much the same methods as the original, but 
round bodies have in most cases been made 
on the lathe, the method for which the old 
silversmiths lacked the necessary power. 
The soldering has been done with a gas 
blowpipe, which gives a result never arrived 
at by the old silversmiths. The weight of 
the originals has been somewhat changed in 
the reproductions in some cases where the 
use of the exact weight was inadvisable. 

The following articles are in this cabinet, 
and all but two are reproductions of articles 
in the Clearwater collection: A teapot, the 
original of which was made by John Cone, 
who, during the latter part of the 17th cen- 
tury, was one of Boston’s most accom- 
plished silversmiths; a silver mug, from the 
original by John Dixwell, also a Boston 
silversmith, of about the same period; a 
chalice, with cover, from work by Samuel 
Edwards, a member of a well-known Bos- 
ton family of silversmiths, who reached the 
height of his fame in the early 18th century; 


a coffee pot, copied from work by Cap. Py- 
gan Adams, who was a prominent Connec- 
ticut jeweler of pre-Revolutionary times ; 
a cream pitcher, from a model made by 
Beniamin Burt, of Boston; a porringer, 
after one made by Zacharie Bridge, of Bos- 
ton; a teapot, following the design of one 
made by Paul Revere, and a sugar bowl, 
from an original by the same artist; a sil- 
ver box, from one by Elias Pelletreau, 
who was one of New York’s most promi- 
nent early goldsmiths; a pepper shaker, 
from one made by Stephen Emery, of 
3oston; a bowl with cover, after one by 
William Moulton, of Newburyport; a bowl, 
designed from one by Ephraim Brasher, of 
New York City; a silver can, from an 
original made by Peter Van Dyck, who is 
said to have been one of the best silver- 
smiths of the last part of the 17th century; 
a can, copied from the work of George 
Hanners, of Boston; a porringer, from the 
original made by Paul Revere, of Boston, 
and a silver beaker, from the original de- 
signer who is unknown. These articles 
are all reproduced from the Clearwater 
collection. The Tiffany collection also in- 
cludes a gold and enamel bowl, the design 
of which was suggested by Ardagh’s chalice 
in the museum collection. <A _ silver and 
enamel kylix completes the Tiffany collec- 
tion. 

The exhibit of the Gorham Co., which is 
in another large case, contains articles of 
silver and gold, designs of which have 
been suggested to the artists by motifs in 
the museum. This exhibit includes a large 
silver bowl, silver water pitcher, a pair of 
candlesticks, two beautiful tea sets and also 
several pieces of gold ecclesiastical ware. 
The Gorham Co. has also loaned to the 
museum several stained glass mosaics, illus- 
trating Biblical stories. 

The exhibit of jewelry made by Theodore 
A. Kohn & Son is given a prominent place, 
and includes a beautiful necklace, the links 
of which are studded here and there with 
peridots. Many of the articles in this col- 
lection were designed from objects in the 
gold room of the museum. Another inter- 
esting piece in this collection is a beautiful 
gold watch fob, with a large amethyst as a 
pendant. Three beautiful brooches are in 
this collection, one of which is set with 
pearls and peridots. the second with dia- 
monds and peridots, and the third with sap- 
phirés and diamonds. All are worked 
out into beautiful designs. An article in 
this collection which claims more than pass- 
ing attention is a gold bracelet, studded 
with amethysts. 

Interesting exhibits of pottery ware are 
made by Mrs. Durant Rice and E. W. 
Swann. A beautiful silver bowl on a tri- 
pod was exhibited by H. Herbert Day. 

In speaking of the contemplated suprem- 
acy of America in the world of design and 
also of the part the Metropolitan Museum 
of Art is playing in this work, the February 
Bulletin of the Metropolitan Museum of 
Art is quoted as follows: ‘The question of 
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workmanship can safely be left j 

of the manufacturers. ” With the pte 
sential, superior artistic quality, the Be 
seums desire to have some connection ; the 
desire to be in on the deal. If their vale 
chases are to be made wisely they mys, 
know market conditions and trade Pros- 
pects. This is by way of being accom. 
plished. 

“The oft-repeated assertion of the many. 
facturer that fashions are set elsewhere, ap- 
plies undoubtedly to women’s clothes, but it 
does not apply with anything like the same 
force to the fashions in any other trade 
Here the designer comes in as a factor. 
Let the American designer become a power, 
as he is in France, and this whole tune wif 
be changed. The designer in France or 
anywhere else has at his command a greater 
field for inspiration than may be found in 
New York. With the acquisition of the 
Pierpont Morgan collection, shown in its 
galleries, along with its collections received 
from other generous benefactors in all de- 
partments of the decorative arts, the Met- 
ropolitan Museum of Art is enabled to place 
at the disposal of the designer and the 
manufacturer an illimitable power of sug- 
gestion. What is true of this museum is 
true, also, of other museums, throughout 
the country. 

“The time must come when the designers 
and the manufacturers will see this as 
clearly as the museums do, and when, all 
working together, American workmanship 
will attain such a standard that the old 
labels, ‘Made Somewhere-else, may be 
taken off our goods.” 








TO JAIL FOR LIFE 


Habitual Criminal Who Smashed Chicago 
Jeweler’s Window Will Spend the Rest 
of His Days Behind Bars 


Cuicaco, Feb. 8.—John Robinson, the 
dangerous vandal who has served six prison 
sentences for smashing the windows of 
jewelry stores, stood before Judge Joseph 
Sabath last week charged with the same 
crime. Judge Sabath, after listening to the 
story of the criminal’s career, sentenced 
him to prison for life, and at the same time 
entered into a scathing denunciation of 
habitual law breakers of Robinson’s ih. 
Robinson’s latest episode was to hurl a beer 
mug through the window of Walthier’s jew- 
elry store in W. Madison St. He was cap- 
tured by an alert policeman as he was 
helping himself to the contents of the win- 
dow. 

Thinking to gain sympathy from Judge 
Sabath, Robinson, who is as _ cunning 
as he is dangerous, told Judge Sabath that 
he wanted to go to Joliet for life. He is 
vears old and he thought on that account 
that the court would turn him loose. It- 
stead of that the judge grew. red with rage. 
that such a shallow trick should be played 
on him, and promptly obliged the window 
smasher. There is a campaign on at pres 
ent to rid the city of all habitual offenders 
either by putting them in prison or by send: 
ing them somewhere outside the city limits 
The crooks are resisting the campaign. af 
in the past week two members of the Police 
rifle squad have been killed and several 
wounded in street battles. 
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James J. Haag Murdered and Robbed 





Bandit Escapes with Diamond Rings After Shooting Orange, N. J., Jeweler 
Through the Heart. 











Newark, N. J., Feb. 11.—Police depart- 
ments all over the country have been noti- 
fed to try and capture the murderer 
who shot James J. Haag, an Orange 
jeweler, through the heart and escaped 
with about $4,000 worth of diamond rings, 
4 diamond shirt stud, and some cash, last 
Friday night. When found, Mr. Haag was 
‘1 a chair but was nearly dead and he died 
within a few minutes. The crime was 
committed shortly after 7 o’clock at his 
store, 6 Cone St., a few steps from the 
four corners. 

A man who was seen in the store shortly 
hefore the tragedy is being sought by the 
police, but the clues are meager and no one 
seems able to furnish a good description 
of the man. A reward of $1,000 has been 
offered by the city for information leading 
to the arrest and conviction of the mur- 
derer. 

When the police made an investigation 
it was found that a fine diamond stud 
worn by the victim was missing and that 
the finest diamond rings had also been 
taken. 

A band was playing in front of a theater 
at the four corners and the policeman on 
the beat heard nothing of the shot which 
took the jeweler’s life. A taxicab driver 
who was near the scene heard it, however, 
but at first thought it was an automobile 
backfire. Then he became suspicious and 
started back toward Main St. to tell patrol- 
man Sexton. 

As Sexton ran down the street he saw 
aman running toward the railroad. Open- 
ing the door of the jewelry store he heard 
groans and turned at once in pursuit of 
the fleeting figure. He met another police- 
man and told him to report the matter. 
He continued the chase but lost trace of 
the man. 

While it was evident early that jewelry 
in the show cases had not been touched, 
Chief Drabell discovered a draw containing 
several diamond rings had been removed 
from the safe and was pushed half way 
into one of the show cases near the rear 
of the store. A diamond stud, worth about 
$400, which Mr. Haag usually wore, had 
been removed from his shirt bosom and 
his diamond ring, valued at the same 
amount, was also missing. His purse was 
also taken. 

Gonzales Miztase, who lives at 90 Cone 
St., told Chief Drabell he visited the jewel- 
ry shop at about 7 o’clock Friday night to 
have some optical work done. In the place 
at the time, he said, was a well-dressed 
and heavy set man, wearing a dark over- 
coat and soft hat. Just before Miztase 
left the shop, he said, the man asked to 
sce a display of diamonds on a tray. Muiz- 
tase left while Mr. Haag was exhibiting the 


Stones, he related. 


An overcoat found during the night in 
Hurlbut St. was shown Miztase, but he 
failed to identify it as the one worn by the 
man he met in the jewelry store. Chief 
Drabell considers the information supplied 


by Miztase as furnishing a clue, unless it 
happens that the man described is a local 
resident and makes the fact known to the 
authorities. 

About 15 rings were taken from the safe 
drawer. A diamond ring with a tag indi- 
cating its value at $225 was found under 
the jeweler’s body and another ring with 
a smaller stone was found on the floor. In 
the cash drawer there was $35, which was 
not disturbed. 

Mr. Haag had been in New York ona 
business trip and returned a few minutes 
after 6 o’clock, intending to attend the 
smileage book dinner in Orange, as he was 
interested in the campaign. When he 
reached the store, Edwin Egli, 17 years old, 
who was employed by the jeweler, started 
for home. The youth later informed the 
police that nothing unusual had happened 
while he was in charge of the store during 
the day, or until he went home when re- 
lieved by his employer. 

The position of the drawer from the safe 
in the show case leads to the theory that 
the murderer asked to see jewelry more 
expensive that the rings on display. The 
drawer contained high-priced rings which, 
Mrs. Haag stated, was always kept in 
the safe. 

To secure any possible clue through fin- 
ger prints Mr. Haag’s shirt bosom was re- 
moved and with the safe drawer was taken 
tc the police station. 

Deputy County Physician M. Herbert 
Simmons, who was summoned, ordered the 
removal of Mr. Haag’s body to Kunz’s 
morgue. An autopsy performed by Dr. 
Simmons and Deputy County Physician 
William D. Miningham, showed that a 38- 
calibre bullet had pierced Mr. Haag’s heart 
and two lungs and was lodged between the 
ribs on the right side. 

The murder has stirred Orange as the 
city has not been stirred since the killing of 
Frederick R. Romer, an undertaker, who 
lived at the Park Hotel, that city. He was 
killed Dec. 13, 1907. His diamond ring 
was stolen at the time and pawned by a 
negro in Philadelphia a few days later. 
The latter was finally arrested and execut- 
ed. He confessed to the deed, stating that 
he killed Mr. Romer by striking him over 
the head with an iron shaker used on the 
hotel furnace. 

Born in Switzerland 56 years ago, Mr. 
Haag, who learned the jewelry business in 
that country, came to America: when a 
young man. Shortly after going to Orange 
about 37 years ago he succeeded Henry 
Grawinkel, who years before had opened 
the store in the location it still occupies. 
He was a member of Corinthian Lodge, 
F. & A. M., of Orange, and the Orange 
Lodge of Elks. He was also a member of 
the New Jersey Retail Jewelers’ Associa- 
tion. 

Besides his widow, Mr. Haag is sur- 
vived by four daughters, Mrs. Carl Buck, 
of Riverside Drive, New York, and the 
Misses Alene, Olga and Louise Haag, of 
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Orange. Funeral services at the house 
Tuesday afternoon at 2:30 o'clock, will be 
conducted by Rev. Dr. Herman S. Gruh- 
nert, pastor of the First German Presby- 
terian Church, Orange. Interment will 
be in Rosedale Cemetery. 








DEATH OF EDWARD MAHLER 





New York Jeweler Succumbs to Long Illness 


Edward Mahler, a retail jeweler, at 1001 
Sixth Ave., New York, died last week, 
Tuesday, Feb. 5, at St. Catherine’s Hos- 
pital, Brooklyn, following a long illness 
from Bright’s disease. 

Mr. Mahler was born in New York city, 
July 20, 1857, and spent his early life in the 
metropolis. When a boy he started in the 
jewelry business with his father, °M. 
Mahler, at 182 Essex St. He stayed with 
his father until he was 21 years old, and 
then became associated with Jeweler Lin- 
herr, on Sixth Ave., at 13th St. He re- 
mained there for two years, when his 
father started a store at Sixth Ave. and 
39th St., and he joined his father there. 
In 1888 he started in business alone at the 
same address, having acquired his father’s 
interest. He had been in business for him- 
self since that time along Sixth Ave., his 
last business address being at 1001 Sixth 
Ave. 

The funeral was held Friday last from 
702 Columbus Ave., the home of his broth- 
er, G. Mahler, and the interment was in 
Greenwood Cemetery. 

Deceased is survived by a brother and 
one sister. 








AN ENJOYABLE DINNER 





Patriotic Spirit Reflected at Fifth Annual 
Jewelers’ Dinner in New York 


The fifth Annual Jewelers’ Dinner was 
held Saturday night in the oak room at the 
Hotel Martinique, New York. It was one 
of the most enjoyable gatherings ever held 
by the jewelers and was well attended. 

The dinner was scheduled to begin at 7 
Pp. M., but it was a little later before the af- 
fair began. The dinner each year is an 
event among Maiden Lane members of the 
trade and many of those who attend are 
local representatives of eastern concerns. 

An excellent menu was served and high 
class entertainment features enjoyed. There 
was no program of speeches, but Herbert 
Sturdy, who has just returned from the 
war zone gave a short talk on his impres- 
sions of the war. Mr. Sturdy joined the 
French forces some time ago and has been 
engaged in munition transportation. 

Toasts were offered to the President of 
the United States, to ex-President Roose- 
velt and to the boys who are serving Uncle 
Sam. A spirit of patriotism marked the 
occasion and was reflected in the songs, in 
which all joined. In addition to the pro- 
fessional talent, George Flemming enter- 
tained with a number of humorous stories. 
The dinner broke up about 9:45 p. w 
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Fred Johnson has disposed of his jewelry 
business at Council Bluffs, la. and has 
taken charge of the jewelry business of 
Louis A. Borsheim. 
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Wisconsin Jewelers Open Thirteenth Annual Convention 





Members of State Retailers’ Association Attending Conclave at Madison— 
Address of President Chapman—Convention Program 














Mapison, Wis., Feb. 11.—(Special.)— 
Wisconsin’s first war-time convention of 
retail jewelers convened at 10:45 o’clock 
this morning in the Assembly Hall of the 
Park Hotel. The attendance of 60 was 
considered excellent, considering the late 
arrival of all trains, due to unfavorable 
weather conditions. President James R. 
Chapman, of Oshkosh; Secretary A. W. 
Anderson, of Neenah; Treasurer Henry 
F. Stecher, of Milwaukee, and other officers 
and. directors of the Wisconsin Retail Jew- 
elers? Association were on hand bright and 
early, as they met at Milwaukee on Sunday 
afternoon and came to Madison in the 





JAMES R. CHAPMAN, PRESIDENT. 


evening to avoid any possibility of delay. 
Madison’s jewelers were out in force and 
met every train during the morning. It 1s 
the first time the association is meeting in 
Madison; in fact, it is the first time that 
a Wisconsin convention has been held any- 
where excepting in Milwaukee. 

This is the 13th annual meeting of the 
Wisconsin State Association. There is no 
superstition among Badger jewelers, how- 
ever, and in spite of the fact that the mys- 
tic numerals “13,” and the engagement of 
the nation in the greatest of all wars might 
be considered a bad combination, the spirit 
of those members already here is one of 
grim determination not only to see the 
government safely through the maelstrom 
of armed strife, but to keep the retail jew- 
elry business firmly entrenched and in con- 
stant progression. 

The hour from 9:30 to 10:30 o’clock this 
morning was devoted to the usual pre- 
liminary work of Wisconsin conventions, 
such as registration of members and visi- 
tors; distribution of badges, and assign- 
ments of committee work. There were 
reunions galore between men who never 
miss a convention, and the formation of ac- 
quaintanceships among the many newcom- 





ers. The western part of the State, in 
which Madison is situated, has sent many 
jewelers who never before had occasion to 
attend a convention. 

George C. Sayle, Mayor of Madison, de- 
livered an address of welcome at the open- 
ing ot the first session, and the response 
was made by President Chapman, who then 
called the convention to order and present- 
ed annual address, in which he spoke as 
follows: 


ADDRESS OF PRESIDENT J. R. CHAPMAN, 


Gentlemen and Fellow Jewelers: 


I extend to you a hearty greeting, to this the 
13th annual convention of the Retail Jewelers’ As- 
sociation of the State of Wisconsin. 

It has been our custom ever since this associa- 
tion has been in existence to hold our annual con- 
vention at Milwaukee, the reason for this being 
that it was the largest city in the State, and has 
a great many natural advantages for entertaining. 
The jewelers of Milwaukee have always been so 
willing to spend time, energy and money to make 
it pleasant for us that it seemed the most logical 
place to hold our convention. Last year, however, 
we received such a cordial invitation from the 
jewelers of the city of Madison to hold our con- 














STECHER, TREASURER. 


HENRY F. 


vention here this year that we decided it might 
be for the best interests of the association to hold 
our convention away from the metropolis of the 
State. The jewelers of Madison assured us that 
they would be abundently able to handle our con- 
vention and make our stay here pleasant and 
profitable, and from my observation they will more 
than succeed, and when our convention closes this 
time, I believe we will have reason to feel that 
it has been one of the most profitable conventions 
held in the State of Wisconsin. 

The jewelers in the State of Wisconsin have a 


great many things to confront during the year 
1912. We .are in the fourth year of the great- 


est war the world has ever known. From all 
sides we hear people cautioning against spending 
money for anything but the absolute necessities of 
life, and the great demands upon us for donations 
for this, that and the other, necessarily cause us 
to sincerely reflect upon the future of the jewelry 
business. But in the face of all this, and the 
fact that the Government is putting in circulation 
so much money, I cannot help but feel that the 
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average man 


who is earning more ; 
. e than he ey 
earned before, - €ver 


and in a good many instances mor 
members of the family working, there will naturally 
he a great deal of money spent for jewelry and 
other things for personal adornment. 

| teel that while the jeweler should be cautious 
about his buying, and his unnecessary enpedena. i 
should have no fear for his business in the ai 
1918. It has been my observation that the ending 
business has withstood all of the past panics and 
years of retrenchment, and came out as well as 
any other business. There is a natural tendency 
for the average person who is earning good wages 
to spend a certain amount of his wages for jewelry 
The jewelers, however, do not consider their busi- 
ness wholly a luxury, for there are many things 
they sell that are staple, and are required in the 
every day walks of life. - 

One of the great contentions of the jewelers of 
the United States has been the fixed selling price 
upon all commodities, and it would seem from 
the stand the Government has now taken in regard 
to fixing prices that our views along this line have 
been in the right direction. We hope when the 
smoke of this war clears away we shall see the 
fixed selling price firmly established upon all of 
the commodities that enter into our daily life. 


ar 





A. W. 


ANDERSON, SECRETARY. 


| know that the retail jeweler as a business man 
desires to be loyal to his Government, and co- 
operate with the Government in every way, possi- 
ble, and as soon as he is fully convinced what his 
share of the war tax is, he will be willing to meet 
it cheerfully. 

When this great war ends, whether it be in the 
Spring of 1918 or some later date, I feel sure there 
will be a period of readjustment in all lines of 
business, and when that time comes let the jewel- 
ers have their stocks so well reduced, and in such 
good shape, that they will be ready to buy from 
the new stocks that will come upon the market 
carrying the lower prices. 

One of the things that we feel justly proud of 
is our Mutual Fire Insurance Co., which is reach- 
ing out in all the States of the Union. The sec- i! 
retary will cover this more fully in his report. 

In conclusion I wish to thank the officers as- 
sociated with me for their kind assistance. It 1s 
to them the great success of the administration 
of affairs of the association is largely due. 

After new applications for membership 

. , ) ~- 
were received and referred, President 
Chapman called for short expressions of 
opinions as to business conditions before 
calling off the session for luncheon, 

The program for the remainder of ‘the 
convention is as follows: 


Monday, Feb. 11, 1918. 


Convention announcements by the sec- 
retary. 


1.50 Pp. M. 





(Continued on page 109.) 
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Hold First Annual Banquet 





Members of United Retail Jewelry Storekeepers’ Association of New York 
Enjoy Patriotic Dinner Held at Royal Lyceum 











Cee 
—— 





was the keynote of the first 
annual banquet and ball of the United 
Retail Jewelry Storekeepers Association, 
which was held Sunday evening at the 
Royal Lyceum, 10 W. 114th St. New York. 
From the playing of “America, when “Old 
Glory” was unfurled, until the end of the 
affair that spirit prevailed. 

About 8 p. M. the guests began to gather 
in the ballroom, where trade topics were 
discussed and old acquaintances were re- 
newed, At 8:45 P. M. the grand march was 
started to the banquet table. 

The banquet hall was a maze of American 
fags and red, white and blue electric 
lights beautifully arranged. In the center of 
the hall was a huge fountain beautifully 
luminated with various colored lights, giv- 
ing a wonderful color effect to the spray 
of the fountain. 

About 400 banqueters were gathered 
about the festive board’ when the national 
anthem was played and “Old Glory” un- 
furled amid a flare of red, white and blue 
electric lights. As the banquet started, L. 
Cohen, who was the toastmaster for the 
evening, announced that Miss Florence 
Fass, a daughter of one of the members, 
would render a violin solo. The little miss 
played “Concert Romance.” 


Toastmaster Cohen then reviewed the his- 
tory of the association and said that al- 
though the “baby,” meaning the association, 
was only 20 months old, it now has 120 
members on its roll, including jewelers from 
the East Side, and many from Harlem and 
Brooklyn. 

At the conclusion of his address the toast- 
master announced that only one accident 
had occurred to mar the gaiety and success 
of the affair. It was then announced that 
Mrs. N. Anusewlitz, wife of one of the mem- 
bers of the association, had broken her leg 
in descending one of the staircases in the 
hall. She was taken to Lebanon Hospital. 

M. Ginsburg was then introduced. Mr. 
Ginsburg gave credit for the marvelous 
growth of the association to the organizers 
and said that they should be proud of the 
success of the association. 


S. Zirinsky, chairman of the arrangements 
committee for the banquet, was then intro- 
duced and urged a larger attendance at the 
meetings. Ex-President Joseph Wasser- 
strom spoke on organization and its benefits 
and commended the arrangements commit- 
tee upon the success of the affair. 

Ex-President Herman Mestel addressed 
the gathering at some length on co-opera- 
tion and the social feeling existing among 
the East Side jewelers and the jewelers of 
Harlem and Brooklyn, who are now en- 
rolled in the membership of the association. 
Mr. Mestel said that the days of “cut- 
throat” competition among the jewelers of 
New York are of the past and that this was 
a result of the formation of the United Re- 
tail Jewelry Storekeepers’ Association. 

Toastmaster Cohen introduced Charles 
Goldman, the attorney of the association. 


Patriotism 


Mr. Goldman congratulated the members of 
the association on the brilliancy of the first 
birthday party of the organization. He also 
urged the members to continue their good 
work and said that he hoped to be present 
at many birthday parties in the future. 

Following the banquet the members and 
guests danced away the early morning 
hours. 

The newly elected officers of the associa- 
tion are: L. Cohen, president; M. Len- 
kowsky, first vice president; A. Woolf, sec- 
ond vice-president; N. Herman, treasurer; 
S. A. Siff, financial secretary, and A. H. 
Straus, recording secretary. 

The new trustees are J. Fass, J. A. Wein- 
traub, N. Anusewitz, A. Grossberg and I. 
Koenig, sergeant-at-arms. 

Much credit for the success of the affair 
is due to the untiring efforts of the officers 
of the arrangements committee. The com- 
mittee consisted of S. Zirinsky, chairman; 
L. Cohen, vice-chairman; J. Fass, treas- 
urer, and H. Mestel, secretary. 

A beautiful souvenir booklet was dis- 
tributed during the course of the banquet by 
Herman Mestel. The booklet is bound in 
a linen cover and is secured by a red, white 
and blue cord, and gives a brief history of 
the association. Photographs of the officers, 
organizers and several members of commit- 
tees are also shown. 








DUTY ON PLATED WARE 





General Appraisers Hand Down Important 
Decision, Declaring Silver and Gold 
Plated Cloisonné Vases Duti- 
able at 50 Per Cent 


The Board of United States General 
Appraisers recently handed down an in- 
teresting decision in regard to the duty on 
decorated Cloisonné vases plated with 
gold and silver. According to the board, 
the vases, of which gold and silver plating 
constitutes an attractive and _ distinctive 
feature of the ornamentation, are substan- 
tially plated within the meaning of the 
decisions of the Customs Court of Appeals, 
even though less than 25 per cent of the 
whole surface is covered with the precious 
metal. 

The articles were: entered as Cloisonné 
ware and duty was levied at 50 per cent 
under Paragraph 167 of the Act of 1913, 
which covers articles plated with gold and 
silver. The claim was made that they were 
properly dutiable at 20 per cent under the 
same paragraph, under the provisions cov- 
ering metal articles when plated with gold 
or silver. 

Paragraph 167 of the Tariff Law reads: 


Articles or wares not specially provided for in 
this section; if composed wholly or in part of 
platinum, gold or silver, and articles or wares 
plated with gold or silver, and whether partly or 
wholly manufactured, 50 per cent. ad valorem; 
if composed wholly or in chief value of iron, steel, 
lead, copper, brass, nickel, pewter, zinc, aluminum 
or other metal, but not plated with gold or silver, 
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and whether partly or wholly manufactuted, 20 per 
centum ad valorem. 


Importers claimed that the Secretary 
of the Treasury under a previous decision 
had directed the classification as “plated” 
of only such articles as had 25 per cent. or 
more of the exposed surface plated with 
gold or silver; they also claim that in the 
decision of Cross vs. United States it was 
held that such articles were not within the 
plated ware provisions of the paragraph. 

After analyzing the claims of the im- 
porters, the decision which they then al- 
lowing cited and the decisions in other 
cases bearing on the interpretation of the 
Tariff law, the General Appraisers wind up 
by saying: 


Similarly, tn the case at bar, the tariff provision 
under consideration deals with metal articles, fixing 
a high rate of duty thereon if they are plated with 
gold or silver, and a low rate thereon if they are 
not so plated, without in any way indicating the 
extent of the plating necessary to fix the classifica- 
tion of an article as “plated.”” In holding that it 
is enough to show that a substantial portion of 
the article is plated, the Court of Customs Appeals 
in the Cross case first herein above mentioned did 
not, in our judgment, intend to be understood as 
referring altogether to the surface area of the 
article. It specifically held that for an article 
to he considered as plated in the tariff sense “‘it 
is not necessary to show that the whole surface is 
plated or that any particular percentage of the 
surface is plated.” 

Indeed, it may well be that when the metal 
frames which the court there held to be plated are 
attached to and made part of the silk hand bags 
for which they were intended to form parts, the 
plated portions of the whole article would represent 
a small percentage of the exposed surface, par- 
ticularly since only the knobs or catches and the 
rings on the frames were plated. 

Nor do we believe that the artistic and highly 
ornamental vases here in question should be classi- 
fied as within or without the plated provision 
solely by any rule based upon the percentage 
of the exposed surface which is plated. The effect 
created by the plating not only greatly conduces 
to the artistic appearance of the article and neces- 
sarily enhances materially the value thereof, but it 
constitutes a distinctive and, to our minds, a very 
substantial feature in the embellishment and orna- 
mentation found on tke article. When it is con- 
sidered that these vases are primarily constructed 
and designed for ornamental purposes, it would 
hardly be right to treat the plating thereon as a 
negligible element. 

For the reasons stated we hold that the articles 
were properly classified by the collector, and we 
therefore severally and in all respects overrule 
the protests. 








Death of Henry Matthei 


Cuicaco, Feb. 8—Henry Matthei, for 
many years a manufacturing jeweler of this 
city, died Feb. 4 after a brief illness and 
was buried Wednesday last. Mr. Matthei, 
who was about 50 years old had retired 
from active business about a month ago 
expecting to go to Florida to live. Before 
he left the city a carbuncle developed on 
his neck which necessitated his going to the 
hospital for treatment. Instead of respond- 
ing to treatment his condition ‘grew worse 
until his death resulted. He had no family. 

Mr. Matthei was very well known to the 
trade here and for many years was as- 
sociated with his brother, Otto Matthei, 
in the firm of Matthei & Co. in the Silver- 
smiths building. When Otto Matthei died 
about two years ago the business was taken 
over by Benj. Allen & Co. and Henry 
Matthei became manager of the plant and 
continued in that capacity until the begin- 
ning of the present year when he decided 
to retire. 
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Charles W. has 


Bubier, of the Jones Co., 
been serving on the petit jury in the Su- 
perior Court the past week. 


Levi S. Winchester was elected president 
of the Massasoit Club at East Providence 


at the annual meeting last Saturday eve- 
ning. 

Arthur L. Aldred, president of the Glad- 
ding Co., and wife have returned from 


Pinehurst, N. C., after an absence of about 
a month. 

The A & Z Chain Co. 
sion by the Common Council last Mon- 
day night to withdraw upon its peti- 
tion for a remission of taxes. 

The case of Fred Kalman against P. M. 
Silverman, which was on the calendar of 
the Superior Court for a hearing on Friday, 
was passed for reassignment. 

Representative O’Meara, of this city, has 
introduced an act in the General Assembly 
for the appointment of qualified physi- 
cian as an assistant factory inspector. 

Charles S. Court has given a mortgage 
for $3,000 to the Roger Williams Savings 
Fund and Loan Association, covering two 
lots of land and buildings on Broad and 
Gallup Sts. 

John Kelso, a Dorrance St. diamond jew- 
eler, delivered the opening lecture of the 
evening course in civics conducted by the 
Rhode Island Equal Suffrage Association, 
last Tuesday night. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held at the 
of the association in the Turks’ Head Build- 
ing on Friday, Feb. 15. 

The H. P. J. Jewelry Mfg. Co., 25 Cal- 
ender St., is owned and conducted by Harry 
Sahagian, Hogop Piligian and Charles L. 
Peterson, according to their statements 
fled with the city clerk’s office. 

Thomas Hackley, formerly electrician for 
the Fall River Iron Works Mills, has ac- 
cepted a position as chief electrician with 
the Gorham Mfg. Co. .where he was pre- 
viously employed for five years. 

Samuel M. Nicholson and Henry D. 
Sharpe were elected members of the board 
of directors of the several mutual fire in- 
surance companies of this city at the annual 
meeting of the policyholders held on Tues- 
day last. 

The Providence Sunday Journal in a re- 
cent issue published a fine cut of Col. Harry 
Cutler, of the Cutler Jewelry Co., in connec- 
tion with a historical sketch of the First 
Light Infantry Regiment, of which Col. 
Cutler was the commanding officer in 
1913-14. 

The Peoples Loan Co., 239 Main St., 
Woonsocket, is being conducted by John 
R. Smith, of Pawtucket, and H. B. Baum- 
stead, of Woonsocket, according to their 
statements filed with the city clerk of 
Woonsocket. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., who is national president of the Jewish 
\rmy and Navy Welfare League, is on a 
tour through the West organizing State and 
local branches of the association, the pur- 
pese of which is to provide for the welfare 


was given permis- 


office 
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of soldiers and sailors in the service of the 
United States. 

Miss Ella May McCloskey, formerly a 
member of the Low, ‘Taussig, Karpeles 
Co., was married Feb. 4 to William Ham- 
pel, a New York banker. The ceremony 
was performed at the Church of the As- 
sumption, this city. Mr. and Mrs. Ham- 
pel will reside in New York. 

According to information filed at the office 
of the city clerk of this city, the Rex Fast- 
ener Co. and the Simplex Fastener Co., 14 
Blount St., are both owned and conducted 
by Harry M. Burt, of Edgewood; Robert 
E. Budlong, Jr., of East Providence, and 
Harry Garabedian, of this city. 

Maurice Ettlinger is making extensive 
alterations and renovations in the store 276 
Westminster St., corner of Empire St., 
that he has leased for a term of years and 
to which he will remove in the near future 


from 185 Westminster St., where he has 
been located for a number of years. 
At a meeting of the business men ot 


Bristol held last Monday, for the purpose 
of organizing tiie Bristol Business Men’s 
Association, A. Markoff was appointed a 
committee to wait upon the Town Council 
and request the stopping of peddling of 
wares in the town without a license. 

The offices of Low-Taussig-Karpeles Co., 
in the Hanley Building, 50 Pine St., are un- 
material alterations, rearrange- 
and renovation. The present ar- 
large room will give 
place to two offices, and three large sky- 
lights will be installed. The interior will 
be finished in hard wood in natural grains 
and colors. 


dergoing 
ments 


rangement of one 


According to a certificate filed at the 
office of the Secretary of State, the Wille- 
min Mfg. Co. has reduced its capital stock 
from $100,000 to $10,000. The certificate is 
signed by John H. Kurtz as president, Ed- 
ward A. Wiilemin as treasurer, and Paul A. 
Willemin as secretary. The concern manu- 
factures jewelers’ and machinery at 
183 Eddy St. 

Kdward B. Myers, for many years an em- 
ploye of the Gorham Mfg. Co. previous 
to his retirement some ten years ago, died 
at his home, 167 Admiral St., last Satur- 
day, in his 85th year. He was born in Eng- 
land althugh his father was an American 
citizen. In October, 1861, he enlisted in 
the First Rhode Island Cavalry and par- 
ticipated in 37 engagements and was twice 
taken prisoner before being mustered out 
of service in August, 1865. Shortly after- 
ward he entered the employ of the Gorham 
Mfg. Co. 

A new = stained 
dow in St. Brigid’s Church, at 
R. I., was dedicated last Sunday. The win- 
is the work of Henry P. Fox, of this 
city, a graduate of the Rhode Island School 
of Design. The subject is treated in a 
pleasing manner and the Good Shepherd is 
shown walking through the fields carrying 
the lamb on His shoulder. The glass gives 
the desired effect without having the win- 
dow too dark. The ground and sky part 
are painted on opalescent glass and then 
shaded and burned in the kiln. The entire 
center panel is given to the picture without 
a border or architectural work to detract. 
The outside panel is a simple design in opal 
olass. 
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Orin Clifford was in New York last week 
on business for the Webster Co. 
Carl Hempel, A. A. Weller and R. Black- 
inton are members of the troop committee 
for Troop I, Boy Scouts. 


A. A. Weller, superintendent of the Ma- 


son Box Co., —_ been elected chairman of 
the Republican Town Committee. 


Owing to the Monday holiday none of 


the local factories closed on Tuesday this 
week, which was Lincoln’s Birthday. 


Oscar P. Tipping, assistant foreman of 
the George L. Paine Co. and Miss Sadie 


White were united in marriage last week. 

The D. Evans Co., manufacturer of but- 
tons for soldiers’ uniforms, has received an 
exemption which will allow it to make but. 
tons on Mondays. 

James Doyle, salesman for G. C. Hudson 
& Co., has been placed in Class I by the 
local exemption board. George Mandalian. 
of the Mandalian Mfg. Co., also received 
this classification. 

Fred A. Howard, Frank M. Whiting 
& Co., is chairman of the finance committee 
for the North Attleboro Chapter of the 
Red Cross. He started a campaign last 
week to raise $1,000 each month for local 
work. 











M. I. Baer, Blyn Martin, E. H. Brown 
and G. C. Harrison attended the foreign 
credits meeting held in Boston last Wednes- 
day evening. 

W. H. Saart, a local manufacturer, won 
a number of prizes at the first show of the 
Quincy Market Poultry Association last 
week with his fancy poultry. 

The following jewelers have been placed 
on the social committee of the Highland 
Country Club: C. P. Keeler, Howard 
Sweet, George Semple, Andrew Flagg and 
Clarence Stone. 

Mayor Harold E. Sweet has been elected 
chairman of the National Prohibition Com- 
mittee which has launched a big campaign 
in Attleboro to assist in having the Legis- 
lature pass the prohibition bill. 

The D. E. Makepeace Co. has made the 
following corporation report to the State: 
Real estate, $30,154; machinery and tools, 
$79,457 ; cash and accounts receivable, $639, 
751; mnmeioc tures and merchandise, $229,- 
754: total assets, $979,116; capital, $100,000; 
accounts payable, $4,475; floating debt 
$235,000; surplus, $639,641; total liabilities, 
$979,116. 

The Attleboro manufacturers who manu- 
facture gold jewelry were pleased to re 
ceive word from the War Board last week 
that for the present at least they would 
be allowed to export jewelry. Through 
the Chamber of Commerce an effort was 
made to have a representative of the Wat 
Board sent to Attleboro to explain the mat 
ter to the manufacturers and to invest 

gate local conditions, but the board found 
that this request could not be granted. 
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Morris Freudenheim of er eae & 
Levy, was in town last w eek, bringing with 
him his son. 

George Switt and wife of J. Rieder, 128 
Market St., have gone for a Winter vaca- 
tion trip to Sav rannah, Ga. 

Among the Philadelphia buyers in New 
York last week were M. Wright, Max E. 
Gordon, Nathan Halpert and David Atlas. 

Joseph Bechtel of Joseph Bechtel & Co., 
729 Sansom St., is on a trip to Reading, 
Pottsville and other cities in the Schuykill 
Valley. 

A. Goldstein has purchased the jewelry 
store of I. Kogen, 1517 Susquehanna Ave. 
Mr. Kogen, who is a member of the new 
national army, has gone to Camp Meade, 
Md. 

Returning from a trip for the Roy Watch 
Case Co., M. O’Donnel reached his home 
in this city to find a jury summons await- 
ing him and is now serving in the capacity 
of a juror in the common pleas courts. 

Smashing the bulk glass window of the 
jewelry store of M. Friedman, 1536 Market 
St. several nights robbers snatched 
a number of diamonds from the trays and 
fled, pursued fruitlessly by several blue- 
coats. Mr. Friedman, after examining the 
stock left in the window, announced that 
the robbers had secured stones valued at 


ago, 


Philadelphia jewelers abandoned a custom 
of 50 years and remained open on Lin- 
coln’s birthday, Feb. 12. This decision was 
reached in the trade after a number of the 
leaders were consulted and a general agree- 
ment made between wholesalers, jobbers 
and retailers. Garfield’s heatless Mondays 
are responsible for the decision not to ob- 
serve the birthday of the great emancipator. 

Mrs. Lilly Jones, wife of Clarence W. 
Jones, a retail jeweler of 925 Chestnut St., 
died recently at her home, 216 Lincoln 
Ave., Haddonfield, N. J., following a long 
illness. Mrs. Jones, who was formerly 
Miss Lilly Underdown, was 50 years old. 
The funeral services were held at the resi- 
dence on Monday, Feb. 4, at 2 p. m., with 


interment in the Haddonfield Baptist 
Cemetery. 
The assets of William Lefkoe, individu- 


ally and trading as the Mexican Diamond 
Company, whose concern at 335 Market St. 
went into the bankruptcy courts about two 
weeks ago, have been sold for $1,400 to 
Albert E. Cohen, and, upon recommenda- 
tion of the referee, Lefkoe was adjudged 
an involuntary bankrupt. Judge Dickinson, 
in the United States District Court, this 
week authorized Robert L. Coates, receiver 
-for Lefkoe, to make the sale. In the bank- 
ruptcy petition it was alleged that Lefkoe 
owed debts in excess of $1,000 and was un- 
able to meet payments. The creditors 
named in the petition were Alexander Lo- 
patin, $129: Isaac Shifren, $292, and Harry 
Gordon, $181. 

Two robberies upon two successive nights, 
bearing similar earmarks, are being fol- 
lowed by the police with the ideas that the 
perpetrators in each instance were identical. 
On Wednesday night the front door of the 
store of the Lipault Co., on the third floor 
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of 1034 Arch St., was forced by means of 
a “jimmy” and 50 nickel watches and 20 
razors stolen. That the theft was not larger 
is believed due to the fear of the arrival 
of the janitor, who discovered the robbery 
shortly after it had occurred. The fol- 
lowing night the store of Haddash Bros., 
1021 Chestnut St., was entered, entrance 
again being gained by forcing the front 
door with a jimmy.” This time the rob- 
bers were more successful and made off 
with art jewelry valued at $388. 

Three men, who claimed New York as 
their home city, smashed a showcase out- 
side the jewelry store of I. Press & Sons, 
909 Market St., at 1 o’clock last Wednes- 
day morning and gathered up 15 wrist 
watches valued at $250. The prisoners de- 
scribed themselves as John Buckley, 29 
years old; Jerry O’Rourke, 20 years old, 
and William Bell, 23 years old. Magistrate 
Grelis in the 11th and Winter Sts. station 
held them in $800 bail each for a further 
hearing this week. Curran, a patrolman 
of the 11th and Winter Sts. station, testi- 
fied that he heard the breaking of glass 
and saw the three men gathered about the 
showcase. He fired two shots. attracting 
Meyers, a private watchman. Curran and 
Meyers grappled with and subdued the 
three men. The police say that a_ black 
mask and eight bullets were found on Bell. 
He had no revolver. 

Following the resignation of FE. J. Berlet 
from the retail jewelry firm of Maxwell & 
Berlet,as announced in THE JEWELERS’ Cir- 
CULAR last week it was learned today that 
the new firm, known as the Charles J. Max- 
well Co., had sold the Maxwell building, 
standing at the southeast corner of 16th 
and Walnut Sts., to Alexis I. duPont, 
secretary of the duPont Powder Co. of 
Wilmington, Del. Following the sale the 
jewelry firm took a long lease on the prop- 
erty. The jewelry firm had title to the 
corner for about eight years and only 
recently made extensive improvements. 
The property consists of the jewelry store 
on Walnut St. and five stores at 203 to 211 
S. 16th St. The price paid by the du- 
Ponts was not disclosed. The property 
has a frontage of 42 feet on Walnut St. 
and a depth of 135 feet, seven inches, and 
there is an entrance to the building on 
both sides. 








Lancaster, Pa. 





W. S. Oberlin, Columbia, and B. Chester 
Brown, Quarryville, were among the jewel- 
ers who visited Lancaster last week. 

J. Fred. Siner, a director of the Hamil- 
ton Watch Co., was elected on Feb. 5 a 
director of the Northern Trust Co. of Lan- 
caster. 

George H. Roney, Hagerstown, Md., has 
returned to the Bowmann Technical School 
to finish an interrupted course in watch- 
making. 

James B. Roumforl and Charles F. Reis- 
ner, of the traveling sales force of the H. 
S. Meiskey Co., left last week to cover 
their respective territories, their first ex- 
tended trip since the Christmas holidays. 

Homer N. Roth, until lately watchmaker 
for George K. Murray, of Johnsonburg, 
Pa., stopped off here a few days ago to 
see old friends, being en route to Phila- 


CIRCULAR-WEEKLY 73 


delphia to enlist in the Ambulance Service 
of the Army. 

Henry L. Falk and Miss Mary M. Herr, 
both of Lancaster, were recently married 
here by Rev. Dr. C. E. Haupt. The wed- 
ding occurred on the 28th anniversary of 
the wedding of the bridgegroom’s parents, 
and the ceremony was by the same min- 
ister who married the bride’s parents 32 
years ago. The ring used in the ceremony 
was used by the bride’s parents at their 
wedding. 

At last week’s installation of officers of 
Camp No. 700, Patriotic Order Sons of 
America, a handsome jewels made by John 
B. Roth, was presented to Past President 
William Martin. The same manufacturing 
jeweler has completed a number of gold 
identification tags for soldiers of Harris- 
burg Lodge, F. and A. M., and silver tags 
for the soldiers of the Masonic Lodge at 
Royersford, Pa. 

James A. Dombrosky, Jacksonville. 
Fla., a former student of the Ezra F. 
Bowmann Technical School, who has joined 
the 27th United States Aerial Squadron, is 
now in France. Sergeant Ervin G. Ochs, 
of Oxford, Pa. a soldier at Camp Mc- 
Clellan, Anniston, Ala., was recently mar- 
ried to Miss Harriet May Smith. James 
W. Leonard, the school’s instructor in en- 
craving, lately received a letter from G. 
H. Wilkinson, of Danbury, Conn., inform- 
ing him that his son, F. A. Wilkinson, a 
former student of the school, had left for 
France some weeks ago with an aerial 
squadron. Mr. Leonard also recently re- 
ceived a letter from Dr. Pomerantz, for- 
merly of Lancaster, saying he is now at 
the Fargo Military Hospital, Salisbury 
Plain, England. 








Association Notes. 





The Minnesota State Retail Jewelers’ 
Convention will be held in Minneapolis, 
Minn., Feb. 26-27.. Members of the Minne- 
apolis Retail Jewelers’ Club will act as a 
reception committee for the event. 

*« * * 


The directors of the Massachusetts Re- 
tail Jewelers’ Association have been hold- 
ing many meetings of late and at these 
meetings have discussed plans for the 
annual convention of the association. It 
has been decided to consider the possi- 
bilities of holding the convention later 
in the season, rather than in March, as 
has been the custom. The directors at 
this time think that the convention will 
be held sometime during the Summer 
months, either in June, July or August, 
and it has been suggested that the Massa- 
chusetts Association invite the other 
State associations of New England to 
hold their conventions at the same time, 
holding one big convention rather than 
a series of small ones throughout New 
England this year. At the present time 
Providence seems to be the favored lo- 
cation. While the details and plans of 
the entire matter have not as yet been 
worked out, enough is known at this time 
to say that the keynote of the convention 
will be of a patriotic character and that 
the program will contain much of educa- 
tional value to the jewelers. 
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When you sell silverware with the 
celebrated Gorham imprint on it, 
you have the satisfaction of knowing 


that you have sold the finest silver- 
ware thatthe worldaftords. Gorham 


| SILVERWARE 


is offered for sale through jewelers exclusively 
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Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


Branches : 
NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 


CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 
Works: Providence, New York, Birmingham 





















































February 13, 1918. 


4 ‘ « <a. Sate 

> eee *¢ — ee rj a ed 

? PEN) ; 
OS) Ba ee! (iBg| 

: = #*s = —- . —s 

—_* ~~ 


2. - Soe wend “ane con sotivareb >) ae nt 


CIRCU LA 


oA: a ee 
es) s as B ZA S: ec. ¢ Sot : 
THE HOROL REVIEW, °° B 

7 - ‘ 





PUBLISHED EVERY WEEK BY 
The Jewelers’ Circular Publishing Co. 
L. J. Mulford, Pres. & Treas. V. S. Mulford, Vice-pres. 
Charles A. Brodek, Sec’y. 
11 JOHN ST., COR, BROADWAY, NEW YORK 


: CABLE ADDRESS: 
1148 CORTLANDT JEWLAR, NEW YORK 








UARY 13, 1918. No. 2. 


Vor. LXXVI. FEBR 











$3.00 








Subscription in United States and Mexico, - 

Dominion of Canada, - . . - 4.00 

Other Countries of Postal Union, . - 6.00 
15 


Single Copies, - - - - - 








index to News and Special Articles 





Page. 
Restored Shrine Showing Ste. Ursula and the 
Virgins in the Church of Ste. Ursula at 


Se Illustrated on Front Cover 
Some Jewelry Novelties of the Past......... 41 
Jewelry Trade Active in England........... 41 


The Greatest Need of the Greatest Number.. 43 
Steady Demand for South African Diamonds 43 
Reports from the European Diamond Markets 45 
Jewelry Market in Cuba...........eeeeeees 45 
Members of Boston Jewelers’ Club Hold 
SS Gs 49 


National Jewelers Board of Trade Retains 
Greenbaum, Wolf & Ernst as General 


re eee eee ee 51 
Appeal Filed in Dispute as to Duty on Certain 
EE I 600 5 66 wok Ge we 4 Oe Caw eae 51 
Jewelry Tax on Instalment Sales on Memo- 
randums Cleared Up by Commissioner’s 
Dt Usteeteeeseneebe sae eemeean eens « 53 


Buffalo Retail Jewelers Hold Annual Dinner.. 55 


Last Respects Paid to Joseph T. Bailey...... 55 

i i CN in on oe Oe Oe ba eee 55 

Rochester Retail Jewelers Plan for State 
DD. 49 ¢¢nbnnnehed6eebaeesaseenned 57 


Imports of Clocks, Watches and Jewelry Into 


DL  <k6b@bGded ede s6 00 6etsn0edeseuees 57 
Security Alliance Meeting .........ceeeeees 59 
ee Pp cceccokteeusenaneenes 59 
Retail Jewelers of New York Hosts at Get-To- 

ether Dinner, Where Trade Questions are 

PE K<<¢c tbe eneu ek skeeenegseva meade 61-63-65 
Goldsmith-Epstein Co. of Chicago Forced Into 

ie 67 
Work of the War Service Committee ........ 
Members of Milwaukee Jewelers’ Club Hold 

tt) DE cessteevonuseosaeeese 
Men Arrested in Connection with Omaha 

Jewelry Store Robbery Said to Have Con- 

Dt S64466) ij teed eee enwens oudeneesne eve 67 
New Gold Law Proposed .........ccccececes 67 
Second Exhibit of Manufacturers’ Products 

at Metropolitan Museum of Art........... 
Chicago indow Smasher Goes to Jail for 

tks cicechadenrenidetenaaenen eos 68 
James J. Haag Murdered and Robbed ...... 69 
Death of Edward Moher ........eseeeeceees 69 


Fifth Annual Jewelers’ Dinner in New York 69 
Opening of the Convention of the Wisconsin 
Retail Jewelers’ Association ...........-: . 
Patriotic Dinner Held by United Retail 
Jewelry Storekeepers’ Association......... 
Board of United States General Appraisers 
Hand Down Decision on Plated Ware..... 
Death of Henry Matthei 
Jewelers’ Lien Law Introduced in Rhode 
EE EE RR ER NEE 
Macinnati Jewelers Hold Annual Meeting.... 79 
aking Your Sales Force Your i 
Business Getting Asset ........+ese00% . 
eet Friedberg and Wear Diamonds...... 102-103 
Three Minute Selling Talks 
ling Engagement Rings 
An Irishman’s Essay on Clocks and Watches.. 105 
rmany and the Swiss Watch Trade........ 107 
Amount of Work That Should Be Done by 


I on sind wih Sod wenn ienhie 107 
gg SPER 109 
Death of Andrew Alich ......cscececeeceeee 109 
ian a ok een pa 109 


THE 


JEWELERS’ 


Proposed Stamping Wt ine jaws, mee 


eee Seen in the statute books 
of various States of 
the Union are perhaps not the best that 
could possibly; be devised, and while many 
of them could be improved today, never- 
theless they have performed a service in 
eliminating many of the old conditions 
that existed in the jewelry trade and have 
tended to put our industry on a higher 
plane and bring it to a higher standard 
than was: manifest a quarter of a century 
or more ago. The statutes have worked 
in two ways—in bringing to punishment 
those that have violated the law and in 
preventing the manufacture of spuriously 
marked jewelry by men who did not care 
to run the risk of detection and prosecu- 
tion. | 

For this reason, until they can be amend- 
ed under the auspices of the jewelry trade, 
we do not want these laws interfered with, 
and the trade should look with suspicion 
on the attempts to obtain stamping legis- 
lation in States that already have stamping 
laws, unless such legislation is backed by 
a responsible jewelry organization, or by 
men in the trade who are conversant with 
the situation and know what is needed to 
give greater protection than now exists. 
It is barely possible that some of the agi- 
tation for State stamping legislation now 
going on outside our trade is due to ignor- 
ance on the part of the agitators that there 
are laws already covering the subject. 
However, there is a bigger chance that 
those actually behind the movements are 
not seeking to build up stronger regula- 
tions but, in the guise of either new or 
improved regulations, seek to break down 
to some extent the regulations that already 
exist. 

Jewelers who may be asked to endorse 
proposed stamping legislation emanating 
from without our industry are requested 
to refrain from taking any action until they 
are thoroughly conversant with the text of 
the legislation proposed and the motives 
for its introduction. Do not, as an indi- 
vidual, endorse or ask your local organiza- 
tion to endorse any legislation effecting our 
industry simply on the statement of an out- 
sider that it “will remedy certain evils ex- 
isting or a defect in the present laws.” Be 
sure you know all the circumstances be- 
fore you act and, in fact, it is wise when- 
ever approached on such a subject to take 
no action until after you have consulted 
the officials of your local State organiza- 
tion or THE JEWELERS CIRCULAR as to the 
responsibility of those behind the proposed 
movement. 





OMMERCIAL 
failures during 

the month of Janu- 
ary showed a _ de- 
crease in number and a slight increase in 
amount of liabilities over the figures of 
the failures of January a year ago, but 
were so far below the figures for the 
previous years as to stand out most favor- 
ably in the statistics of insolvencies of the 
last decade. Altogether there were 1,178 
commercial failures with liabilities of $19,- 
278,787, as against 1,540 a year ago with 


Few 
Failures 
in January 
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liabilities of $18,283,120. How good was 
the condition in January, 1918, is to be 
seen from the fact that the. liabilities of 
1916 reached nearly $26,000,000, those of 
1915 over $49,000,000 and those of 1914 
over $39,000,000. A big decrease was 
shown last month in failures, -hoth in 
manufacturing and trading lines, the manu- 
facturing solvencies dropping in -fiumber 
from. 361 to 299 and the trading from 1,124 
to 801. Manufacturing liabilities, however, 
showed an increase of. about 50 per cent, 
from about $6,300,000 to $9,500,000, while 
trading liabilities showed a decrease of 
about 25 per cent. from about $8,500,000 to 
$6,300,000. 

As far ‘as the jewelry trade is con- 
cerned, the failures, while below the aver- 
age of recent years, both in amount and 
liabilities, show an increase over a year 
ago, the total insolvenoits for jewelry 
and clock dealers being: reported by Dun’s 
Review as 47 last month with liabilities of 
$461,253. A year ago there were 39 with 
liabilities of $212,506. In January, 1916, 
the number was 75, with liabilities of $696,- 
665, in January 1915, 119 with liabilities 
of $1,579,597 and in January, 1914, the num- 
ber was 60, with liabilities of $856,176. 





There Is ot prem yi 
No Shortage al their own an 
other industries of 

of Labor 


the country by help- 
ing to disabuse the public of the idea that 
there is a shortage of.labor at the present 
time. It is on this supposed shortage of 
labor that we find predicated the .various 
forms of propaganda looking to the cur- 
tailment of the so-called “non-essential” 
industries and the mistaken idea that if 
certain industries stop working there would 
be greater production along lines of neces- 
city in which a labor scarcity is supposed to 
exist. 

Unfortunately for the propagandists like 
Frank Vanderlip and others who are 
preaching the curtailment of certain in- 
dustries at the expense of others,. there is 
nothing to bear out their statements that a 
lack of production in any line is yet due 
to the lack of workmen. Conditions in 
in certain lines may prevent men from work- 
ing in them, but it is not because the man- 
power is not available but because the con- 
ditions are not right to obtain the man- 
power and the man-power would be no 
more available if every other line of in- 
dustry shut down than it is today. 

This condition was well explained by the 
manager of the New York State Clearing 
House for Employment Offices in recent 
speeches before the American Economic 
Association at Philadelphia and the New 
York Woman’s City Club, an abstract of 
which appeared in the last issue of THE 
JEWELERS’ CrrcuLaR. The speaker, a 
lawyer of prominence (and who is also 
counsel for many bodies in the jewelry 
trade), was peculiarly fitted to judge con- 
ditions as he is the one man who has his 
finger on the employment situation in the 
State and city that gives the greatest em- 
ployment and at the same time is the seal 
of the greatest distribution of labor. 

As he pointed out, thousands of men and 
women today are applying daily to the 90 
or more employment offices which are. con- 
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These familiar faces bring back the 
past; may we remind you of our fifty- 
five years’ successful business exper!- 
ence and ask vou to join a long list of 
satisfied customers? 
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nected with the clearing house Which he 
manages, for whom they are unable ¢ 
tain a position. 0 ob. 

It is safe to say that there is no instance 
where a shortage of labor is reported ; 
the newspapers that cannot be ‘ 
with a shortage of positions for an equal 
or a greater number of men out of a 
in some other section of the country, jf 
in the town of A in New Jersey 3,000 shi 
builders are wanted and cannot be snail 
because there are no houses in A that these 
workers could live in, and if in the town 
of B 10 miles away 6,000 men in the Same 
line could be supplied where housing cop. 
ditions are adequate, it is hardly fair to 
say that there is a shortage of 3,000 ship. 
builders, because a company wishes to start 
in A instead of B. If the government puts 
up a cantonment at X and at the same time 
another department of the government starts 
building an aeroplane factory in the same 
district and bids against the first for fa- 
bor, the scarcity of carpenters is due to 
no shortage of man power but to the ip- 
competency of the government officials. If 
a city railroad puts on women operators 
because they will accept 27 cents an hour 
when men ask 32 cents, the women are 
not there because the men are not ayail- 
able, but because the railroads will not pay 
the price. And so on similar instances 
could be cited for practically every condi- 
tion which apparently indicates a shortage 
of labor. 

But, today, we know there is no short- 
age. Our government officials have ad- 
mitted it; the officials of the labor organ- 
izations have admitted it. Every man in 
touch with the labor situation realizes it 
as soon as he becomes conversant with the 
facts. And yet the public at large is led 
to believe that our man power is inade- 
quate and that we must disrupt business 
in the so-called “non-essential” lines to 
keep normal the conditions in the essential 
lines. 

If the merchants and manufacturers of 
the country will simply refuse to be hood- 
winked and will realize themselves and make 
it clear to others that there is no labor 
shortage ; make it plain that there is a man 
to a man and a quarter out of work some- 
where for every job there is vacant, the 
entire structure of the argument against 
the “non-essential” tumbles to the ground 
inasmuch as it is shown to be founded on 
an absolute fallacy. 
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Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin..... $808,352.45 
Gold bars paid depositors..........++: 463,175.93 
Tn i t¢ccweueands aweeseeenweee $1,271,528.38 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





ee ET ee Per errr ee ee $92,917.96 
“ tte ine otis omnis wh whi ee owe Oe 72,018.08 
SRN RIOT 128,372.80 

ee Biwi cnntbedtacadeetedenee sat heen 392,819.37 

ee ee eee eer eee ee TT 56,087.63 

MS: “Mitanzte Femdacsudtdandekewgueeil 66,136.61 


ae 
$808, 352.45 








H. A. Barkus has opened a jewelry store 
at Carson, la. 
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Alfred Nathan, representing Henry 
Baschkopf, 49 Maiden Lane, is leaving 
Chicago for the Coast this week. 

T. L. Lyons, representing H. Zwejer & 
Co. importers of precious and semi-pre- 
cious stones, 47-49 John St., expects to 
start on the road this week. 

E. J. Adler, of the Bonner Mfg. Co., 87 
Maiden Lane, left last week for the Chi- 
cago office of the company, with his new 
Spring line of mountings. Mr. Adler has 
heen visiting the New York office for the 
past several weeks. T. H. Leake, of the 
same company, has left on a southern trip. 

John M. Richard, 170 Broadway, who 
underwent a severe operation at the Mount 
Sinai Hospital, Jan. 18, is reported as 
showing marked improvement, the opera- 
tion having been entirely successful. Mr. 
Richard is now well on his way to com- 
plete recovery. 

J. Mehrlust, 14 John St., will shortly 
open an uptown addition to his present 
establishment, having rented the 11th 
floor at 6-8 W. 48th St., where his main 
ofices will be located. His downtown of- 
fices and plant will operate as usual, how- 
ever, for the convenience of his down- 
town customers. 

Geoge A. Schuetz, representing Snow & 
Westhcott, manufacturing jewelers, 21-23 
Maiden Lane, in the middle west and south, 
has not been able to make his usual trip 
over his territory owing to the illness of 
his wife. She is now convalescing, and 
he hopes to be able to start for a trip 
the latter part of February. 

A meeting of the New York Watch- 
makers’ Society was held Tuesday evening, 
Feb. 5, at Allaire’s Hall, 192 Third Ave. 
At the meeting, which was well attended, 
President Gustav Chyba distributed invita- 
tions to the members to the 52nd annual 
dinner and smoker, to be held by the so- 
ciety on Tuesday evening, March 5, at 
Allaire’s Hall. 

Friends of Miss Ella May McCloskey, 
formerly of the Low, Taussig, Karpeles 
Co., Providence, R. I., which has a New 
York office at 14 Maiden Lane, received 
announcements last week of her marriage 
to William Hampel, a banker of this city. 
The wedding took place Feb. 4 at Provi- 
dence. Mr. and Mrs. Hampel will reside 
at 547 Riverside Drive. 

Antiques, curios and other effects of 
Clyde Fitch, devised to the Actors’ Fund, 
brought $8,338 last Wednesday at the first 
session of a two days’ sale in the galleries 
of the American Art Association. David 
Belasco purchased for $25 a pair of glazed 
majolica busts of Dante and Beatrice, for 
$70 a pair of porcelain orange trees, and 
for $32.50 a glass vase and porcelain flow- 
ers. Gold snuff boxes were sold for $107 
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and $300 to C. K. Jones and C. B. Mil- 
ler, respectively. 

Thomas M. Brown, watch case engraver, 
a lifelong resident of the downtown sec- 
tion of Brooklyn, died last week after a 
long illness. Mr. Brown was 53 years 
of age, and lived at 14 Tillary St., Brook- 
lyn. Funeral services were held last week 
in the chapel at 396 Gates Ave., the Rev. 
William M. Nichols, pastor of the Second 
United Presbyterian Church, officiating. 
Interment was in Greenwood Cemetery. 
Deceased is survived by a son, Stephen; a 





Are You 
Saving Your Money 


to invest in the 


Next Issue 
of the 
Liberty Loan? 











daughter, Mrs. Eliza Halloran, and two 
brothers, John W. and Samuel H. Brown. 

At a recent meeting of the Board of 
Estimate of the city of New York, it 
was decided that a bell will be put on the 
new City Hall clock. This innovation is 
the idea of Borough President Frank L. 
Dowling, of Manhattan, whose office is 
charged with the supervision of the re- 
building of the burned tower. Unless the 
construction of the new steel tower is un- 
expectedly delayed the bell should be in 
place in time to be tolled on July 4. When 
connected with the clock the bell will peal 
the hours, while additional attachments will 
be provided to permit of separate striking 
when the need arises. 

William Schultz, a retired jeweler of 479 
Broadway, Brooklyn, who resided in rooms 


‘above his store at that address, was found 


dead Thursday morning, sitting as _ if 
asleep in an old armchair. Six months ago 
he was beaten by robbers who got away 
with $1,000 worth of jewelry. Mr. 
Schultz’s son Albert at that time succeeded 
in persuading his father to retire from 
business, but nothing could prevail upon 
him to leave the rooms, where he had lived 
for 40 years, and alone for the past 15 
years since the death of his wife. Sur- 
geon Goldinger, of the Eastern District 
Hospital, who was summoned, said that 
Mr. Schultz had been dead at least 24 
hours. Neighbors and friends say he never 
entirely recovered his health after his ex- 
perience with the robbers, and it is ‘be- 
lieved that this misfortune hastened the 
end of -his fife. 
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The Ladies’ Auxiliary of the New York 
Jewelers’ Benevolent Association will hold 
an installation of officers, to be followed by 
a light luncheon on Tuesday evening, Feb. 
19, at the home of Mrs. M. Kleinman, 665 
W. 160th St. The following officers were 
recently nominated and elected: Mrs. L 
Boorer, who-was re-elected to her third con- 
secutive term as president; Miss Harriet 
Merin, as vice-president; Mrs. S. A. Merin, 
re-elected treasurer; Mrs. H. Wortis, fi- 
nancial secretary, and Mrs. M. Kleinman, 
recording secretary. At the recent election 
of officers of the Auxiliary, Miss Florence 
Snitkin, who was financial and recording 
secretary, reported the Auxiliary to be in 
a flourishing condition, having gained sev- 
eral new members during the past season. 
The annual banquet and installation of of- 
ficers of the New York Jewelers’ Benevo- 
lent Association will be held next Sunday 
evening, Feb. 17, at the Academy, W. 79th 
St. and Columbus Ave. 


Returns from the first of the three days 
of the Kano Oshima sale of Chinese art 
treasures at the American Art Galleries 
last Thursday, brought returns of $9,636 
for 201 numbers. Included in this collec- 
tion are fine pieces from the J. Pierpont 
Morgan and other well-known private col- 
lections, as well as direct importations 
from China. A tall blue and white beaker 
shape vase of the Kang-hsi period brought 
the highest price, going to Duveen Broth- 
ers for $550. Edward Harkness paid some 
of the highest prices of the afternoon. To 
him went a jade vase of dense, dark green 
and unique design, carved in relief, of an 
ovoid form, with high dome cover, the 
whole resting upon the back of a phoenix 
and supported at the side by quaint little 
nude figures carved in the round, standing 
at a distance, the arms outstretched, the 
hands on the sides of the vase. This went 
to Mr. Harkness for $525. An elaborate 
green jade incense burner with carved 
loop and loose ring handles, dome top with 
carved button finial, the whole _ richly 
carved, went to the same buyer for $230, 
and he paid $330 for a pair of Ch’ien-lung 
cinnabar lacquer stands. A beautiful pair 
of cinnabar lacquer ceremonial boxes of the 
same period went to Taneka for $360. 


The Maiden Lane Home Defense League 
assembled last Thursday evening at the 22nd 
Regiment armory, at’ 68th St. and Ft. 
Washington Ave., for a battalion parade 
and review by Police Inspector Dwyer, 
who has charge of the Home Defense 
League in New York city. The members 
of the League -wore full uniforms with 
batons, but no brassards. All the units 
in the first and second police precincts were 








(New York Notes continued on page 79.) 
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seviewed at the same time by the inspector. 
The Maiden Lane Home Defense League 
had the largest turnout of any of the units, 
and Captain Edwin H. Dean was especially 
commended for the excellent showing of 
his men. Police Inspector Dwyer addressed 
the members of the league, and urged that all 
“dead-wood,” or in other words, members 
who do not attend the drills regularly, be 
dropped from the roll. The regular weekly 
drill, the following night, was abandoned 
because of the battalion drill, but drills will 
be resumed on Friday night, Feb. 15, at 
the 9th Regiment Armory, 14th St. and 
Sixth Ave., at 8 p. M., and all members are 
urged to attend. A campaign for new 
members of the league will be soon started 
by the officers in an attempt to organize a 
new company. 

Abbott L. Schinn has bought the jewelry 
store at 409 Fulton St., Brooklyn, N. Y.. 
from William A. Koll, who decided to sell 
out on account of poor health. Mr. Koll 
wil] give his attention to his store at 1045 
Fulton St. 

Harry A. Platt, of Yankauer, Newitter & 
Platt, diamond dealers, 1/0 Broadway, left 
recently on a trip through New York 
State and Ohio. “Diamond Jack” Karliner, 
with the same company, will start shortly, 
covering New England. 

The W. & S. Mfg. Co., the W. F. Hays 
Mfg. Co., B. J. DePasse, Inc., and R. E. 
Levdendecker Co., Inc., are located together 
in one showroom, in Room 509, 347 Fifth 
Ave., not 507 Fifth Ave. as stated in last 
week’s issue of THE JEWELER’S CIRCULAR. 


Recent accessions and loans to the Metro- 
politan Museum of Art, according to the 
Bulletin for February, include an antique 
amethyst necklace, XIIth dynasty, which is 
the gift of Mrs. Edward S. Harkness; a 
porcelain Chinese vase of the Yuan period, 
an Italian plaque of the 16th century and 
other objects. 

The regular monthly meeting of Jewelers’ 
Camp No. 12 of the Order of the Golden 
Seal will be held tomorrow at 11 
A.M. The meeting will take place at the 
headquarters of the Order, Room 204, 68 
Maiden Lane. Immediately following the 
adjournment of the meeting the regular 
monthly meeting of the trustees will take 
place. 

Louis Roseman, of A. Roseman, im- 
porters of diamonds, 9 Maiden Lane, has 
been in Amsterdam, Holland, buying dia- 
monds for over a year. He will undoubedly 
have some very interesting experiences to 
relate on his return. Sol Roseman, of the 
same concern, is at present traveling and 
will call upon his usual customers. Jacob 
Block, their New York and New England 
representative, leaves this week on an ex- 
tended trip. 








J. E. Thompson, for a period of 38 years 
one of the most successful jewelers of 
Glens Falls, N. Y., has decided to retire 
from business. His decision to give up 
business follows a serious illness. 





- Sy 

David M. Roth of New York addressed 
the last meeting of the Executives’ Club 
of Newark on “The High Cost of Forget- 
ting.” 

F, A. Miller is on a trip through the 
eastern territory for the Hagerstrom Co., 
manufacturing jewelers at 276 New Jersey 
Railroad Ave. 

Peter P. Wahlstad, associate editor of the 
Alexander Hamilton Institute of New York, 
addressed the Young Men’s Business Club 
on the subject of “Credit.” 

M. A. Phillips has been added to the 
sales force of Burack Bros., manufactur- 
ing jewelers at 85 Columbia St. He will 
represent the concern on the Pacific Coast. 

C. F. Moore is on a trip which includes 
visits to the trade in the south in the inter- 
est of his concern, Schmitz, Moore & Co., 
manufacturing jewelers at 407 Mulberry 
St. 

Louis Jeandheur, gilder, has moved from 
room 609, Richardson building, Columbia 
St., to room 408, the same building. In 
his new quarters he has twice the floor 
space that he had before. 

Walter Burstow is visiting the trade in 
Boston in the interest of his concern, Bur- 
stow, Kollmar & Co., manufacturing jewel- 
ers at 18 Columbia St. A. J. Goode is on 
a trip through the southern territory for 
the same concern. 

A talk of interest to Newark jewelers and 
other business men of Newark was that 
given by Collector of Internal Revenue 
Charles V. Duffy before the Newark Asso- 
ciation of Credit Men on “Income and Ex- 
cess Profit Taxes.” 

Benjamin S. Whitehead has been elected 
chairman of the local committee to arrange 
the places of meeting and other details of 
the annual meeting of the State Conference 
of Charities and Corrections which will be 
held in this city on April 21, 22 and 23. 








Comments on the Anniversary 
Number. 





WasHINcToN, D. C., Feb. 9, 1918. 
Editor THE JEWELERS’ CIRCULAR: 

“The boss is busy,” thus my office boy 
protected me for two hours when your 
anniversary number arrived. It is an 
achievement. My thanks are due to every- 
one who helped you to make it what it 1s. 
Thanks again. Sincerely yours, 

(Signed) GrorceE W. SPIER. 
* * * 
ProvipENcE, R. I., Feb. 9, 1918. 
Editor THe JEWELERS’ CIRCULAR: 

Permit me to congratulate THE JEWELERS’ 
CirCULAR on the appearance of the beauti- 
ful anniversary number just received. Per- 
haps it would not be amiss also to state 
that I note that it carries a very substantial 
amount of high-grade advertising. 

Yours truly, 
(Signed) Horace M. PEcK, 
Secretary Manufacturing Jewelers’ Board of 
Trade. 








Elmer Glisson, Obion, Tenn., has moved 
to Kenton. 
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A JEWELERS’ LIEN LAW 





Rhode Island Legislature to Consider Act 
That Will Permit Jewelers to En- 
force Claims for Repairs 
PROVIDENCE, R. I, Feb. 9—An act pre- 
scribing a jewelers’ lien for repairs was 
introduced a few days ago in the Rhode 
Island General Assembly by Representative 
Richard W. Jennings of Cranston, which 
is 1n amendment of and in addition to 
Chapter 257 of the General Laws, entitled 
“Of Liens.” The new act is intended to 
protect the jeweler for work and stock in 
making repairs on watches, jewelry and 


similar articles. The new Act reads as 
follows: 


“It is enacted by the general assembly as fol- 
lows: 

“Section 1. Chapter 257 of the General Laws 
entitled ‘Of Liens,’ is hereby amended by adding 
thereto the following section: 

_ Section 30. Every jeweler, watchmaker or 
silversmith, who shall alter, repair or do any 
work on any article of personal property. at the 
request of the owner or legal possessor thereof 
shall have a lien upon and may retain the posses- 
sion of any such article until the charges for 
such alteration, repairing or other work have been 
paid. If such charge or charges remain unpaid 
for a period of one year or more any such jeweler 
watchmaker, or silversmith may sell such article 
at private or public sale, and the proceeds, after 
first paying the expense of sale, shall be applied 
in payment of such charge or charges, and the bal- 
ance, if any, shall be paid over to the person at 
whose request such alteration, repairing or other 
work was done. 3efore any such sale is held, 
notice in writing must be given to the person from 
whom the article to be sold was received, of 
the amount due for such alteration, repair or 
other work, and the time and place of sale: if 
the residence of such person is known, such notice 
must be mailed to his last known street address, 
but if it is unknown, thence the notice shall be 
given by posting it in the town or city hall of 
the town or city in which the jeweler; watchmaker 
or silversmith carries on business. The remedy 
provided in this section shall be in addition to any 
other remedy provided in this chapter. 

“Sec. 2. This act shall take effect upon its 
passege, and all acts and parts of acts inconsistent 
herewith are hereby repealed.” 


The act was referred to the judiciary 
committee. 





Cincinnati Retail Jewelers Hold Annual 
Meeting and Elect Officers 


CINCINNATI, Ohio, Feb. 8.—Gustave 


Schneider was re-elected president of the 


Retail Jewelers’ Association at the annual 
election, held at the Hotel Savoy Tuesday. 
No opposition was named to him and the 
same was true of the other officers. Anthony 
Schemel succeeded himself as _ vice-presi- 
and Ed Simper as treasurer. Roy Keagy 
refused to be a candidate for secretary de- 
claring he could not find time to give the 
position the proper time it demanded, and 
despite unanimous urging to allow his name 
to be submitted he would not allow his 
name to go before the club. 

As a result, no one was named for the 
position. a week’s time being given to find 
a good man for the place. The secretary 


will be named at a meeting to be held at 


the Hotel Savoy Tuesday, Feb. 12. 

A social session followed the election 
when the members adjourned to the lower 
floors. of the hotel. 








James Sibbald, Trail, B. C., has been suc- 
ceeded by Charles Dodimead. 
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339°5™ AVE., PITTSBURGH, PA. 
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DIRECT FROM 
AMSTERDAM 











Established 1867 


HEEREN 


PENN AVE. AND EIGHTH ST. 





BROS. @ Co. 


MANUFACTURERS JOBBERS IMPORTERS 
Complete Departments in 
DIAMONDS JEWELRY WATCHES CLOCKS MATERIALS 
OPTICAL GOODS STATUARY FACTORY WORK 


PITTSBURGH, PA. 








VERNON GOLD AND REFINING CO. 


Smelters and Refiners of Gold, Silver, Platinum, Scraps 
and Sweepings 
We submit our assay and return goods if it is not satisfactory. 


422 First Avenue 


PITTSBURGH, PA. 








LANDAW BROS. COMPANY 


Importers and Jobbers 


WATCH MATERIALS, TOOLS 


V. T. F. Watch Glasses, Jobbing Stones, Findings, Etc. 
213-217 Pittsburgh Life Bldg., Pittsburgh, Pa. 





Leading Supply House of Pittsburgh 
MARTIN GLUCK & SON 


Jobbers and Importers 
Watch Materials Tools 
Watch Glasses Jewelers’ Findings 
Jewelry Boxes 


Display Goods 
Jewelry Cards Show Case Trays 
enches 





Quality Service 


B 
-" , Orders Filled A 
Orders Filled From Any Catalogue We Solicit a Trial Order rders Filled from a 


Catalog 
720 Penn Ave. PITTSBURGH, PA. 























DIAMONDS, PEARLS, PRECIOUS AND IMITATION STONES 
Largest assortment of the above carried in stock. Big Line Diamond Mountings on Hand. 
Save time and send us your special order work. Memo packages sent on request. 


LEVITAN BROS. 309 Bessimer Bldg., Pittsburgh, Pa. 








French Ivory—Pyralin Ivory—De Paris Ivory 


We have on hand a large stock of Ivory Goods and will take care of your 
Rush Orders. Send us your wants from Arlington Catalogue for Ivory 
Pyralin. Complete stock Du Barry Pattern. 


S. DAVIS CO. 


Manufacturers—JEWELERS—Wholesalers 


712 Penn Ave. Pittsburgh, Pa. 
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DeRoy, of Jos. DeRoy & Sons, 


h 
Sen week for a trip to Palm Beach, 


left last 


= S. Sands, Bentleyville, Pa, was in 


Pittsburgh last week and reports trade con- 
ditions very good in his territory. . 

Emanuel DeRoy, who was engaged in 
business in Pittsburgh for 40 years and 
who is well known to the trade, is very ill 
at his home in New York. 

The members of the Retail Credit Mer- 
chants’ Association are receiving some ap- 
plications for membership from the jewelry 
trade. The members met Monday at the 
Seventh Avenue Hotel, at which time im- 
portant credit subjects were discussed. 

David Weishasky, of Grafner Bros., has 
enlisted in the Ordnance Corps of the 
United States Army. He is completing his 
course at the University of Pittsburgh and 
expects to leave shortly for an arsenal to 
do his “bit” for his country. Mr. Weishasky 
was a traveling representative for ‘this 
house. 

Much plunder is being held at the 
Frankstown Ave- Police Station, which it 
is said belongs to some of the jewelers who 
have been missing packages sent by ex- 
press and in the mails. During the last 
week or two, the insurance companies and 
the Government have been making an in- 
vestigation of the matter, some half dozen 
firms reporting that they have lost valuable 
packages during the last month or two. 
However, not much interest has been taken 
in the recovery of the property because of 
the fact that in almost every instance the 
goods was insured. 

Damage to the extent of nearly $2,000, 
and it may be far greater, was sustained 
to the establishment of the S. W. Weinhaus 
Co. last week, when a portion of the roof 
of the store gave way under the heavy 
weight of snow and sent water pouring 
through the building. When the store was 
opened there were several inches of water 
on the floor. To prevent the rest of the 
roof from giving way it was necessary to 
shovel away the remainder of the snow, and 
other houses had to do the same thing. 
The loss of the Weinhaus company will be 
complete, for no insurance to cover the loss 
was carried. 

A bogus check swindler who is in 
Rochester, N. Y., awaiting extradition to 
Pittsburgh has written here, according to 
a member of the firm of Louis DeRoy & 
Bro., that if that house will be easy with 
him in the matter of a $200 ring that was 
pawned in Cleveland for $75 that he will 
not have much trouble getting off as the 
others are inclined not to prosecute. His 
excuse for victimizing the Pittsburgh con- 
cern was that he was in need of money. 
One of the members of the firm told the 
representative of THe JEWELERS’ CIRCULAR 
that there would be no compromising with 
the man who used the most questionable 
methods of holding them up. He will have 
to come back and take his medicine, so it is 
stated there, as far as they are concerned. 
The man is also said to have worked the 
same game in Buffalo. He _ represented 
himself as being identified with a candy 





house, telling’ the DeRoy firm that he was 
the representative of a Minneapolis house. 
The DeRoy establishment says that it 
would rather lose the money now-than let 
the man go unpunished. 7 
Somewhat of a*sensation’ was’ caused’ in 
Pittsburgh last week when it was announced 
that a number of Pittsburgh concerns, in- 
cluding two jewelry houses—that of Sam. F. 
Sipe and W. W. Wattles & Sons, had 
caused information to be made against 
the daughter of a millionaire manu- 
facturer of this city, ‘on charges 
of false pretense. The young woman is 
known and prominent, and her assurance 
that her father would pay her bills, en- 
abled her to get all the credit she wanted. 
It is said she bought about $6,000 worth 
of goods before the real blow fell. When 
bills were sent to her father, he referred 
the creditors to her attorney for collec- 
tion. The father and mother have sepa- 
rated and since the divorce proceedings 
of eight or 10 years ago, the mother 
married, after $6,000 a year was settled 
on her. The amount of goods obtained 
from Sam. F. Sipe was $720, and from 
W. W. Wattles & Sons $506. At another 
shop, where she obtained goods amount- 
ing to $809, she was questioned, but she 
told the manager it was all right and to 
call her father. She furnished the tele- 
phone number and the man who answered 
is alleged to have said to let her have 
the goods. But when the father was seen 
in person he refused to have anything to 
do with the matter. His excuse was that 
he was paying his wife $6,000 alimony, and 
that she should pay the daughter’s bills. 








Harrisburg, Pa. 





Abraham Aronson, Scranton, has come 
to Harrisburg to make his home and enter 
the jewelry store of his father, Charles 
Aronson, 422 Market St. 

Members of the Harrisburg Optical So- 
ciety have elected Harry Gohl secretary, 
and A. T. Attick, treasurer, to fill the places 
niade vacant by the recent death of the late 
Joseph Rinkenbach. Mr. Cotterell of 
Waynesboro was elected vice-president of 
the society, which also arranged to meet 
at the business places of the members 
monthly for the next half-year. The so- 
ciety will entertain the members of the 
State Optometrical Board at their next 
meeting in this city. 

Three brothers have been arrested and 
held in $500 bail for court, charged by 
Rothert & Co., a Market St. instalment 
house, with the larceny of some 28 gold 
and silver watches from that establishment 
one night last November. One of the trio 
was employed by the Rothert company as a 
clerk, and on the night of the robbery, it is 
alleged, piloted his brother into the store 
by means of a fire escape. The 28 watches 
were recovered at the home of the three 
boys, no attempt having been made to sell 
them, with one exception, to local pawn- 
brokers. One brother is held for receiving 
stolen goods, the other two for burglary. 

The daughter of Jeweler George A. Hut- 
man 1013 N. 3rd St. has qualified for the 
detective service. During a brief absence 
of her father on a trip to the bank one day 
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last week a small girl, in short-dress, about 
10 years of age, entered the store and 
asked to be shown some gold wrist watches. 
After examining the assortment laid out 
before her she left the store, and immedi- 
ately thereafter, Miss Hutman discovered 
that one of the watches, a $15, gold time- 
piece, was missing. She immediately sus- 
pected the girl. She closed the store and 
hurried after the girl, meeting her father 
returning from the bank, to whom she re- 
lated the incident. Instead of returning 
directly to the store, father and daughter 
started on a search for the thief. Mr. Hut- 
man taking one street and his daughter 
another. In the vicinity of 6th and Herr 
Sts., Miss Hutman espied the thief coming 
up Herr St., and intercepted her. Seizing 
the girl by her coat with both hands she 
commanded: “Give me that watch you stole 
from our store.” The girl, who was wear- 
ing the watch on her wrist, too scared to 
talk, handed over the watch, and wriggling 
herself free from the grasp of Miss Hut- 
man’s hand, as she was reaching for the 
watch, ran quickly down 6th St. But Miss 
Hutman recovered the watch, which was 
the main thing she was after, and did not 
pursue the culprit further. 








Connecticut Notes 





Miss Marguerite Gartland, who has been 
employed in the office of Factory P, Inter- 
national Silver Co., Wallingford, Conn., 
for the past eight years, has severed her 
connections with that concern and has 
taken a position with the Southern New 
England Telephone Co. in the New Haven 
office in the bookkeeping department. 

Compensation for the two trustees of the 
Ford Co., former Chapel St. jewelers, New 
Haven, Conn., was cut down from $25 to 
$10 per week by Judge Case in the civi! 
side of the Superior Court last week. A 
year ago the Superior Court allowed the 
trustees, General George Hare Ford and 
Willis N. Butrick, $25 per week. Attor- 
ney Wright objected to this amount on 
the ground that during the past year the 
work of the trustees was not as great as 
during the preceding period. 

While speeding through the center of the 
city of New Haven to a fire at 469 Con- 
gress <Ave., shortly before noon last 
Wednesday, the motor car in which Fire 
Marshal Perkins and his chauffeur, James 
Shaw, were riding, swerved suddenly to 
one side at Church and Crown Sts., in 
attempting to avoid a jitney and crashed 
into the rear of a big limousine owned by 
Edwin P. Root, vice-president of the New 
Haven Clock Co. Mr. Root was coming 
out of the First National bank building 
at the time and about to enter his machine 
which stood by the curb Had the acci- 
dent occurred a few seconds later he might 
have been seriously injured. 








George H. Tilton, a well known jeweler 
of Rochester, N. H., for the past 35 years, 
died recently at his home after a short ill- 
ness, at the age of 80 years. He was born 
in Milton and passed the greater part of 
his life at Rochester. He was much de- 
voted to music and for over 40 years was 
tenor singer in the Methodist Church choir. 
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Price $40.00 
This movement No. 29 46165 


is Guaranteed by the mekers, the 


ILLINOIS WATCH COMPANY, 
Springfield, Tilinots 

to give satisfaction in every way. It 9 
manufactured of the highest Grade materials 
by skilled workinen. . 

It contains twenty-one ruby and sapphire 
jewels; special quality compensating balance: 
double roller escapement; steel escape wheel: 

















Do you know of a better name for a watch? 


It stands for reliability, for accuracy and de- 
pendability. 


As the man so the watch. 


That’s why its sales are growing so rapidly, and 
that’s why it bids fair to be the best known and 
most popular watch with the rising generation of 
watch buyers. 


Are you ready for them? 


If not, specify a few A. Lincolns in your next 
watch order. 


ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes. 





Alfred Moss, of the Lyons Mfg. Co., is 
on an eastern trip this week. 

Adolph von Hagel, an assistant buyer for 
Sears, Roebuck & Co., is visiting the east- 
ern markets this week. 

E. G. Adler, Chicago manager for the 
Bonner Mfg. Co., returned last Saturday 
from a trip to New York. 

Gordon L. Hatch, of the Havone Cor- 
poration, New York, spent last week in 
Chicago calling on the jobbing trade. 

William Brooks, who is in the jewelry 
business in Fort Wayne, Ind., was in the 
city buying merchandise during the week. 

G. A. Jewett and Harry Rosenshied, rep- 
resenting Hamilton & Hamilton, Jr., left 
Chicago last week for their respective terri- 
tories. 

C. T. J. Delaporte, Moline, Ill.; S. Kahn, 
Petersburg, Ill, and Frank Mayr, Jr., 
South Bend, imd., were among the vuyctTs 
here last week. 

C. C. Bronson, who represented the Nor- 
ris, Alister-Ball Co. for several years in 
Wisconsin and Minnesota, is now traveling 
for L. Gutmann & Sons, Cincinnati. 

Gen. Hudson, of Shibley & Hudson, 
Wooster, O., spent a few days in Chi- 
cago last week on his way to Columbia, 
Mo., to visit his parents and friends. 

E. Deming Smith is now inside manager 
of the local office of the Oneida Community, 
Ltd. Mr. Smith was manager of the San 
Francisco office for a number of years be- 
fore coming here. 


George A. Armstrong, who represents 
Paye & Baker Mfg. Co., is out of the city 
this week on a business trip through mid- 
dle western territory. He will be back 
some time next week. 

Joseph D. Posner, who was appointed 
Chicago and western representative for 
Henry Lederer & Bro., of Providence, R. I., 
has moved his office from 1111 Heyworth 
building to room 1110. 

George Sippel, jobber in the Heyworth 
building, is making quite a feature of 
watches with luminous dials for military 
use. He has discovered a radium com- 
pound, which is all his own secret. 

Ben L. Steelman, left last week on his 
first trip for the Norris, Alister-Ball Co. 
Mr. Steelman is well known to the trade 
in Indiana and Ohio, his territory, which 
he traveled several years for Otto Young 
& Co, 

C. G. Ramsdell, of the Star Watch Case 
Co., came on from the factory at Luding- 
ton, Mich., this week to visit for a few 





days with A. W. Levy, Chicago representa- 
tive. Mr. Ramsdell will then continue on 
his trip. 

Louis Epstein, of the sales force of I. 
Schwartz, 29 E. Madison St., has left on a 
western trip. H. Salms, of the same com- 
pany, is calling on local Illinois trade. 
Louis Schwartz, also of the force, is mak- 
ing a trip through the southern States. 

A permit has been issued to Butler Bros., 
large mail order dealers in jewelry and 
other lines, to erect a 14-story building at 
Canal, Washington and Randolph Sts. The 
building will cover the entire frontage of 
382 feet on Canal St. -Its cost is placed at 
$2,500,000. 

The Chicago Jewelers’ Association will 
hold an evening meeting on Wednesday, 
Feb. 20, in the Florentine Room of the 
Congress Hotel. While the evening meet- 
ing will by no means take the place of the 
annual banquet, which was off this year, the 
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surance that an enjoyable program will be 
given. The exact nature of the program 
is being kept a close secret by the com- 
mittee. 

Hearings before Referee in Bankruptcy 
Frank Wean started this week in the case 
of the Pugh Stores Co., against which an 
involuntary petition in bankruptcy was filed 
last week. A strong effort is to be made, 
it has been learned, to have the company 
declared solvent. James A. Pugh, head of 
the concern, declares that the company is 
solvent, but has been temporarily embar- 
rassed by the behavior of certain stock- 
holders. , 

H. Schwartz will leave in a couple of 
days on his first trip of the year. He will 
visit the trade in St. Louis, Kansas City, 
Minneapolis, St. Paul, Duluth and other 
points on the western circuit. O. L. Ross, 
who is his representative at Sioux Falls, 
S. Dak., and surrounding territory, reports 
the jewelers of the northwest territory 
jubilant over their holiday business. They 
are buying well and looking forward to a 
very prosperous Spring. 

Three members of the force of F. S. Boy- 
den & Co., manufacturing jeweler in the 
Heyworth building, are now in the service 
of their country. They are Ed Bray, pol- 
isher, who is in.the army at Houston, Tex., 
and who will soon leave for France; Gus 
Adler, outside man for the company, who 
is undergoing training at Camp Grant, and 
Otto Levine, who is in the navy, and is at 
present located at the Great Lakes Naval 
Training Station on Lake Michigan just 
north of the city. During the strike, Mr. 





Boyden worked along with only one man, 
but since the declaration of peace the force 
has been raised to the usual standard. 

“If I live until next Saturday,” said 
Cyrus K. Landon, jeweler in the Hey- 
worth building, “I will be 87 years old. I 
am on the job every day, and I claim to be 
the oldest active man in the jewelry busi- 
ness in Chicago. If there is anybody in 
the jewelry business in New York any 
older than I am I wish they would show 
him to me. I will run him a foot-race for 
chalk, money or marbles.” Mr. Landon is 
more chipper than many men half his age. 
He is a prominent member of the Methodist 
Church. 


The annual “Spring market week” held 
here each year under the auspices of the 
Association of Commerce has been aban- 
doned this year on account of congested 
railroads and other conditions ‘caused by 
the war. Last year over $20,000 was spent 
by the city for decorations and other spe- 
cial features arranged for the benefit of 
visiting buyers. In place of this the asso- 
ciation has sent out 150,000 invitations to 
merchants asking them to come to the city 
during the advance market season to do 
their buying. ! 

A. W. Svproehnle, of Sproehnle & Co., 
was appointed some time ago by the Chi- 
cago Jewelers’ Association as chairman of 
a committee to get up a history of the 
jewelry trade in Chicago. Mr. Sproehnle 
has appointed this committee, and the work 
will start in the near future. Necessarily 
the work of compilation will proceed 
slowly, since the history will go back to 
the earliest times, and many of the verifica- 
tions will be difficult. Some professional 
historian will probably be placed in charge 
of the work of preparing the history. 
Needless to say, the history, when com- 
pleted, will be of great interest. The 
JEWELERS’ CIRCULAR volunteered last week, 
through the Chicago correspondent, to give 
all possible assistance to Mr. Sproehnle and 
his committee in the preparation of the 
book. The book will be profusely iflus- 
trated. It will be a_ straightforward 
chronicle, with no puffing of any individual 
or firms. 

William P. Ullrich, president of the Chi- 
cago 24-Karat Club, announces through the 
secretary, Leo Nelson, that the annual 
meeting of the club will be held at the 
Great Northern Hotel on Friday evening, 
Feb. 22 at 6:30. After the dinner there will 
be the election of officers for next year and 
other business which may come up. A pro- 
gram of speeches is also being arranged. 
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Mecklenborg & Gerhardt 


Manufacturing Jewelers 
Diamond Merchants 


We design and manufacture special articles in 
gold and diamond jewelry—make medals of all 
kinds, Emblem Rings and Pins, Class Rings and 
Pins. Our specialty is better service to the re- 
tail jeweler in all repairing and special order 


work. 
A Trial Will Convince You. 


Miami Bldg. Cincinnati, O. 


















Write for our 


900-PAGE 


complete 


Catalogue “J” 





Wallenstein, Mayer & Co. 


Wholesale Dealers in 


Jewelry, Watches, Cut Glass, 
Silverware, Clocks, etc. 


31 TO 39 FOURTH AVE. E., CINCINNATI, O. 




















A LINE OF QUALITY 


Which Appeals to Exclusive 
Jewelers 


Most extensive and the very latest 








designs at reasonable prices. 








LINDENBERG, STRAUSS & CO. 


Long Distance Phone, Main 2536 


The Dorst Company 
THE SPECIAL 
Manufacturing Jewelers 


for the 
Retail Jewelry Trade 


S. E. Cor. Fifth and Elm Sts., Lion Building 
CINCINNATI, O. 
— and Case 
ta * a ae ~_~_~ Mountne ine bodes and 
Class Piss, Engraving and Enameling. 




















uctor ENGRAVING BLOCKS 


PATENTED For All Purposes 


DIES AND SPECIAL TOOLS 


For Jewelers 


Adolph Muehlmatt 


Lion Building 
CINCINNATI 





i 











Send for Booklet 
Patent April 9, °12. 








Platinum, Gold, Gold-Filled, 
Silver and Gold Plated 


Bracelet 


Watches 


Ranging in price from 


=e ~.? | Loose and Mounted Diamonds 
Siena Send for Catalog 


Richter & Phillips 


THE LEADERS 
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A large attendance is expected and mem- 
bers are invited to bring the ladies of their 
families. C. P. Dungan, president of the 
Chicago Jewelers’ Association, will be guest 
nor. 
a Eisenberg, of E. Eisenberg & Son, 
left last Thursday for New York and other 
ern cities. 

Pie conce J. Roehr of Bassett Jewelry Co. 
has left for a trip through Ohio and Illinois 
and Missouri. . . 

H. C. Kellam, of the American Ring Co., 
Waterbury, made a business trip to Mil- 
waukee last week. 

' w. F. Geier, C. E. Roy and F. J. Long- 
den have started on their Spring trip for 
Bouchard-Longden-Geier Co. 

Ww. H. Payson called on the jobbing 
trade here last week for Robert L. Moor- 
head & Co., Providence, R. I. 

George Smalley, manager for Simeon L. 
& George Rogers Co. in Chicago, has re- 
turned from a trip to Cleveland and Detroit. 

Sam Friedlander made a brief visit with 
friends in Chicago last week, returning 
from New York to his home in Seattle, 
Wash. 

Victor B. Hume, representing Ziething & 
Co., M. Alexander and Edge Chain Co., 
has received his lines after some delay 
and will start on his trip the last of this 
week. 

R. A. C. Jenkins of 416 E. 31st St., who 
has been out of business for several weeks 
on account of fire, is arranging to open up 
about the middle of March in the same 
building. This is the second time within 
two years that Mr. Jenkins has suffered loss 
from fire. The fire originated in the base- 
ment of a furniture store next door, but 
quickly spread to the room Mr. Jenkins 
occupied. 

The Jewelers’ Bowling League has 
changed the schedule until fuelless Mon- 
days are called off. Instead of Tuesday 
evenings they bowl on Monday afternoon. 
On Monday of last week the teams repre- 
senting American Optical Co.; Otto Young 
& Co. and L. Manheimer & Bros., won three 
straight games from their respective op- 
ponents, Moore & Evans, F. W. Jansen 
Clock Co. and J. Milhening. The Central 
Optical Co. won the odd game from H. A. 
Hardy Co. American Optical Co. won high 
average for three games, 908, while the 
Manheimer team made highest single score, 
972. Individual honors went to Ed Borches, 
of Otto Young & Co., with a score of 219. 
H. L. Berning, a retail jeweler of 2712 
North Ave., bowling with the Central 
Optical Co., averaged 196 for the three 
games. 








Minneapolis and St. Paul. 





C. H. Little, assistant watchmaker for 
A. E. Paegel, Minneapolis, has resigned his 
position to enter other business. 

R. J. White, Poplar, Mont., made a short 
stop in Minneapolis on his way to Rock- 
ford, Ill, where he will visit relatives. 

Messrs. White and MacNaught, 506 Nicol- 
let Ave., Minneapolis, took turns last week 
serving on a Rotary Club committee, in the 
“Smileage Book” drive in the city. 

J. M. Bennett of the J. M. Bennett Co., 
Minneapolis wholesalers, accompanied by 
Mrs. Bennett have left for a visit to Los 
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Angeles, Cal., where they will spend the 
next six weeks. 

Employes of Sischo & Beard, wholesale 
jewelers, St. Paul, held another “get to- 
gether” luncheon in the offices of the com- 
pany on Saturday. This will hereafter be 
a monthly feature. 

Herbert W. Gaus, son of Louis C. Gaus, 
wholesale jeweler, Minneapolis, will start 
out this week on his first trip as traveling 
salesman for the firm. He will be the 
voungest jewelry salesman traveling out of 
Minneapolis. He succeeds Edward E. 
Johnson, in southern Minnesota and South 
Dakota, who is now with the army at 
Jefferson Barracks, Mo. 

Recent visiting jewelers in St. Paul and 
Minneapolis included: Irving Harper, 
Delano; Grant Simons, Langford, S. Dak.; 
P. B. Bong, Michigan, N. Dak.; C. A. 
Sherdahl, Montevideo; E. H. Schmidt, 
Bryant, S. Dak.; Roy C. Letherer, Aber- 
deen, S. Dak.; Horace Hulberg, Northfield; 
James F. Nemetz, Moose Lake; E. K. 
Kvare, Fosston; and C. E. Behner of 
Behner-Runyon Co., Glasgow, Mont. 

The Minneapolis Retail Jewelers’ Club 
held their January meeting on Jan. 30, at 
the Andrews Hotel, with a dinner at 6.30 
p.m. Questions in regard to the late War 
tax ruling were answered, one of the ob- 
jects of the meeting being to obtain a better 
understanding of the tax. A membership 
campaign has been arranged for. The club 
will act as a reception committee for the 
coming State convention which will be held 
in this city, Feb. 26-27. The city club has 
a membership of 32 at present, according 
to Secretary R. L. Munns, who says efforts 
will be made to increase this number. 
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Albert Bros., 28 W. 6th St., completed 
their annual inventory on Tuesday, Feb. 5. 

V. A. Gebhardt, of Gebhardt Bros., 6th 
and College Sts., returned home Tuesday, 
Feb. 5, from a week’s business trip to New 
York. 

Scraps of gold and two rings were stolen 
from the factory of the Dorst Co., 434 Elm 
St., Tuesday, Feb. 5. Police are working 
on the case. The loss was small. 

Traveling jewelers brought the informa- 
tion to Cincinnati during the week that 
L. L. Peddinghaus, retailer, of Marietta, O., 
has been confined to his home on account of 
illness for over a month. 

Bingaman & Co. have moved from their 
location at 6th and Vine Sts. to 6 W. 6th 
St., having reduced their store space a 
great deal. Their old location was leased 
over their heads by another concern. 

Gus Peck, of Peck, Selmeier & Peck, 123 
E. 4th St., left Tuesday, Feb. 5, for a five 
weeks’ trip: He went west first and then 
will circle about Cincinnati for a visit to 
eastern points before returning to the city. 

Visiting jewelers were scarce during the 
week just closed. Among those at whole- 
sale houses were E. C. Miller, Dayton, O.; 
R. Moss, Owensboro, Ky.; Hubery Hor- 
nung, Brookville, Ind., and Dan Fischer, 
Flemingsburg, Ky. 

Julius Hahn and H. I. Jacobsen, of the 
Hahn-Jacobsen Co., left Saturday, Feb. 2, for 
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southern business trips. Other representa- 
tives of the firm who left at the same time 
were Charles E. Kendall, E. H. Fenster- 
macher and L. G. Kauffmann. 

Lieut. Herbert C. Schwab, of A. G. 
Schwab & Sons, visited his father, A. G. 
Schwab, Sunday, Feb. 3. Lieut. Schwab 
has been placed in charge of the Quarter- 
masters’ Department of the Base Hospital 
at Camp Sherman, Chillicothe, O. 

The jewelers’ bowling five failed to ex- 
hibit much talent during. their games the 
past week, losing three straight to Kloppen- 
burg’s Five. Hess turned in the only score 
over 200, his first game tallying 212. None 
of the others came near that mark. 


Edward F. Kaelin, a Vine St. retail 
jeweler, was named a candidate for trustee 
of the Central Vine Street Business Asso- 
ciation on the Blue ticket last week. The 
election -will be held Feb. 19 and Mr. Kaelin 
has already started hustling for the office. 

Vernon Howe, formerly with the Loring 
Andrews Co:, jewelers, was buried with 
full military honors Saturday, Feb. 2. He 
died while in service at Camp Sheridan, 
Montgomery, Ala., where he was a mem- 
ber of the 136th Field Artillery. Pneu- 
monia caused his death. 

H. G. Lester, Marion, Ind., retailer, died 
at his home in Marion on Wednesday, 
Feb. 6, after a short illness. He had been 
in the jewelry business for five years and 
established a good trade and wide friend- 
ship during that period. A widow and 
child survive him. The funeral was held 
Friday afternoon, with interment in 
Marion. 


Heavy ice covering the ruins of the for-. 
mer location of Richter & Phillips and 
Surran & Sauer, on W. 6th St., has pre- 
vented work of rebuilding the structure 
from being started. C. E. Richter, of 
Richter & Phillips, is hoping to get back 
to his old location within three months, 
but this looks doubtful, since the weather 
has caused such a delay in building lines. 

The name of J. Clifford Miller has 
branched out during the last two weeks 
until it is as well known among Cincin- 
natians generally as it has been among the 
jewelers. Mr. Miller has almost given up 
hope of devoting any time to his business 
office since taking over the chairmanship 
of the Hamilton County Smileage Commit- 
tee. He has made as many as three and 
four addresses every day before the Rotary 
Club, Business Men’s Club, Chamber of 
Commerce and other civic bodies in the 
interest of raising $35,000 for the entertain- 
ment of Uncle Sam’s soldiers through the 
sale of Smileage books. : 


All newly-elected officers and the execu- 
tive committee of the Wholesale Jewelers 
& Manufacturers’ ASsociation met at the 
Hotel Sinton Thursday afternoon, Feb. 7, 
to gutline the policies. to. be undertaken by 
the organization for the present year. Sev- 
eral progressive ideas were suggested, but 
officers refused to allow them to be divulged 
until all arrangements for the carrying out 
of these plans in a successful way can be 
prepared. Practically every large manu- 
facturer announced he had made ‘arrange- 
ments for his employes to buy War Sav- 
ings or Thrift Stamps at the plant at any 
time from the cashiers. 
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Ross R. Day, recently in business at Up- 
land, has moved to Long Beach. 

F. C. Gardner, recently in business on 
W. 7th St., has moved to 117 S. Spring 
St. 

H. A. Vincent, formerly in the jewelry 
business in Oregon, has opened a store at 
1704 N. Vermont St. 

The James A. Apffel Co. has secured the 
services of L. Brans, a platinum worker, 
who came here from Chicago. 

A. W. Stevens, optometrist, formerly 
with the Detmers Optical Co., is now with 
A. P. Tarter, jeweler, 801 S. Spring St. 

John Koke, formerly with Walton & Co., 
this city, has opened a new store in Pasa- 
dena. He will make a specialty of opals. 

Mr. Stausbach, recently in business on 
S. Broadway near 8th St., has closed out 
there and taken his stock to Hanford, Cal. 

Mrs. E. C. Fleming, 322 W. 6th St., is 
having a general clearance sale, the first she 
has had since she began business 11 years 
ago. 

Robert Mitchell, a well-known watch- 
maker, recently with S. Nordlinger & Sons, 
has taken a position with A. C. Taylor, 
548 S. Broadway. 

A. L. Eacrett, Hollywood, has moved a 
few doors south from his former location, 
and now has a fine new store furnished 
with new fixtures. 

O..S. Balzer, manager of the jewelry 
department of A. Hamburger & Sons, is 
going east“soon, and expects to be in New 
York about the middle of this month. The 
inventory of his department has just been 
finished 

G.-D. Davidson, of the G. D. Davidson 
Co., motored to Bakersfield and back a 
few days ago. Mr. Davidson is an enthu- 
siastic motorist, and has covered nearly all 
the available roads in southern California 
and many of the most scenic routes of cen- 
tral California and Nevada. 

The Pacific Distributing Co., 510 Title 
Guarantee building, has opened a branch 
in Pasadena at 256 E. Colorado St. Chas. 
D. Spier, who has been with the company 
for some time past, will be manager of 
the Pasadena branch, the location of which 
is with the business of J. Nocerino, a long- 
established jeweler there. 

Among the out-of-town jewelers who 
have been here recently are: J. H. Padg- 
ham, Santa Ana; W. C. Guerth, Redlands ; 
G. H. Burzell, Sawtelle; Leroy Calvert, 
McFarland; C. M. Hanf, San Bernandino ; 
C. C. Richdale, Santa Barbara; Mrs. M. 
P. Haney, Marysville. Mrs. Haney was 
en route to San Diego to visit her par- 
ents. 

In a letter, recently received from Emil 
Shostrom, of the sales force of the Dona- 
van & Seamans Co., he reported that he 
expected to reach New York in a few days. 
While en route he visited his brother in 
Joliet, Ill, and Mr. Seamans at his home 
in Aurora, Ill. On his return he will visit 
his parents at their home in Michigan. 

H. L. R. Livermore, local representative 
of the International Silver Co., has re- 
turned from a successful business trip 
through Arizona, and will start soon on 





another trip north. H. W. Slaudt, his as- 
sociate, will soon go to Arizona with a line 
of silver different from that carried by Mr. 
Livermore, but manufactured by the same 
company. 

C. B. McNiff, of Brock & Co.’s sales 
force, while fishing on the shore of the 
Pacific south of Arch Beach, about 60 
miles from Los Angeles, had the rare ex- 
perience of seeing a school of six whales, 
one of them about 80 feet long, playing in 
the waier near the shore. They continued 
for some time spouting and sporting close 
to the rocks with which the shore is lined 
there. 

The jewelers are responding liberally to 
the appeal for funds with which to adver- 
tise in the east the fact that Secretary 
McAdoo has given assurance that travel 
to California will not be interfered with 
this Winter so that all who wish can come 
and be assured of getting home again 
promptly. The following are among those 
who have already subscribed at the solici- 
tation of L. S. Nordlinger and Clem S. 
Glass, who have had the matter in charge: 
The Parmelee-Dohrman Co., Carl Enten- 
mann Jewelry Co., Brock & Co., S. Nord- 
linger & Sons, G. D. Davidson Co., Oscar 
Gubin, Meyer & Talbott Co., Feagans & 
Co., E. Bastheim Co., Walton & Co., Jo- 
seph Rittigstein, S. Simmons, Southwest 
Turquoise Co., O. L. Wuerker, M. Katz- 
man & Co., E. Gerson, Donavan & Seamans 
Co., J. Abramson, Charles H. Clark, J. C. 
Fergusson, William M. Kinney, E. W. Rey- 
nolds Co. 








Pacifie Coast Notes. 





The Hartzler jewelry store and al] the 
other buildings occupied in the Bank block 
at Parma, Idaho, have been purchased by 
H. J. Sloan, proprietor of the City drug 
store. 

D. A. Strausbach has rented a storeroom 
in the Rehoffer building, Hanford, Cal., 
and will open a jewelry store in the near 
future. Mr. Strausbach is now in Los 
Angeles securing materials. 

Moses Davis, a young jeweler of Sac- 
ramento, died very sudden recently, from 
heart failure at his home on 8th St. Mr. 
Davis lacked but a few days of being 30 
years old and had lived all his life in 
Sacramento. He learned the jewelry busi- 
ness while working for his uncle, the late 
Elkan J. Coney. The deceased leaves a 
widow and three children. 

J. L. Scheu, a Susanville, Cal., jeweler, 
has decided to dispose of his jewelry stock 
and fixtures by a special sale. Mr. Scheu 
has made arrangements to engage in the 
ranching business in Yuba county within the 
next few weeks, and he says the receipts 
from this jewelry sale, as well as his per- 
sonal efforts on his ranch in the future 
will be expended in “producing food for 
our boys in France.” 

E. C. King, a jeweler of Truckee, form- 
erly in the same business in Exeter, Cal., 
died at his home from pneumonia and 
apoplexy recently. He had not been well 
for the past two years and left Exeter last 
Fall to engage in the jewelry business in 
the mountain town in the hope that his 
health would improve with the high alti- 
tude, but he seemed to get no better. Mr. 
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King came to Exeter in 1913 fro 

Cruz and engaged in the jewelry ‘bene 
in what was then the Citrus building He 
conducted this business until last Fall. He 
is survived by his widow. a 











TRADE CONDITIONS, 


Despite the fear that jewelers would be in 

of the first classes of business men to suffer ine 
sive losses on account of the war, the trade a ee 
to ‘be keeping up. Bracelet and wrist watches, 
according to several retailers, have been the b - 
feature of this past year’s business. Military 
watches and novelties for men serving with a 
colors are still in great demand, and as most f 
the stores, including department stores are well 
stocked up in these lines, a large volume of busi- 
ness is expected to continue through February 
San Francisco jewelers opened the year With the 
assumption that whatever business was lost owing 
to war conditions might, with hard work and care. 
ful planning, be made up for in other directions 
Now that the end of the first month of the year 
is at hand, they feel that the assumption with 
which they started out has been justified. While 
the total of January business has not broken any 
records, it has been large and gives promise of 
still better things to come. As a general rule, the 
dealers seem to have adopted selling rules that are 
bringing in a larger per cent. of profit and are 
reducing the amount of losses to a minimum. 





W. E. Brown has moved from 717 Mar- 
ket St. to the Jewelers’ building, 150 Post 
Of. 

Julius Wise, manufacturers’ agent, 704 
Market St., is in Los Angeles on a 10 
days’ trip. 

S. H. Friend left two weeks ago for New 
York City. He will return to San Fran- 
cisco the middle of the month. 

Walter Marble, a member of the San 
Francisco wholesale trade, has left for a 
trip through the southern part of the State. 

A. V. Davidson, manager of the local 
branch of the National Jewelers Board of 
Trade, with offices in the Jewelers build- 
ing, has returned from his eastern trip. 

J. Monasch is about to leave for his 
Spring trip through the northwest and 
east as far as Denver. He just returned 
from southern California. and reports a 
record rtip. 

A. G. Barnard, salesmanager, and H. 
Theodore Huggins, buyer for A. I. Hall 
& Son, are now on a trip east for the 
purpose of looking over jewelry lines 
throughout the eastern markets. They ex- 
pect to return to San Francisco about 
Feb. 25. 

Among recent San Francisco visitors 
were G. W. Hill, Lodi; C. J. Noack, Sac- 
ramento; W. E. Pell, Los Angeles; M. F. 
Noack, Santa Rosa, Cal.; E. Bastheim, of 
the E. Bastheim Co., Los Angeles, Cal.; 
H. L. Whited, Ashland, Ore.; A. G. Prou- 
ty, Napa; W. J. Browne, Chicago. 

Louis A. Giacobbi, diamond setter, Jewel- 
ers’ building, is moving this week to the 
top floor of the same building, where he 
is installing new fixtures and will have a 
Post St. frontage, with much better light 
than in the old place. E. A. Giacobbi 1s 
leaving soon for the east, to be gone about 


three weeks. 








Walter D. Hinson, McCrory, Ark., has 
moved to Newport. 
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POP dis Bredee  E OSE 
William R. Hamburg, one of the officers 
of Wright, Kay & Co., 207 Woodward Ave., 
is now on his annual vacation in the south. 
He expects to be gone over a month. 

Harry Raphael, formerly with the Ed- 
ward Jewelry Co. of 78 W. Madison St., 
Chicago, has accepted a sales position with 
the Standard Jewelry Co. of 89 Wood- 
ward Ave. . 

Harry Glick, trading as the Crown 
Jewelry Shop at 67 Woodward Ave., on 
May 15 will open a new store in the heart 
of the downtown district, which will be de- 
voted exclusively to diamonds and diamond 
jewelry. The firm at the same time will 
maintain its old location at 67-69 Wood- 
ward Ave. 

Henry Wykhuysen, the veteran jeweler 
of Holland, Mich., celebrated his 88th birth- 
day on Tuesday, Feb. 5. In October last 
he underwent a serious operation at the 
Holland, Mich. hospital, but due to his 
sturdy physique, he came through the ordeal 
very successfully and the wound was healed 
12 days after the operation. 

Retail jewelers in Windsor, Ont., across 
the river ‘from Detroit, whose places are 
heated by natural gas, are exempted from 
the Dominion order closing all retail stores 
and factories on Saturdays, Sundays and 
Mondays following, until March 25, ac- 
cording to the interpretation of a message 
received in Windsor Thursday afternoon, 
Jan. 7, from C. W. Peterson, deputy fuel 
controller. 

Retail jewelers of Detroit are making 
one grand scramble to secure the down- 
town leases on the saloons and cafes, in- 
cluding hotel bar spaces, which will be va- 
cated May 1, when the State-wide pro- 
hibition law goes into effect. Their efforts 
in a majority of cases have not been suc- 
cessful, as many of the saloonkeepers are 
planning upon holding their valuable leases, 
and operating a soft drink and restaurant 
business. 

The business of the late S. Maitland 
Cooley, who died recently, will be con- 
tinued by his son, Carleton M. Cooley, as- 
sisted by his mother and two sisters, who 
have assisted in the management of the 
store for some time past. Carleton M. 
Cooley passed the Michigan State Board 
of Optometry examination last Fall and will 
interest himself particularly in managing 
the optical end of his late father’s business. 

Harry Goldberg, trading as the “Wood- 
ward Jewelry Shop,” at 86 Woodward Ave., 
for the past three years, will remove further 
uptown, to a store in the Hotel Metropole 
building, on May 15, after alterations are 
completed. Mr. Goldberg obtained a 10 
years’ lease on his new location. Mr. Gold- 
berg’s new store will have an interior front 
like an arcade entrance. R. E. Hendley, 
the optician, who has been with Mr. Gold- 
berg for the last three years, will accom- 
pany him to the new location. 

Himelbrock Bros. & Co. have purchased 
from Col. Frank J. Hecker the Washington 
Arcade building, with 60-foot frontage on 
both Washington Blvd. and on Wood- 
ward Ave. They will remodel the building 
after the present leases expire and occupy 
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the entire building themselves. This means 
Charles W. Warren & Co. on the Washing- 
ton Blvd. side will have to seek new 
quarters. Frank Bros. & Co. will build 
on Himelbrock Bros. & Co.’s present site, 
next door to the J. L. Hudson department 
store. 

Detroit detectives are closely studying 
the details of the sensational robbery of 
the Heller-Rose Co. in Chicago recently, in 
the belief that it was committed by the same 
gang of thieves that perpetrated the rob- 
bery of the Ralph Dewey jewelry store at 
7 Adams Ave. East, when $50,000 worth of 
gems was stolen. Detectives Golden and 
Bandemar, as well as the other three teams 
of detectives working on the Dewey case, 
see a similarity between the two crimes and 
believe that in the Chicago case they may 
discover some clue lacking in the Detroit 
case. In the Chicago case, as in the De- 
troit case, an isolated and exclusive jewelry 
establishment was chosen as the scene of 
attack, and the method of the holdup and 
getaway was much the same as the Detroit 
crime. 

Another bold window-smashing job by a 
jewelry thief occurred last Sunday night, 
Feb. 3, when the Crown Jewelry Shop at 67 
Woodward Ave., was smashed _= and 
jewelry stolen. The theft occurred at 6.40 
o'clock Sunday evening. Fortunately, Pa- 
trolman Charles Cotton was in the vicinity 
and heard the crash. He proceeded imme- 
diately to the scene and saw a man running 
away from the Crown Jewelry Co.’s store, 
in the direction of Jefferson Ave. Pa- 
trolman Cotton overtook the thief and took 
him to police headquarters, where the latter 
gave the name of Charles Adams of 261 
Jefferson Ave. On Adams’ person were 
found three watches, worth about $12, 
which he had stolen from the window of 
the jewelry store. The plate-glass window 
which he smashed will cost the insurance 
company $150 to replace. When Adams was 
arraigned before Police Justice Heston he 
was convicted and sentenced to serve 90 
days in the Detroit House of Correction. 
This is the eighth window smashing of 
jewelry store windows in the last three 
months in Detroit. 





Omaha Notes. 





Clarence Bergman is making a business 
trip to Nebraska. 

Oscar Homan, secretary of the C. B. 
Brown Co., is at Des Moines, Ia., on a 
business trip. 

J. V. Barborka, Denison, Iowa, is moving 
to his new location in the ‘new storeroom 
opposite his old location. 

Among the out-of-town jewelers in 
Omaha last week were: Grover Spangler, 
Fremont; Otto Von der Crone, College 
View; C. A. Hackett, Bloomfield; Frank 
Comte, Springfield; Herman Heitzman, 
West Point, and Harry Dixon, North 
Platte. 

A. C. Stone was arrested last week by 
Detectives Cunningham and Kennelly and 
held for investigation in the Malashock 
diamond robbery. It is thought that Stone 
may know something of the whereabouts 
of the mysterious sixth man in the case. 
The police say Stone was wearing a $750 
diamond pin and a $250 ring and had more 
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than $100 in cash with him. The alleged 
robbers are now in county jail awaiting 
trial for the murder of Frank Rooney. 
Harry Williams, one of the alleged bandits 
charged with the murder of Frank Rooney, 
admitted he helped hold up and rob the 
Malashock jewelry store, which led to the 
fatal shooting, it is alleged by the police. 
“I helped do the job, but I didn’t do 
any of the shooting in the fight with the 
police. When I heard the police come I 
took part of the diamonds and crawled 
out onto the roof with them,” he said, ac- 
cording to the police report last week. 
Williams refused to say who his partners 
in the holdup were. 7 











Hugh Stoddard, a former employe of 
the Mever Jewelry Co., 1s now on the U- 
boat destroyer 238. 

Dean Feruax, Clifton, Kans., who has 
been in the jewelry business there for some 
time, is in “ansas City, where he is taking 
a course in optometry at the Needles’ In- 
stitute. 

Friends in the trade in Kansas City were 
grieved to learn that E. Freeman, a Paola, 
Kans., jeweler, is dead. Mr. Freeman had 
been in the jewelry business since 1880. 
He was also prominent in politics and was 
chairman of the Democtatic central com- 
mittee. 

Visitors among the trade the past week 
have included George Young, Moberly, 
Mo.; C. J. Madston, Arcadia, Kans.; P. D. 
Delameter, McAlester, Okla.; A. L. Peter- 
son, Topexa, Kans.; W. T. Peters, Eareka, 
IKans.; C. G. Tuttle, Erie, Kans.; Ned 
Hirst, Caney, Kans.: V. E. Huffton, Her- 
rington, Wars. 

A young woman was recently hired by 
the Meyer Jewelry Co., and in the week 
toliowmg stole two rhinestone rings, which 
she thouzhi were diamonds, a chain and 
some La Vallieres. These she gave to her 
accomplice, a man. Upon being accused 
of the theft, she confessed and divulged 
the whereabouts of the jewelry. She was 
arrested but paroled. 

A fire on February 3, which destroyed 
one of the city’s big office buildings, the 
Missouri building, burned out a number of 
men in the trade. The entire building was 
destroyed. The jewelers who suffered were 
J. P. Frech, watchmaker; H. L. Ford, 
watchmaker; George Kriecke, engraver; 
R. L. Warner, manufacturing jeweler, and 
Frank Missman, watchmaker and manu- 
facturing jeweler. All are greatly con- 
cerned as to how they will be able to re- 
place the machinery destroyed, owing, of 
course, to the scarcity. Mr. Warner stated 
that, in regard to customers’ goods, he was 
particularly lucky as he had a less amount 
the night before the fire than he had had 
since November. He had shipped out a 
great many jobs the morning of Feb. 2. 





It was reported from Los Angeles last 
week that Solomon’s Jewelry Co. had been 
attached on a claim for $500. It was 
learned also that the assets had been as- 
signed to a trustee for the benefit of 


‘creditors. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CriRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 





























Making Your Sales Force Your Biggest 
Business-Getting Asset 





Written Expressly for The Jewelers’ Circular. 
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HERE is nothing of such paramount 
importance to the successful manage- 
ment of any retail store as is an efficient 
salesforce, yet a great many retail mer- 
chants have failed to realize its importance, 
and, without doubt, the failure on the part 
of the retail merchant to appreciate the 
importance of an efficient salesforce has 
been the cause of more failures among re- 
tail stores than any other one thing. This 
statement is more far reaching than it may 
seem at first. An _ inefficient salesforce 
raises the cost of doing business, they do 
not attract nor hold trade, they are care- 
less and indifferent toward the best in- 
terests of the business, and prove an ex- 
pense rather than an investment, for your 
salesforce should prove an _ investment 
rather than a necessary expense. The im- 
portance of a thoroughly trained salesforce 
cannot be over estimated. A very small 
per cent, of the retail clerks are naturally 
efficient therefore it behooves the retail 
merchant to train his salesforce if he is to 
have clerks into whose hands he safely 
place his business. Every merchant owes 
it to himself, to his profession and to his 
clerks to thoroughly train them so they 
may become more efficient. 

The merchant first owes it to himself to 
train his salesforce because the clerks can 
either make or break his business, the ma- 
jority of all retail business is done through 
clerks and if the business is to hold its 
own and to make some progress the clerks 
must be efficient; they must be courteous 
and polite; accommodating and attentive. 
Next, the merchant owes it to his profes- 
sion to train his clerks to be more ef- 
ficient because every business man should 
be interested enough in his line of busi- 
ness that he will want to see it become a 
better line of business with a higher grade 
of men at the head of it, and in no better 
way can he aid to bring about this than by 
training his salesforce, for the clerks of 
today shall be the merchants of tomorrow. 

Then the merchant owes it to his clerks 
to train them to become better clerks, to 


be more efficient, for every business man 
should be interested in the progress and 
success of his employes, and there is no 
better way for him to aid, to show his in- 
terest in his employes, than by training 
them to become good salesmen, more 
valuable by becoming more efficient. 

But the question arises how are the mer- 
chants to go about training their salesforce 
to become more efficient, and it is for this 
reason that I write this article. In it I 
shall set forth methods which have been 
used and that have doubled and tripled the 
efficiency of the salesforce, that have taken 
the careless and indifferent and made them 
enthusiastic and ambitious and have been 
the direct cause of increasing the store’s 
sales better than 25 per cent. in one year. 

The first thing the merchant who wishes 
to increase the efficiency of his salesforce 
should do is to have printed or typewritten 
a little booklet setting forth certain specific 
duties of the salesforce. Each clerk should 
then have a copy. This booklet should 
contain the general rules which the mer- 
chant wishes his clerks to follow, such as 
how to properly greet the customer—how 
to make change—what is to be expected of 
them regarding their appearance—how the 
store is to be kept—the value of co-opera- 
tion between the employer and the em- 
ployes — courtesy — suggestions — making 
charges—representing the goods—and other 
set rules of the business. Then the mer- 
chant should see to it that these rules are 
enforced. When a new clerk is employed 
the merchant should take him to one side 
and give him one of these booklets and tell 
him to read it over carefully for his pro- 
gress with him will depend very largely 
upon his adherence to these rules. He, 
the new clerk, should also be informed 
that his, job will depend upon the manner 
in which he regards these rules. 

Following this the merchant should set 
aside at least one evening every two weeks 
upon which the clerks shall come back 
after closing hours for an informal meet- 
ing, a clerk’s meeting. At these meetings, 


business should be the issue, discussing 
what can be done to improve your business 
methods, increase sales, making the store 
appear better, etc. At these meetings the 
merchant should tell them of the things he 
wishes them to do and the things he wishes 
them not to do, he should also commend 
them for good work. Plan for every meet- 
ing well in advance, endeavor to make them 
interesting and instructive, never allow a 
meeting to drag; when it begins to lag dis- 
miss for the evening, for unless you make 
them so interesting that you hold the in- 
terest of the clerk and that he looks forward 
to them with anticipation, and brings forth 
from them their ideas and suggestions, the 
meeting fails in its object. Discuss dif- 
ferent subjects at these meetings, at one 
meeting take up the subject of salesman- 
ship, at another take up displays and their 
importance in the conduct of your business, 
at another, courtesy, buying, etc. Then at 
times take up different articles in stock; 
for instances, you might take up the dif- 
ferent make of watches, explaining the dif- 
ference in workmanship and price, if this 
would be impossible for you to do call in 
the representative of some watch concern. 
On another evening you might have a 
representative of the manufacturer whose 
make of graphophone you handle. Through 
this method the clerks become better ac- 
quainted with the articles they sell, they 
can intelligently and convincingly talk to 
the customer regarding these articles and 
will, without a doubt, close many a sale 
that would otherwise be lost. 

At the meetings where a stranger has 





-not been secured to talk to the clerks it is 


not necessary for the merchant to do all 
the talking, in fact, it is better for him to 
assign the subject for the evening and then 
arrange for one of the clerks to take charge 
of the meeting, letting the clerk gather the 
material, giving him all the help you can. 
The meeting should be conducted in such 
a manner as to bring out ideas and sug- 
gestions from all of them. The object of 
these meetings is to get the clerk. in 
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terested in the business, to make him feel 

that he is of some importance in the suc- 
cess of the business, that his ideas and 
suggestions are wanted, and when once 
you have your salesforce interested in your 
business, their enthusiasm aroused, you 
have something of untold value. 

One of the very best methods ever used 
is to arrange for a banquet some evening 
and have an out-of-town speaker for the 
occasion. The speaker should be one of 
much experience in his line. At such meet- 
ing a good time should be arranged for 
beside the speaking. Let it be a real get- 
together meeting. ane 

Another method of arousing the interest 
of your clerks in your business and in- 
creasing their efficiency is to arrange for 
friendly contests. For example, you may 
offer a prize to the clerk setting the high- 
est sale average for the month. Keep strict 
account of each clerk’s sales, also the num- 
ber of sales for the month. Then divide 
the total amount of sales by the total num- 
ber of sales and you get the average of 
each sale made, giving the clerk’s sale 
average. Supposing that clerk “A” sells 
$1,264.50 worth of goods during the month 
and the total number of sales was 204, then 
by dividing $1,264.50 by 204 you will find 
that clerk “A’s” sale average is practically 
$6.20. If this was the highest average set 
for the month then clerk “A” will win the 
prize. The following month all the clerks 
will endeavor to set a higher average in 
order to win. Each clerk will endeavor to 
make a better record than the other clerk, 
not merely to win the prize but he would 
want the honor of being the best salesman. 
To win the prize will not depend upon the 
number of customers the clerk waits upon 
but rather the quantity of goods sold each 
customer he waits upon. So it should be 
explained to them that it is not the num- 
ber of sales each clerk makes but the size 
of the sales. If he is to win he must sug- 
gest to his customer and use every means 
to sell them at least one more aarticle 
than they had any intention of buying in 
order to bring up his sale average. This 
contest will make the clerk show forth his 
ability as a salesman. This same plan may 
be used to push the sales of a certain de- 
partment. For instance, you may wish 
to enlarge your sale of records and you 
tell your clerks that for the month you 
will give to the clerk making the most 
sales from this department a prize. 

In these contests you should give the 
clerks the privilege of making sales in any 
method they choose, providing, of course, 
the methods used are legitimate. They 
should not cut prices nor misrepresent the 
goods, or do anything dishonorable. But 
should one clerk wish to canvass the town 
for sales, you will allow him the time. 
Another may wish to use direct advertise- 
ing, then you will pay the bill. Put it up 
to the clerks themselves to get the busi- 
ness; to think out their method. Let them 
know that you are back of them and will 
aid them in every way possible. Take 











your clerks on the inside of your business; 
let them know your expectations and am- 
bition for your business; let them know 
that they play an ‘important part in the 
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success of it. Keep their enthusiasm keyed 
up to a high pitch all the time by the use 
of contests. 

Encourage them to read the trade jour- 
nals and to make suggestions, and then 
pay them well. Instruct them in the fun- 
damentals of a successful business and 
bring them to a higher state of efficiency, 
and inspire them to higher and nobler 
ideas. Get the enthusiasm and the interest 
of your clerks and your battle is more than 
half won, for instead of working for the 
money in the pay envelope they will be 
working for the success of the business. 





Can the Afford It? 


ig is a lamentable fact that a great many 

dealers are extremely poor judges of 
human nature, and it is this failing that 
is often responsible for the limited success 
that has been theirs. How often do dealers 
underestimate the purchasing ability of 
their customers, or would-be customers? 
This tendency to ask a hundred different 
questions as to whether the customer ap- 
pears to be able to purchase a costly arti- 
cle often leads to the sale of a small 
trinket, or frequently to no sale at all. 
There are many dealers who pay little at- 
tention to the customer who wants to pur- 
chase an expensive article, unless the cus- 
tomer’s appearance justifies the dealer in 
assuming that he is able to afford such an 
expenditure. If a man claims to be inter- 
ested in an article costing $100, even 
though he does not appear to be a million- 
aire, he may still have that $100 right in 
his pocket and be ready to hand it over to 
the dealer who shows sufficient desire to 
make the sale. 

The question to be considered is not 
“Can the customer buy it?” but “Will he 
buy it?” It is not for the dealer to know 
how much the customer earns, how he 
lives, or what his tastes and habits are. 
The reasoning sometimes is like this—an 
article of luxury, the price is high, and 
therefore it will appeal only to the refined 
people. 

For the purpose of illustrating that such 
an analysis may be all wrong, the follow- 
ing example is given. 

The advertising manager of one of the 
largest stores in the country was of the 
opinion that to sell their encyclopedia they 
would have to appeal to the studious and 
refined classes through the “high class” 
papers. He did not think that the com- 
mon class could or would pay $80 for a 
great and massive dictionary and cyclo- 
pedia. Finally, however, he was persuaded 
to advertise in one of the papers reaching 
the common class, so called. The result 
was that this firm was flooded with or- 
ders for an article which was always sup- 
posed to be for a certain class only. 

There are any number of examples that 
might be drawn upon to prove that people 
usually can afford to purchase what they 
really want to have. We all know that 
shop girls who earn small wages often pur- 
chases shoes costing from $10 to $15 a 
pair, while many of the wealthy people 
hunt the $2.98 bargains. 

Why, then, should the jeweler’s psychol- 
ogy lead him to offer the cheapest trinkets 
to customers who might purchase the very 
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best article if offered? There are many 
instances where a good salesman would 
sell a $10 article instead of one of the $1 
variety. Purchases are determined by the 
degree of desire, not by the size of in- 
come. That is one of the cardinal facts to 
remember. The young man who is deter- 
mined to present a $150 diamond ring to 
his sweetheart will contrive to do so, even 
though he does earn only $15 per. Lux- 
uries are often sold to people who can not 
afford them, but they buy them anyway, 
and the dealer who sells the goods gets 
the profit. 

The business man. who forms the idea 
that he should not sell an expensive article 
to a certain person will merely send that 
customer..to a competitor. It is a fact, 
often to be deplored, but true nevertheless, 
that the craving for something one wants 
won’t offen listen to good judgment. Hu- 
man’ desires are seldom controlled by the 
purchasing ability of people. 





Nationally Advertised Lines 





| bal I were a jeweler I would watch the ad- 

vertisements in all the leading national 
monthlies and weeklies. Whenever a manu- 
facturer advertised a line that I carried in 
stock I would get it out, put it in a promi- 
nent place in the cases, make up a window 
display of it and advertise it in the local 
newspapers. 

It is surprising how many readers there 
are in every village and town, as well as 
along the rural routes among the farming 
communities, who get these national maga- 
zines regularly. The newsstand sales are 
not comparable to the regular subscribers’ 
purchasers. 

If 50 persons in a town read about a 
certain brand of silverware, let us say, in 
their favorite magazine, they are predis- 
posed to favor the advertiser. Is he not 
advertising in the customer’s favorite 
paper? If 50 persons are reached by the 
national advertising—just reached with the 
message of the advertiser—and are allowed 
to forget it, it is just possible that not one 
of them will become a purchaser. 

If 50 persons have been appealed to by 
the national advertiser in a strong enough 
manner to make potential purchasers out 
of them and the jeweler comes right after 
them with his campaign for business, there 
is going to be some business done. 

The very fact that a jeweler carries a 
line advertised by a large firm in the pros- 
pect’s favorite magazine predisposes her 
to purchase, not only the article adver- 
tised, but all articles from him. It adds to 
his prestige as a business man—in the eyes 
of each of these readers at any rate. 

If Mrs. Smith comes into Mr. Jeweler’s 
store some fine afternoon and says, “Show 
me some knives and forks,” and he brings 
out a pattern that has just been largely 
advertised in the national magazines and 
says, “Here’s the latest design, did you see 
them advertised in the magazines?” the sale 
is made right there. Mrs. Smith is sold 
before she comes into the store—provided 
she is handled right after she gets inside. 








The Wingard, Luhrsen Co., Red Lodge, 
Mont., is out of the jewelry business, 
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“Meet Friedberg and Wear Diamonds” 








That’s His Slogan and He’s Made Good 

















ETROIT never before witnessed with 

such unusual features the opening of a 
new jewelry store, and perhaps in the United 
States there have been few parallels to that 
which attended the opening of Morris 
Friedberg’s new building at 208-210 Gris- 
wold St. in November. The firm, which 
does an annual business of over half a mil- 
lion dollars, was described some time ago 
in System. 

It is estimated that between 10,000 and 
15,000 people visited the new building from 
9 o’clock in the morning until 9 o’clock in 
the evening on Thursday—the first opening 
day. Some estimated that the number 
reached 18,000. It was claimed that over 
14,000 chrysanthemums were given away 
before the supply gave out. An equal num- 
ber of potted ferns were also distributed 
as souvenirs to the ladies. The plants were 
enclosed in paper bags, bearing in large 
letters the slogan made famous. by 
advertising: “Meet Friedberg and Wear 
' Diamonds.” 

Women carrying away these souvenirs lit- 
erally dotted the down town streets all day 
Thursday. Cigars were given to the male 
visitors. 

High public officials, including Mayor 
Oscar B. Marx, a friend of Mr. Friedberg, 
were visitors at the new store. But the 
feature that pleased Mr. Friedberg most 
was the brotherly spirit exhibited by most 
of the local retail jewelers, who called at 
the store in person and wished him good 
luck and success. They also sent elaborate 
floral displays to show their friendship for 
the success of a fellow jeweler. 

Among the retailers who called in per- 
son to offer their kind expressions were 
Herman Rolsholven of F. Rolsholven & 
Co.; Sol E. Sallan; William G. Hamburg 
of Wright, Kay & Co.; representatives from 
Traub Bros. Co.; Jacob Segal of Jacob 
Segal & Co.; Joseph H. Ehrlich, and Allen 
B. Worcester. 

The floral displays were sent to Mr. 
Friedberg not only by Detroit jewelers and 
friends in other lines of trade, but also by 
many prominent out-of-town firms in the 
jewelry and watch industry. 

The Detroit Retail Credit Jewelers’ As- 
sociation sent a special floral piece, con- 
sisting of a giant basket of mammoth wine- 
colored chrysanthemums. 

The great crowds that attended the open- 
ing were more remarkable, in view of the 
fact that Thursday was ushered in with a 
tain and snow storm, which continued 
throughout the day. It was necessary to 
erect a temporary wooden railing in front 
of the display windows to keep the crowd 
back from crushing in the window glass. 
The.crowds were handled in orderly fash- 
ion, however, and no accident occurred. 
After an inspection of the new store, the 
public filed into the basement rooms for 
souvenirs. 

Mr. Friedberg, with his business partner, 


Louis Rosenthal, aided by a large sales 
staff, largely augmented for the new store, 
received the visiting throngs. I. Epstein, 
the new floor manager, for 14 years in the 
jewelry business, who has just joined the 
Friedberg sales force, aided Mr. Friedberg 
in handling the crowds. 

Mr. Friedberg’s little son, William Fried- 
berg, dressed in the blue uniform of an 
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of the largest sales days in j 

The new Friedberg building ha pica 
at a cost of $75,000, which, with the $50,000 
spent for interior furnishings and deters: 
tions and other needs, bring the total cost 
up to $125,000. The building is three Stories 
in height and is occupied solely by the 
Friedberg concern, which owns the build- 
ing and land outright. The front is of 
white tile and terra cotta finish, with a 
modern window display front. The new 
building faces the little park on Griswold 
St., formerly the site of the Michigan state 
capitol. 

The interior of the store is in mahogany 
finish, with the Adam period design pre- 
dominating throughout. The walls of the 
first floor are decorated with a highly artis- 
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THE NEW AND THE OLD—A STORY OF PROGRESS. 


orderly, with the inscription “Meet Fried- 
berg—Wear Diamonds” on his little cap, 
was the mascot for the occasion. 

An orchestra furnished music through- 
out the day, and added to the gayety and 
brightness of the occasion, which was made 
so interesting by the splendid display of 
flowers and the gaily dressed shopping 
crowds. The Friedberg office reported one 


tic border showing hand-painted cameos. 
Down the entire south of the building runs 
a long hallway, upon which open nine 
private credit rooms, where purchasers can 
transact their business with the firm, away 
from the sales room. These rooms, finished 
in mahogany, can also be used for the 
showing of diamonds. 

The floors are of an artistic inlaid tile 
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finish. The floor space is 32 by 100 feet, 
and as no show cases are located in the 
center of the store, a roomy and palatial 
effect is given the entire store. 

There are three large and modern wall 

| safes—one in the basement, a second on 
: the ground floor, and the third on the 
balcony of the first floor, where the exec- 
utive offices are located. . 
A new and costly electric sign, in the 
center of which is an electric clock which 
displays the time in large figures, that can 
be seen at a great distance, has been in- 
stalled on the roof of the new building. 

A force of six private detectives guarded 
the store during the two opening days. This 
was necessary, as in one case alone were 
displayed diamonds worth over $150,000. 

Mr. Friedberg, who is a most intensive 
and what some might term “sensational” 
advertiser, has been unusually successful. 





Commercial Comedy 





A RETAILER recently used the sub- 
joined humorous advertisement with 
much success. In a facetious manner the 
advisability of being correctly “jewelized” 
is well emphasized. 


a é6 a 99 
Are You “Jewelized ? 


E are all required to be nat- 
uralized, legalized and some- 











times mercerized — but everyone 
should be jewelized. Here is the 
“Smallest Formula’’ for persons 








over “40.” 


One Gold Wedding Ring 

One Diamond Engagement Ring 
One Watch 

One Watch Chain or Fob. 


IF “FEMININE”: 9) 


At least one bracelet 
If “Masculine”: 


One Lavaliere 
One breastpin 

At least one stick pin 
One set of cuff links 


One Ring 


Are you Properly Jewelized? If 
you find yourself ‘‘Underjewelized” 
come and see us. 





























“Leaks in His Earnings” was the title 
of a pamphlet distributed to wives by a 
manufacturer, the text of which was: 


1—Spends too much time at home. 
2—Eats too much. Loses energy. 
3—Does not use simple methods. 
4—Lacks ambition. Is self-satisfied. 
S—Does not cover territory. 
6—Does not make door-to-door canvass. 
7—Fails to study. 
8—Lacks interest in business. 

Does not read and use advertising. 
10—Does not use company’s methods. 











Three-Minute 
Selling ‘Talks 
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\Four Ways to Advertise Alarm Clocks 


AFTER an alarm clock has been pur- 
chased it will advertise itself for the 
rest of its days, but imasmuch.as alarm 
clocks form a part of the jewelers’ stock 
in trade it means thatthe gem dispenser 
must occasionally turn fliis stock over that 
he may keep the. supply.:up to date and 
profitable. Here are four simple methods 
which will help transform the morning 
greeters into welcome cash. 

Method No. 1: A window display suited 
for any show window, even the small nar- 
row window of the corner store jeweler. 
A row of specimen clocks are arranged 
with an enlarged picture for a. background. 
The picture can be easily secured from 
any photographer who will enlarge it to 
any size desired. The photo should depict 
the scene of a barnyard or any farm pic- 
ture wherein a rooster shows up promi- 
nently. This picture, plus the array of 
alarm clocks, will turn the trick if supple- 
mented with this placard worded in read- 
able letters: 


The Only Rival of the Rooster—and - 
Both Are Necessary 


Method No. 2: This idea can also be 
used for the window or anywhere inside 
of the store. Procure a daily calendar— 
one of the large affairs that has a sheet 
with large numerals for each day. With 
a sharp knife whittle away a round or 
square hole in the center of the fastened 
sheets which usually measure in thickness 
two or three inches. In this hole place an 
alarm clock and paste one single sheet 
over it. After this has been done break 
this single sheet open so that the appear- 
ance will give an alarm clock protruding 
through one of the dates. Call attention 
to the novelty with this sign: 


Let This Alarm Clock Break the Mornings 
For You! 

Method No. 3: Arrange several alarm 
clocks in any fashion suitable to the space 
and in the center of each clock paste a pic- 
ture of President Wilson, Mr. Hoover, 
Secretary McAdoo and other celebrities. 
Paste the pictures so they will not cover 
the entire face, but so that part of the 
clock hands and the numerals will appear. 
This sign will bring the smiles and further 
the sales: 


Be a Man of the Hour—These Clocks 
Will Help You 


Method No. 4: Divide the showcase in 
two parts. On one side place articles such 
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as an overdraft notice from a bank; over- 
due bills, so marked; unmailed letters and 
similar things. On the opposite side place 
signs or documents to indicate bonuses, 
raises, contracts and like things. The ex- 
hibit is arranged so that one division rep- 
resents “Things Forgotten” and the other 
“Things Remembered.” Directly in the 
center on a neat pedestal have one alarm 
clock placed. Sticking from the bell on 
top appears this small, but powerful, sign: 
The Dividing Line 
* a * 

Selling Engagement Rings 
6¢f— BELIEVE I have the record in this 

town for disposing of engagement 
rings,’ said the aggressive proprietor of a 
popular jewel establishment. “And I ac- 
count for it in several ways. To begin 


' with I systematically and conscientiously 


followed up all engagement announcements 
with a form letter and then a circular. 
This brought me considerable trade which 
in turn led to more. 

“The buying of engagement rings with 
young men is a serious proposition and one 
in which they sometimes feel rather em- 
barrassed. Therefore I tried to do all I 
could to relieve their embarrassment. I 
always took the prospective purchaser into 
a private room and had my clerk bring 
the specimen rings in. to him while he and 
I alone confidentially made the bargain. 
In this way no passerby or customer could 
overhear the price he paid for it or on 
what terms. I found this plan a big fac- 
tor in helping my sales along that particu- 
lar line and one that each young man 
certainly appreciated, and you know things 
of appreciation travel fast. Then here is 
the advance letter I mail out.” The com- 
munication, complete, follows herewith: 


Mr. Charles B. Single, 

12 Love Lane. | 
Dear Sir: There is one thing in this world 
we all do some time or other and that ts 
to “get engaged.” Like millions of others 
you have “gone and done it.” 

Congratulations! May your future be 
attended unth health, happiness and wis- 
dom. 

One of the first things accountable for the 
success and contentment of betrothed 
couples 1s a proper and appropriate ring 
to tie the happy event. 

This 1s usually a rather perplexing prob- 
lem for a young man to meet—as a rule he 
doesn’t know just how to go about it. 

If you will call me up and make an ap- 
pointment or drop in to see me I will offer 
you my service in the selection and method 
of choosing the right kind of a ring. I 
have a private little room for this purpose 
wherein all conversation is entirely conf- 
dential. 

My large display and service awaits your 
inspection. 











A real estate transaction was consum- 
mated recently when W. E. Stofflet, a 
jeweler at Shamokin, Pa., purchased from 
George F. Miller, the residence located at 
the southeast corner of Elm and Grant Sts. 
The new owner plans to make a number of 
improvements and will occupy it as a 
residence. 
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Silas says: “First day of Lent—and a world of mothers praying for the resurrection of Peace.” 
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The Success of a Store Is Something 
Like the Success of a Voyage 


It depends a good deal on what is carried. In the ship 
it’s called “cargo”; in the store it’s called “stock.” 
Don’t load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser. Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The proftts satisfy you. 


“A Quarter of a Century ”’ 








The Wadsworth Watch Case Co. 


Factory : Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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An Irishman’s Essay on Clocks 
and Watches 

















T was not one of those watches that 
strike, but it struck. It knocked off 
work at 7:30 p. M. on Thursday, and de- 
clined to resume. There was no use ar- 
guing with it, so on the following day I 
took it down to one of those glittering em- 
poriums where they attend to such things. 
The young man behind the counter 
screwed a portion of a field glass into one 
eye and peered into its interior. He looked 
very grave as he broke the news to me. 
“It wants cleaning,” he said; “it wants 


cleaning very badly indeed.” “Is that all?” 
I said. “I was afraid it had been fractured 
somewhere.” 


“Watches,” he declared, “should never 
be kept in pockets unless the pockets are 
kept clean.” 

I pointed out that the watch in question 
was a wristlet one. “Of course,” he said, 
“but I was alluding to the other class.” 
“What has that got to do with it?” I 
asked. “It just shows you how easily 
watches get dirty,” said he, calmly. 

Somehow our dialogue was not calcu- 
lated to inspire confidence in his skill as a 
watch surgeon. But when I asked him 
if he was the man who operated he replied 
in the negative, and I was reassured. “We 
will have it for you in three weeks,” he 
added. “I suppose I will not notice the 
time,” I remarked, “but three weeks does 
seem rather long, doesn’t it?” He ex- 
plained that the list of patients in waiting 
was abnormal, and that they took them in 
their turn. My watch, I gathered, was 
somewhere about 5,999 in the queue. I 
asked him could he explain this terrible 
casualty list, but he could not. I don’t 
think he had much imagination. Person- 
ally, I think the strenuous times in which 
we live have proved too much for any 
mechanism that is any way delicate, and 
that is why every second watch has de- 
cided to become a stopwatch for a while. 

Of course, when I had left the shop, he 
may have handed the watch over to an 
accomplice with the instructions, “Hi, 
Paddy, just blow that speck of dust off 
the flywheel, will you, and mark the ticker 
not to be returned until this day three 
weeks. It’s a four bob job, and we must 
make them think they are getting value 
for their money.” I say he may have done 
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that, but he looked honest. I suppose you 
have to be ’vetted for honesty before they 
give you a job in one of those places where 
wealth lies around loose. But I traveled 
over to Glasgow once with a jeweler who 
was going to be married, and in the nat- 
ural exuberance of his feelings he confided 
to me that the average profit in the jew- 
elry business was 200 per cent. And he 
was an honorable man. 

Apropos of the Dublin jeweler’s remarks 
about the risks watches run, it seems to me 
that the timepiece physicians are just as 
big faddists as the other sort. They tell 
you it is bad to leave a watch on the 
dressing table at night, and that it should 
be tucked into a little cot of its very own. 
They also implore you to wind it at the 
very same time every day if you value its 
health. Like the other doctors, they differ 
on some points. One man maintains that 
bedtime is the best time to wind the time- 
piece, and another is equally positive that 
it should never be wound save in the 
morning. If all their rules with regard to 
watches and clocks were observed, say the 
timepiece physicians, there would be no 
such thing as a clock striking two, while 
the hands pointed to 11:30 and the correct 
time was a quarter to 8. 

The perfect alarm clock has not been in- 
vented as yet. Most of the alarm clocks 
to which I have been introduced in my 
time were remarkable for the ease with 
which they awakened everybody but the 
man who wanted to be called. An alarm 
that calls the wrong man is as bad as the 
Great Western Railway guard. “I am go- 
ing to have a sleep,” said the passenger. 
“Be sure you put me out a Crewe. I may 
be a bit drowsy and stupid because I have 
been working overtime planning how to 
win the war, but take no denials. Just put 
me out.” When he woke up, the train 
was entering Milford Haven. He sought 
the guard with fury in his eye, and the 
guard nearly fainted. “Who,” he stam- 
mered, “who was the gent I put out at 
Crewe?” 

I saw particulars of a unique alarm clock 
the other day. It is intended for deaf peo- 
ple! To explain it lucidly without a dia- 
gram would be difficult, and I will merely 
state that it rouses the sleeper by shaking 


the bed. The mechanism is so simple that 
when you see it you wonder why nobody 
thought of it before. But—tell it not in 
Gath—it is the invention of a German 
clockmaker, and the timepiece used is one 
of the ordinary Black Forest clocks! We 
must not be too severe on the poor man, 
however; he can’t help being a German. 
I am sure that if he would only start now 
and make a clock which would tell the 
Kaiser that his time is up, all would be 
forgiven by the great British public. He 
has a chance to redeem himself.—J. A. P. 
in Dublin Evening Telegraph. 





On the Time of Fall of a Stone to the 
Center of the Earth 





TBs problem exercised the minds of 

geometers of the 17th century, e. g., 
Mersenne estimated the time of fall to the 
earth’s center at six hours; Gassendi, 20 
minutes. The latter value is the more ac- 
curate. If the earth’s density is assumed to 
be throughout of its average value 5.53, 
then the time of fall works out at 1,234 sec- 
onds. In the present note the author in- 
vestigates the problem, taking into account 
the variation of density with depth. He 
adopts the expression for the density varia- 
tion of p= 10 (1—0.767r°/R’), where r is 
the distance to the earth’s center, and R is 
the distance to the surface. This function 
is derived from the ratio of the principal 
moments of inertia of the globe afforded by 
the precession of the equinoxes, and gives 
results in accord with experiments upon the 
intensity of gravity in mine shafts. [See 
Abs. 596 (1917).] With these assumptions 
the duration of fall is found to be 19 min- 
utes 15 seconds. The error is thus only 79 
seconds, when the density is assumed to be 
constant throughout.—Note in Science Ab- 
stracts on an article by M. Sauger in 
Comptes Rendus. 





Etching Brasses and Bronzes 





A FEW drops of a strong solution of hy- 

drogen peroxide are added to a very 
dilute solution of chromic acid. The speci- 
men is immersed and kept moving in the so- 
lution for a few seconds; it is then removed 
and washed immediately in running water. 
The reagent is equally satisfactory for all 
brasses and bronzes, giving much better re- 
sults than chromic acid alone.—Scientific 
American. 


Knowles & Haney, Bismarck, N.. D., 
have been succeeded by F. A. Knowles. 
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BRACELET LINKS 












We offer to the jewelry trade our one piece bracelet links 
made up in platinum, 18 Kt. and 14 Kt. green gold, or in other 
grades and colors of gold. 

Also in gold base with Platinum tops, as well as in other 
arrangements. 

We especially call attention to the fact that our all platinum 
and gold links are made in one piece (not soldered) and con- 
sequently are very strong. 

rices and copper samples will be furnished on request. 


Send for catalogue 


American Platinum Works 
225 to 231 New Jersey R. R. Avenue, Newark, New Jersey 























———— New York Office: Charles Engelhard, 30 Church Street 




















HINTS FROM HERPERS 





THE ABOVE DEsIGN PRODUCED With 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS. 
SETTING MAKERS 


18 CRAWFORD ST. NEWARK, W. J. 











EA CCUR ACY, 


, GEORGE M. BAKER 


% GOLD, SILVER AND PLATINUM REFINERS > 
91 Page St., Providence, R. I. [x 


%, Our Modern Methods A 
Nour Greatest & 


Results & 
30 Years’ 


Vary 






















“LL. &S. GOLD ALLOYS” 


Yellow, red, green and white 


Alloys 


Platinum, Gold and Silver Solders 














L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. 
i | 























If you want A Good Mainspring 
why not use The Best 


Black Shield Mainsprings 








SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ AND 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 











Gold, Platinum and Silver 
Bought, Refined and Sold 


A.ROBINSON & SON 


149 Canal St., New York 
Shipments of Scrap and Sweepings Invited 


Your goods held intact, and returned at our expense 
if remittance is unsatisfactory. 






CASH 
PAID FOR 
OLD GOLD 
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and the Swiss Watch Trade 





Germany 
» London Watchmaker, Jeweler, Silver- 
a - smith and Optician.) 
(Continued from issue of Jan. 30.) 


4 . 
Swiss Proposition 


HE conference of those interested in 

T the exports of watches in Germany, 

summoned -at Bienne on Oct. 30 by the 

Swiss Chamber ot Horology, submitted to 

the German clients the following counter- 

proposition : 

“Obligation of a monthly delivery to the 
amount of a million of francs; distribution 
of this sum on gold, silver, and metal 
watches, on the basis of the perimée (fallen 
into disuse) commercial agreement, the 
number individual manufacturers will sup- 
ply will be determined by the Swiss Govern- 
ment, and not by the purchaser ; immediate 
payment in cash of 75 per cent.; for the 
rest, 25 per cent. may be held over until 
Oct. 31, 1919, a supplementary deposit of 
25 per cent. to be made for other eventual 
fluctuations of the currency; payment of an 
interest of 6 per cent. In other words, this 
means to say: The manufacturer (let it 
be said entre nous, after having increased 
his prices 20 per cent.) will submit his goods 
to us against ready-money payment of the 
entire price; he will not allow a hold-over 
until Oct. 31, 1919, and with an interest of 
6 per cent., except for the payment of the 
special increase; in the case where we de- 
posit for this increase by right of guarantee 
against every ulterior fall of the currency, 
still the 25 per cent. of the total sum—that 
is to say, the double of the sum for which 
we are granted at a specified future date. 
At a general meeting of the Committee of 
the Commission of the German Association 
of Commerce of Horology, which took 
place at Berlin on Nov. 8, a reply by tele- 
gram stated that these propositions were 
‘unacceptable. We should not have been 
surprised had less courteous words been 
applied, and we attribute it to the usual 
German bonhomie that this proposition has 
not been characterized as, in our opinion, it 
deserved. 

A Great Divergence 

“For the moment, the propositions of the 
two parties are still very far apart. The 
future will tell us, however, whether there 
are means of arriving at an amicable under- 
standing. But the Swiss manufacturers 
should instil into their minds the principle 
that to have nothing advantageous to offer 
an agreement must, honestly speaking, give 
offense to the adverse party. 

“Still, some words on the subject of the 
assertion of some Swiss manufacturers that 
imports are hindered solely by the refusal 
of the authorization of imports by the Ger- 
man authority. The assertion will be con- 
firmed by the circumstances that the au- 
thorizations of imports would have been 
refused, in spite of the authorization of ex- 
ports given by the Swiss authority, and not- 
withstanding that the respective manufac- 
turers have signed the Cheque of Guarante 
demanded. The signing of a Cheque of 
Guarantee only concerns the ‘first com- 
mercial agreement,’ which terminated July 
31 last. In terms of this agreement, 
@ quota was allowed for each pur- 
chaser, after exhaustion of which he was 
excluded from any ulterior supply, with 
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the object of assuring their portion to the 
other purchasers. It goes without saying 
that it is inevitable, as long as a limitation 
of imports exists, that certain individual 
purchasers endeavor to exceed their share, 
and that, for this reason itself, the author- 
izations of imports for these goods have 
been refused by the German authority. 

“We believe we have given to our col- 
leagues as well as to the Swiss manufactur- 
ers of horology an explanation conformable 
with the facts, and whose verification 
should also be approved by the opposite 
party. It is true that as long as the pour- 
parlers are not definitely discontinued, one 
may still hope that an understanding will 
be arrived at.” 

But our readers will have doubtlessly 
recognized, in the preceding explanation, 
that there appears little promise of our 
desire being realized. 


The Swiss Reply 

To the foregoing “La Fédération Hor- 
logéere” replies as follow: 

“We do not see any purpose will be 
served in entering into a controversial dis- 
cussion with the two German papers. It 
would only further. involve us. 

“They will allow us, however, to mention 
that those who reproach the Swiss of lack- 
ing commercial spirit should endeavor to 
discuss the question dispassionately, with- 
out introducing passion or party spirit, al- 
though it is purely a commercial affair, and 
nothing else. It is proposed that our va- 
right. 

“We must correct an error of the two 
Germany not to pay Switzerland the amount 
of purchases of horology effected before the 
end of hostilities. It is then certainly a 
credit they require of them; that this credit 
be solicited by the clients of the ‘Deutscher 
Uhrenhandelsverband, or the German 
Government; that it be or not accompanied 
with guarantees; that does not alter the 
thing in itself. 

“This principle explained, as it constitutes 
a commercial transaction, we must admit 
the right of our manufacturers to discuss 
the propositions which are submitted to 
them, and to formulate others. They have 
done nothing else except to use this absolute 
right. We must correct an error of the two 
German papers; the Swiss counter-proposi- 
tions allow cash payment of 75 per cent. of 
the amount of invoices, and deposit of the 
payment, with an additional 25 per cent. of 
this ‘payment,’ and not of the total amount 
as they indicate. 


“No one among us has a thought of in- 
sulting Germany. Besides, we can hardly 
understand why the proposition made con- 
stitutes an offense when it concerns horol- 
ogy whereas it has been perfectly admitted 
with little exception, for other industries. 
And we understand still less, we confess, 
that the same people who feel offended 
when asked a payment of 75 per cent., do 
not think they offend their interlocutors in 
claiming a credit of 80 per cent. from them. 
The simple comparison of these facts proves 
that it would be preferable to abstain from 
such arguments. Our manufacturers in- 
dividually have obeyed without doubt va- 
rious moving powers; it is their personal 
affair, and nothing to do with anyone else. 
No one is authorized, on the other hand, to 
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accuse. the Bienne assembly, the Swiss 
Chamber of Horology, or its President, 
past or present, and the Swiss Syndicate 


‘of Manufacturers of Gold Watches, of un- 


friendly sentiments with regard to Germany. 
The insinuations cast at these two institu- 
tions are gratuitous, and appear rather to 
have the intention of causing a division be- 
tween the Swiss interested. We are per- 
suaded that this endeavor will meet with 
complete failure, and that our manufac- 
turers and exporters will know how to re- 
main united and maintain their entire con- 
fidence in the organs whose object it is to 
defend their interests. As we shall continue, 
on the other hand, to bring to our pour- 
parlers with Germany all the good-will and 
requisite objectivity, it appears to us im- 
possible, unless we have proof of the Ger- 
man side of the same sentiments, that we 
shall conclude by discovering peaceable 
ground.” 





Amount of Work That Should Be 
Done by a Watchmaker 





A JEWELER asks this question: 

Will you please be so kind as to in- 
form me how much work a watchmaker or 
jeweler should turn out in a week, working 
nine hours each day? 

If he ts an optician and does both jewelry 
and watch work, what amount should a 
first-class man do. 

An experienced watchmaker answers the 
question as follows: 

“A conscientious workman can produce 
or repair three watches in nine hours. Sup- 
posing the average repair charge of each 
watch is $3; then he would be able to pro- 
duce $9 worth of work a day, or $54 per 
week. Of course, if there are a few main- 
springs during the week to be put in, a 
much greater difference in the weekly out- 
put will be noted. Assuming at least one 
mainspring a day at $1.50 per spring, then 
in one week there would be an additional 
sum of $9, making the watchmaker’s output 
$63 per week. This must not be taken that 
such a result is fixed, for some weeks there 
may be a gain on this estimate and others 
a loss. Taken as an average, however, the 
above estimates will] be close. 

“If a watchmaker is also an optician and 
a jeweler, and is supposed to do all the 
work that is taken in, we have to split up 
the time proportionately among the three 
arts to enable us to get an appproximately 
required estimate. Assuming that the watch- 
maker devotes three hours to watchwork 
and three to jewelry, leaving three to op- 
tometry, the results may be obtained as 
follows: The three hours for watchwork 
will net $3, the three hours for jewelry 
about $6, and the three hours for optom- 
etry about $20. These estimates are given 
on the basis that the work is ready to hand 
as soon as each repair is finished and put 
away. The optical estimate includes the 
average charge to a customer who is ex- 
amined and supplied with eye-glasses. Thus 
the latter class of workman can produce 
$29 daily, or $174 per week. Of course, this 
would keep a man working at full speed.— 
r. 83. P. 

The opinion of other jewelers regarding 
this question is respectfully requested. 
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right for a radium-lighted watch to be a success. 
is behind us. Let us back you with it. “How’ to test a 
L M a] Radium Dial’ has just been published. Write for a copy. Poorly Illuminated Dial 


RADIUM LUMINOUS {3X3 FIFTY-FIVE LIBERTY STREET. 
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POOR ILLUMINATION IS 
WORSE THAN NONE 


[his is why Radium Luminous Material is used on two-thirds 
of the watches made today; this is why it will 
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The Large Corps of Skilled Engravers Has Made This House Famous All Over America 


The small dealer has the same price advantage as the large. 


The Prentice Engraving Co., 212 N. 13th St.. Philadelphia, Pa. 








ENGR AVE'WORK “a Manipulation of Steel in Watch Wort 
TRADE PLATE _ By JOHN J. BOWMAN oe 


The remarkably speedy service bridges great distances. Reduced Price, 50 Cents, Postpaid 
Send for latest styles and prices Weddings and Cards. Jewelers’ Circular Publishing Co. ll Jehn Street, New York 
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Established i862 


JOHN AUSTIN & SON 


Gold and Silver 


Refiners, Assayers and Smelters 
74-76 CLIFFORD STREET PROVIDENCE, R. I. 








DENVER CLAY 
GRAPBITE 


sewer  CRUCIBLES 


For Jewelers and Refiners. Melting Fluxes 


J. & H. BERGE sew vor arr 











St. Louis Watchmaking Schoo! 
Established Thirty Years 
If you really know how thoroughly we prepare 








you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 











Lecomsoneti 
And Owners af Former Mede! 


Attention, Jewelers Howard Watches 


For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


E. HOWARD CLOCK COMPANY crichco SS’ catia te 


This Ils Our Diamond Anniversary 












learn the practical work as must be done in a 
first class Jewelry Store. 
Write for our Catalog at once, 
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= 25 Years’ Practice Notice: No Free Offers 
= Reasonable Charges for Reliable Services 


i. , BELT Opposite U. S. Pat. Office 





= Warder Bldg. Washington, D. C. 
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Price, $5.00; Express Patd 


Trade-Marks of the Jewelry and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John St., New York 
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16 John St., New York 


I. Wo I i Ss t © i ia Cc O e bead Inc. 16 New York Spanien. Cawventt N. J. 
Shipments ofGod.siver SWEEP SMELTERS & REFINERS *~‘écten ana Waste =” 


and Platinum solicited. pRroMPT RETURNS MADE for SWEEPS and ALL KINDS OF WASTE CONTAINING PRECIOUS METALS 














ESTABLISHED 16668. GOLD AND SILVER REFINERS 


a LELONG & BRO. ASSAYERS and SWEEP SMELTERS 


Prompt attention given to SMELTING 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK,N.J. = Gold 


and Silver Bullion FOR THE TRADE 
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Contained a List of the Latest 

o Se ated by the United States 

a Great Britain. The United States 

That Have Expired and the 
Registered Trade- Marks. } 














UNITED STATES PATENTS. 





issue of Jan. 22, 1918. 


1,254,119. NUT CRACKER. Zear J. CHAMBERLAIN 
and Frank Low, St. Louis, Mo. Filed Sept. 
18, 1915. Serial 51,381. 

A nut cracker comprising a U-shaped jaw-receiv- 
ing member, having a rearwardly extending handle, 
a reinforcing filler in said jaw- receiving member, 
a compensating jaw mounted on the jaw-receiving 





member, a sliding jaw mounted on the jaw-receiv- 

ing member, an operating handle pivoted to the 

rearwardly extending handle, and a link pivoted 
at one end to the sliding jaw and at its other 
end to the said handle. 

1,254,212. ALARM CLOCK. Frepericx S. DEn- 
ison, Minneapolis, Minn., assignor to Minneap- 
olis Heat Regulator Co., Minneapolis, Minn. 
Filed Dec. 17, 1915. Serial 67,385. 

An alarm clock comprising a time mechanism, 
an alarm attachment including a gear driven from 
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said time mechanism, a pin mounted therein, 
flanges disposed upon opposite sides of said gear 
and having notches therein, and cam surfaces to 
receive said pin at predetermined intervals, and 
means becoming operative when said pin enters 


either of said notches to releaSe said alarm 
attachment. 
1,254,307. CIGARETTE OR CIGAR HOLDER. 


Nisman M. Boyayran, New York. Filed Feb, 

19, 1917. Serial 149,506. 
A holder of the class described comprising a 
tubular body, an internal flange in the body at a 
Point intermediate its ends, and another internal 





flange at one end of the body and co-operating 
with the first-mentioned flange to form a nicotin- 
receiving chamber with central holes at both ends, 
the portion of the body opposite the end having the 
flange being shaped into jaws for gripping 
the article to be smoked, there being spaces be- 
tween adjacent side edges of the jaws. 
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Wisconsin Jewelers Open Thirteenth 
Annual Convention 





(Continued from page 70.) 








2.00 rp. M. Address: “Commercial Credit and the 
War,” by Prof. W. A. Scott, Uni- 
versity of Wisconsin. 

3.00 p.m. Address: “Co-operation,” by Col. John 
L. Shepherd, New York city. 

4.00 p.m. Report of delegates to the 1917 con- 
vention of the American National Re- 
tail Jewelers’ Association, by Gustave 
Keller. 

4.30 p.M. Discussion by all members present. 

5.45p.mM. Adjournment. 

7.30 p.M. Address: “The War Tax on Jewelry 
as It Applies to Retailers,” by Hon. 
Burt Williams, collector of internal 
revenue, Madison. 

8.15 P.M. Discussion of.the War Tax on Jewelry 
by members present. Mr, Williams 
has kindly offered to answer all ques- 
tions put to him. 

9.00 rp. M. Question Box. General discussion, led 
by L. L. Littlefield, Delavan. (Also 
Tuesday a. M.) 

9.30 p.M. Lunch, cigars, etc. 

All questions in the box not taken up 
during this session will be discussed 
on Tuesday morning. 

Tuesday, Feb. 12, 1918. 

9.00 a.m. Annual meeting of the policyholders of 
the Jewelers’ Mutual Limited Fire 
Insurance Co. 

Address of President W. H. Upmeyer. 

Annual report of secretary. 

Annual report of treasurer. 

Report of auditing committee. 

Discussions for the good of the Fire 
Insurance Co. 

Voting on proposed amendments to by- 
laws. 

Election of three directors of Fire In- 
surance Co. 

Adjournment. 

10.30 a.m. Question Box. All questions left over 
from Monday evening will be taken 
up at this time. , 

12,00 M. Adjournment for lunch. 

12.00 m. The directors of the Jewelers’ Mutual 
Limited Fire Insurance Co. will meet 
at 12.00 in the committee room for 
the purpose of electing officers. 

1.30 p.m. Announcements by secretary. 

2.00 ep. mM. Address: ‘“‘Salesmanship,” by Prof. 
S. W. Gilman, University of Wis- 
consin. 

3.00 p.m. ‘‘What the National Association Is Do- 
ing,’ by A, W. Anderson, secretary. 

3.30 p. Ms. Report of resolutions committee. 

er of auditing committee, Wis. R. 

Election of officers. 

Election of delegates to next national 
convention. 

Selection of 1919 convention city. 

Unfinished business. 

Adjournment. 

7.30 A.M. Annual report, Park hotel. 


Everybody join in singing the “Star 
Spangled Banner.” 
Other musical features are arranged by 
Madison jewelers. 
Something new in banquet stunts, also 
arranged by Madison jewelers. 
Introduction of the toastmaster, Gus- 
tave Keller, by President Chapman. 
The toastmaster takes charge of affairs. 
No long speeches are scheduled, but 
every speaker will make you glad you 
came. 
Probable speakers: 
Ex-President Hiram J. Smith. 
Col. John L. Shepherd. 
Hon. Burt Williams. 
Prof. W. A. Scott. 
Prof. S. W. Gilman. 








A window in the jewelry store of Baber 
& Rankin, Peru, Ind., was smashed re- 
cently and cameo rings and other jewelry 
stolen. 
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Platinum in Spain 





A MEMOIR published by the Spanish 

Geological Survey gives some details 
of the platiniferous deposits of the Serania 
de Ronda. The region of Southern Spain, 
situated between Malaga and Gibraltar, is 
of very complex structure. It has formed 
in recent years the object of investigations 
by mining engineers commissioned by the 
Spanish Government. 

Samples were taken of river sand and 
the gravel from a river the bed of which is 
dunite, and others from rivers in which 
dunite was absent. In the first case, the 
presence of platinum was revealed, but not 
in the second. On washing considerable 
quantities of sand and gravel, small, lucent 
grains of platiniferous ore were discovered, 
the platinum content of which varied from 
78 to 82 per cent. of pure ore. In some 
zones the ore contained from 2 to 3 grams 
of platinum per cubic meter of substance 
examined, while in others the yield was as 
low as 0.25 to 2 grams per cubic meter. 

From the economical point of view, the 
nature of the platiniferous sand or gravel is 
considered excellent, as it does not contain 
clay. The first river to be investigated sys- 
tematically between February and June, 
1916, was the Rio Verde over a stretch of 
3% kilometers. The platinum contained in 
this area gradually increased from 8 to 20 
centigrams per cubic meter from the point . 
at which prospecting was begun to the 
finishing point—A McMItLan in the Jour- 
nal of Industrial and Engineering Chem- 
istry. 


DEATH OF ANDREW ALICH 








Veteran Cincinnati Jeweler Dies After an IIl- 


ness of Three Months 


CincinnatTl, O., Feb. 11.—The passing of 
Andrew Alich, 70 years old, of 930 W. Lib- 
erty St., was mourned by the retail jewelers 
last week. A large number attended the 
funeral, which was held from St. Henry’s 
Church at 8:30 a. mM. Monday, Feb. 4. 

He had been in the jewelry business since 
1872, and located the entire time in Cin- 
cinnati. For 40 years he had been in the 
same location on W. Liberty St., where he 
made his home. A widow, two sons and 
three daughters survive him. An illness of 
three months duration caused his confine- 
ment during that period at the Betts St. 
hospital, where he died. 

The business will be continued by his 
sons. 








Thomas LeGrys, one of the oldest and 
most highly esteemed residents of Cam- 
bridge, N. Y., and up to a few years ago 
active in business, died recently at the home 
of his son, Fred G. LeGrys. He was born 
in England Feb. 28, 1828. He came to the 
United States in his youth and located in 
Cambridge 70 years ago, entering the em- 
ploy of Stewart, Stevens & Dewey, a firm 
of jewelers. Afterward he and L. P. Worth 
formed a partnership and bought out the 
older firm. They continued in business 
until their store was destroyed by fire, after 
which Mr. LeGrys erected a new building 
and entered a partnership with his son, 
Fred G. LeGrys, continuing until 10 years 
ago. when he retired. 
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At the annual meeting of the board of 
directors of the Kuesel Bros. Co., the fol- 
lowing officers were elected: President, 
Louis A. Kuesel; vice-president, Arthur 
Kuesel; secretary and treasurer, A. C. 
Kuesel. 

P. J. Fleek, retail jeweler, Brodhead, 
Wis., has moved from the Shorb Hotel 
building to new quarters fitted up expressly 
for his use in the Bank of Brodhead build- 
ing, giving him one of the handsomest 
stores, with unusually high class environ- 
ment, in any of the smaller cities of the 
State. 

Among the visitors recorded at manufac- 
turing and wholesale jewelry houses in 
Milwaukee during the past week were: H. 
J. Lohmiller, Escanaba, Mich.; Clayton C. 
Graef, Sturgeon Bay; Harry Schneider, of 
Schneider Bros., Burlington; B. Panik, 
Cudahay, and Robert Nicoll, of Gottfred- 
son & Nicoll, Kenosha. 

The Gamm Jewelry Co., 9 W. Main St., 
Madison, Wis., has on exhibition an un- 
usually interesting display of precious and 
semi-precious stones, both in the rough and 
finished, and in various stages of polishing. 
A feature of the exhibit is a ring in the 
process of gold plating. The display has 
been attracting wide attention. 

Elmer F. Puls, nephew of A. F. Puls, 
retail jeweler and watchmaker, 215 Syca- 
more St., who is a member of a unit of the 
United States Engineers, in training at 
Camp MacArthur, Waco, Tex., spent a short 
furlough at the home of his parents last 
week. Mr. and Mrs. Puls entertained in 
his honor at an informal dancing party. 

Retail jewelers and other retail mer- 
chants of Ladysmith, Wis.,; have organized 
a retail merchants’ division of the Lady- 
smith Chamber of Commerce, principally 
for the purpose of establishing a credit 
bureau, with a system of ratings derived 
from reports of all members. J. B. Mc- 
Laughlin has been elected chairman of the 
new division. 

The new retail jewelry store of Emil H. 
Hahn, 147 W. Main St., Reedsburg, Wis., was 
formally opened to the public on Saturday, 
Feb. 2. As already noted in THE JEWELERS’ 
Crrcutar, Mr. Hahn for nearly 20 years 
was manager of the jewelry and optical 
department of The Big Store, Reedsburg, 
which has changed hands. He purchased 
the department and opened a store of his 
own in a separate location. 

The capital stock of the Wisconsin Clock 
& Silver Co., Enterprise building, has been 
increased from $5,000 to $25,000. This 
action was taken at the annual meeting of 
the board of directors of the company and 
was found necessary as a result of the 
rapid growth of the business. The follow- 
ing officers were also elected at this time: 
President, Louis A. Kuesel; vice-president, 
Arthur Kuesel: secretary and treasurer, 
A. C. Kuesel. R. H. Flath has joined the 
sales force of the Wisconsin Clock & Silver 
Co.. and is now covering parts of Wiscon- 
sin for the concern. 

George Irvine, 429 Main St., LaCrosse, 
Wis., ‘was called to Winona, Minn., on 
Feb. 2 to identify a diamond scarf pin 


THE JEWELELS’ 


valued at about $35 which was recovered 
from a young man giving his name as John 
W. Unten, of Chicago, 22 years old, who 
was arrested in the Minnesota city on the 
charge of robbery. Three valuable dia- 
mond pins were found in Unten’s posses- 
sion. He admitted stealing the articles in 
the Irvine store at LaCrosse, and in stores 
at Davenport and Dubuque, Ia. Albert 
Beinhorn of Winona claims that the three 
pins were taken from his store and has 
started a replevin action against the chief 
of police to recover the property. 











Carl Lawton, of Harris & Lawton, started 
on his initial trip in 1918 on Monday of 
this week. He will cover New England. 

Harold A. Small, engraver, has purchased 
the business of E. F. Shepherd, 63 Jewelers 
building. Mr. Small was formerly in the 
Paddock building. 

Harold R. Page, of M. S. Page & Co., is 
demonstrating to admirers his ability as a 
skiist at Poland Springs, where he is stay- 
ing for ten days. 

By holding merely an informal dinner, 
in place of the regular annual banquet, Feb. 
6, the Boston Jewelers’ Club is enabled to 
donate considerable sums of money to the 
Boston Y. M. C. A. and the Red Cross. 

The hours of business in the jewelry 
trade, by order of the fuel administrator, 
last week underwent another change. In- 
stead of opening at 9 a. m. and closing at 
5 p. M., stores in future will open at 8.45 
and shut a quarter of an hour earlier. 

An error was made in these columns last 
week when it was stated that Samuel L. 
Berger, manufacturer and jobber of dia- 
mond and gold jewelry, 373 Washington 
St., had transferred his activities to the 
plumbing supply trade. Mr. Berger wishes 
to announce that he has no intention of 
leaving the jewelry trade. 

James H. Gilchrist, watch and clock 
maker, Newburyport, died suddenly at his 
home Feb. 5 of heart trouble. He was one 
of 13 children, of whom seven of the sons 
followed the same trade. He was born in 
Edinburgh, Scotland, and came to this 
country 30 years ago. He leaves a widow 
and one son, Arthur Gilchrist. 

The ball has been started rolling for the 
holding of the annual tournament of the 
New England Jewelers’ Golf Association 
in Springfield, June 27-28. Elmer E. 
Knight, founder and president, has been 
notified by the Governors of the Springfield 
Country Club that the spacious links and 
clubhouse are at the disposal of the 
jewelers. 

C. W. Somers, who recently was severely 
injured by a heavy truck squashing him 
against a wall, is recovering from the acci- 
dent. On inquiry at his factory Friday it 
was learned that Mr. Somers is showing 
remarkable recuperative power, and that 
he hopes to be back in business in three 
weeks. His pelvis was fractured and both 
legs paralyzed by the truck. 

At the annual meeting of the stockholders 
of D. C. Percival & Co., Inc., Feb. 7, D. C. 
Percival, E. E. Hardy and L. F. Percival 


CLIRCULAR-WEEKLY 


February 13, 1918 


were re-elected. In addition, the followi 
named were added to the board of dir : 
tors: Henry R. Arnold, E. D. Cole WE 
Crocker, C. P. Fenno, F. O. Fuller U.H 
Hayes and S. McKenzie. The new di 
tors have been in the employ of the ia 
pany for periods ranging from 15 to 4 
years. 
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J. W. Hudson, Fortville; Homer De | 


Selms, Attica, and George Kamman, of 
Seymour, are Indiana jewelers who wes 
recent business visitors in Indianapolis, 

A. H. Woodworth, a well-known jewel. 
er of Columbia City, Ind., is in a serioys 
condition as a result of a stroke of paral- 
ysis which he suffered several days ago, 
His condition is said to be growing worse 
gradually, and his friends fear that he will 
not recover. 

John Mazhniak, a jeweler at 1160 W, 
Division St., South Bend, Ind., sustained 
a fire loss of $1,500 last week in a fire of 
mysterious origin. Firemen were success- 
ful in confining the flames to the shop, but 
many valuable articles in the display cases 
were ruined. The fixtures were almost a 
total loss. A part of the loss is covered 
by insurance. 

George Miller, a jewelry thief who was 
wanted in several cities in the middle west, 
has entered a plea of guilty to grand lar- 
ceny for the theft of several watches and 
other jewelry from the display window of 
Carl Rost, 25 N. Illinois St., the night 
after Christmas. Miller was arrested in 
Fort Wayne, Ind., two days after the rob- 
bery, and Mr. Rost identified some of the 
watches in his possession as a part of the 
valuables taken from his store. Miller was 
then returned to Indianapolis and has been 
held under high bond awaiting trial. He 
has not been sentenced as yet by the 
court. 

A colored man, 28 years old, 619 W. 
North St., fought a pistol duel with de 
tectives and police in the streets of the 
retail business district last Wednesday 
when Detective Charles Dawson attempted 
to place him under arrest for the theft of 
several watches from the jewelry store of 
D. D. Elliott, 1502 E. Washington St., last 
night. The detective had identified the 
negro as the man who had pawned some 
of the watches stolen from the Elliott shop, 
but when he attempted to arrest the maf, 
he made his escape. 
trafic and mounted police 
through crowded streets until the negro, 
seeing that he was about to be cornered, 
opened fire on his pursuers. The police re 
turned the fire, chasing the man into the 
basement of a garage where he barricaded 
himself. The police followed, hiding be- 
hind piles of automobile tires, where they 
kept up a continual fusilade until the negro 
was out of ammunition. None of the po 
lice was injured, but the negro was shot 
through the right hip. He is believed to 
have been responsible for several jewelry 
robberies in Indianapolis recently, and the 
police now are engaged in an attempt f0 
trace some of these thefts to him. 
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